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North America Wins 
Rate Deviation Case 
In Pennsylvania Rule 





1949 Fire Filing Followed Adjust- 
ment in Company’s Commis- 
sion Plan for Agents 


LESLIE ISSUES ADJUDICATION 
Upholds Departmental Decisi 


That Carrier Was Within Reé- 
quirements of Regulatory Act 








Philadelphia, Ju y 17—Artemas C. Les- 
lie, Pennsylvani Insurance Commis- 
sioner, after a review of the record and 
briefs filed in the North America devia- 
tion case, issued an adjudication yester- 
day upholding the Pennsylvania Insur- 


ance Department's decision that North 
America’s fire rate deviation of last year 
was within the requirements of the 
Fire, Marine atid Inland Marine Rate 
Regulatory Act. The decision held that 
the evidence presented in support of the 
application for hearing and the com- 
plaint by J. Victor Herd, chairman of 
the committee on behalf of the various 
insurers, did not sustain said application 
and complaint. 


Commission Adjustment 


It will be recalled that the North 
America filed a fire rate deviation on 
certain classes of business following an 
adjustment in its commission — plan 
which it contended recognized as stand- 
ard the commission paid the vast ma- 
‘ority of local agents in the United 
States and provided uniform commis- 
sion treatment to all its producers based 
on the services performed by them on 
behalf of the company. 

North America took the position that 
onerating economies resulting from its 
non - discriminatory commission plan 
should be passed on to the policyholder 
rather than retained for its own enrich- 
ment. 

Meanwhile, most other insurance car- 
riers maintained a policy of higher com- 
mission allowance to agents located in 
so-called excepted territories of the state 
based on their geographical location. 

Attacked by Others 

North America’s deviation was at- 
tacked by a committee headed by J. 
Victor Herd, representing more than 100 
competing insurance companies. North 
America contended that the companies 
attacking them had no basis for com- 
plaint nor could they show aggrieve- 
ment or injury. What the complaining 








companies were attempting to do, said 
(Continued on Page 26) 
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Adventure Daily 


To the trained underwriter every day is an adventure in 
human relations. He works with people in every walk of life and 


gives the little fellow just as 


complete attention as the big fellow. 


Because of the work he does in solving the problems he meets, 


and because he so often sees 


those problems finally settled by the 


payments of claims, he keeps on growing in himself. He realizes 
the dignity of his job every time he accepts a first premium pay- 
ment or calls to make the final payment on a claim. 


The underwriter is just 


as much in business for himself and 


just as intimately in business for himself as a professional man is. 
There is great satisfaction in human contacts and human interest. 
There are day by day situations and lifelong situations. 


The public is increasingly giving acceptance to the life insur- 
ance idea and to the life insurance man, the man whose experience 
tells him what possibilities the future holds forth with the people 
he knows and the people he will get to know. There is nothing in- 


tangible about his work. 


THE PENN MUTUAL LIFE INSURANCE CO. 
MALCOLM ADAM 


President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Special Commissioners’ Committee 
Appointed to Explore Whole 
Subject of War Clauses 


MEETS AT CHICAGO AUG. 1-2 
Believed General Action by Com- 
panies and Departments Will 
Await Committee Report 








The use of war clauses in new life 
insurance policies is now receiving top 
level attention in all life insurance com- 
panies. Questions under consideration 
are: if the war clause should be revived 
prior to a general molibization or a 
recognized state of war; could the pre- 
vious war clauses be reactivated without 
formality having previously been ap- 
proved; do new conditions require an 
entirely new form of war clause? Lin- 
coln National Life of Fort Wayne, 
started using a war clause on Monday 
telling the field it-would immediately be- 
come effective with business received 
with respect to members of the armed 
forces on active duty. 

Answering some of such questions as 
to the New York Insurance Department, 
Superintendent Alfred J. Bohlinger told 
The Eastern Underwriter on Wednes- 
day that the Department would make no 
rulings as to procedure until after a 
meeting in Chicago called for August 1, 
of a special subcommittee of the Insur- 
ance Commissioners’ Life Committee just 
appointed by Commissioner W. Ellery 
Allyn of Connecticut, president of the 
National Association of Insurance Com- 
missioners. Superintendent Bohlinger 
said that no New York State Life com- 
pany had as yet submitted a war clause 
for approval. 

Committee to Set Pattern 

Evidently the different State Insurance 
Departments will await the report of 
this committee before taking an official 
position on approval of war clauses to 
make the action uniform. The commit- 
tee just named by President Allyn is 
composed of: Commissioner C. F. J. 
Harrington, Massachusetts, chairman; 
Commissioners Armand W. Harris, Min- 
nesota; Alfred J. Bohlinger, New York; 
George B. Butler, Texas; Sterling Alex- 
ander, Iowa; James Hubbard, Idaho. 


In making the announcement of ap- 
pointment of this committee at this time 
Commissioner Allyn said: “The sudden 
occurrence of war conditions has con- 
fronted the state supervisory authorities 
with the problem of determining the 

(Continued on Page 13) 
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There was no doubt 
in one mans mind about 


Co WILSON was leaning on the white picket 
fence in front of the Kendall house, appar- 
ently admiring the roses that grew in the garden. 


But Bob Drake, walking down the street 
toward home, noticed that now and again George 
would look up at the house and cock his head to 
one side as if he were mentally measuring the size 
of the roof. Which, considering that George Wilson 
was one of the biggest real estate brokers in town, 
was probably of greater interest to him than the 
roses on the other side of the fence. 


‘Beautiful this year, aren’t they, George?” 
he said as he came near. George swung around, 
saw the grin on Bob’s face and smiled back. 


“They sure are! You know, I’ve always been - 


a great lover of roses—especially when they grow 
on a nice lot, are convenient to stores and schools 
and are set in such a charming background.” 
He shook his head and gestured toward the neat 
white house. “I’ve just been standing here won- 
dering if Sarah Kendall would be interested in 
selling it.” 
Bob Drake’s eyebrows lifted slightly. 


“T’ve got a man from out of town,’”’ George 
went on quickly, “‘who’s very anxious to get just 
such a place as this. In fact, he noticed it as we 
drove by this morning and asked if it was on the 
market. Told him I’d find out. But in a way, I 
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hate to talk to Sarah about it right now, being it’s 
such a short time since Bill Kendall died, and all 
that... ”’ His voice trailed off and he looked at 
the other man as if a new thought had suddenly 
flashed through his mind. “Say, Bob—you’ve 
known the Kendall family a long time, haven’t 
you? What do you think?” 


Bob Drake glanced at the house, then studied 
a nearby rose-bush for a moment. He thought of 
Sarah Kendall and her three children. He recalled 
the time, after Bill Kendall died, when he stopped 
in to talk with Sarah about her husband’s life in- 
surance and what it had been planned to do for 
her and the children. Bill was one of the most 
thoughtful men he’d come across in all his years 
as a New York Life agent, and had left things so 
that Sarah would never have to sell the house or 
move unless she wanted to. 

He remembered what Sarah Kendall had told 
him then—how deeply grateful she was that she 
could raise her family in the home, the neighbor- 
hood, the town they loved so well... 

Bob shook his head slightly as he turned and 
spoke to George Wilson. “I don’t see any harm in 
asking Sarah about it, George. But frankly I don’t 
think she’ll want to sell it for a long, long time 
to come.” 


NEW YORK LIFE INSURANCE COMPANY 
51 Madison Avenue, New York 10, N. Y. 
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Naturally, names used in this story are fictitious. 
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N. Y. State’s New Insurance Superintendent 


Alfred J. Bohlinger, With Department Since 1944,Was an Outstanding Deputy; 


As Young Lawyer He Was Counsel for Investigation of Mental 


Patient Hospitals; Spent Five Years in Insurance Law Office 


New York State has a new Insurance 
Superintendent. He is Alfred John 
Rohlinger who has been Acting Super- 
intendent since Robert E. Dineen left 
the Superintendency to become vice 
president of Northwestern Mutual Life, 
and had been a Deputy Superintendent 
for some years. Governor Dewey ap- 
pointed Mr. Bohlinger to the post of 
Superintendent on Thursday of last 
week, 

If Mr. Bohlinger’s record is a correct 
gauge of future performance he will 
live up to the Departmental traditions 
of a state which has had a number of 
unusually able Insurance Superintend- 
ents. Governor Dewey has known Bohl- 
inger since the days when the latter 
as a young lawyer attracted his atten- 
tion by splendid work in investigating 
conditions in hospitals of this state hav- 
ing as their patients the mentally ill and 
mentally defective. Before going with the 
Department in 1944 Bohlinger had more 
than five years of experience with a 
New York law firm whose clients were 
mostly connected with insurance. In 
the Department itself he had direction 
of a large number of bureaus before 
becoming First Deputy when he suc- 
ceeded Walter F. Martineau who left 
the Department to become executive vice 
president of the first life insurance com- 
pany to be organized in this state in 
some years—the Companion Life which 
is a running mate of Mutual Benefit 
Health and Accident of Omaha, Neb. 
Bohlinger’s principal activities at the De- 
partment have been in connection with 
life insurance, accident and health and 
miscellaneous companies, “miscellaneous” 
meaning mutual casualty companies and 
fraternals; and, in more recent months, 
with disability. 

Personality of Superintendent 

The new Superintendent of Insurance 
is 6 feet, 2 inches tall, and carries no 
excess physical weight; is amiable but 
firm when his mind is made up; gives 
the impression of possessing much com- 
mon sense; knows how to get to the bot- 
tom of a problem; works harmoniously 
with committees; and is an able pre- 
siding officer. With a good sense of 
humor he can hold his own in repartee, 
but in the Department at hearings 
doesn’t indulge much in it. He is an 
admirer of the insurance business and 
in his book insurance men as a class 
rank pretty high. Officials of other 
states say they like working with him 
and regard his ability as high. A 
similar respect is held for him in the 
industry. 

Undoubtedly, one of the principal cur- 
rent problems facing the new Superin- 
tendent is that of executive personnel 
as the Department is understaffed in 
this direction. It has in some months 
lost four of its principal representa- 
tives. They are Messrs. Dineen and 
Martineau; Deputy Thomas C. Morrill 
who has gone with the State Farm 
Insurance Companies, headquarters in 
Bloomington, Ill; and Deputy Carl 
Typermass who is now with the Lumber 
Mutual Casualty Co. At present time 
the Department has five Deputies. They 
are Raymond Harris who is also coun- 
sel of the Department and makes his 
headquarters in Albany; Roy C. McCul- 
louch, in charge of rating and com- 
plaints; Walter F. Brooks, in charge 
of personnel and general administration 
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at the Albany office and also in charge 
of licenses for brokers and adjusters; 
Acting Deputy Thomas J. Calogero in 
charge of licensing of companies; and 
Acting Deputy George H. Kline in 
charge of administration, personnel at 
New York office, uniform accounting, 
the audit bureau and the press at the 
New York office. 

As some of Mr. Bohlinger’s former 
functions must be taken over by others 
there will be rearrangements and pos- 
sibly new appointments. 


Born in Yorkville Section of This City 


Superintendent Bohlinger’s ancestors 
came from Germany where his maternal 
grandfather was George Asberger, an 
executive of the Frankfurt Life who 
traveled extensively in Germany as an 
inspector of agencies and risks. Alfred’s 
father, William Bohlinger, was a New 
York restaurateur who catered to a 
clientele of business men. One of his 
restaurants was in Greenwich Street in 
lower New York; another was in the 
neighborhood of the Polo Grounds. Al!- 
fred was born in Yorkville at Eighty- 
fifth Streét and East End Avenue, now 
a fashionable part of the city called 
Gracie Square. It wasn’t fashionable 
then. He went to public schools and 
then to a high school in Sixty-fifth 
Street between Broadway and Amster- 
dam Avenue. At high school he was 
active in debating team; managed the 
soccer team, and appeared in some of 
the school’s dramatic performances. To 
be a lawyer was his ambition, but he 
had to earn enough money to finance 
himself through the law school. Buy- 
ing a shorthand text book, he picked 





David Berns, N. Y. 
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up enough technique to get jobs during 
summer vacations. 

He went to New York Law School, 
taking courses in the afternoons and 
was graduated in 1921. The professors 
who influenced him most were Dean 
Petty (who with Professor Dwight, an- 
other member of Columbia faculty) had 
started the New York Law School; 
and Professor Chapin whose text books 





Provident Mutual’s Agency Management School 





Shown above are those who attended the llth Agency Management School 


of Provident Mutual at 


the home office in Philadelphia. 


Standing 1. to 1: 


Leonard H. Morgan, supervisor, Harrisburg; H. Thompson Inglis, supervisor, 


Hartford. 


Seated: Thomas E. Samuels, general agent, 


Memphis; Wilfred R. 


Hoffman, supervisor, Western New York; Walter J. Brennan, general agent, 
Brooklyn; William T. Moffly, assistant manager of agencies; Mark M. Moore, 
general agent Minneapolis; Roger W. Sherwin, supervisor, Worcester. 
Beginning with a welcoming dinner on Sunday, July 9, the course ran through 
four phases: The Selection Process, Problems of Running an Agency, Elemen- 


tary Training of the New Agent, and Special Problems of Management. 


Officers 


and heads of departments of the company lectured and led the discussion periods. 
Application of the various points of discussion centered around the training and 
experience that those present had already encountered in their agencies. 


on trusts and real property were used 
in many law schools. 


Works 5 Years in Insurance Law Office 

During his last year in law school 
3ohlinger went to work for the law office 
of Hartwell Cabell, one of New York’s 
most distinguished insurance lawyers, a 
member of one of the First Families in 
Virginia; a patron of music and the arts, 
and a man of considerable distinction 
generally who has now retired and is 
living on an ancestral estate in Virginia. 
Mr. Bohlinger continued with Hartwell 
Cabell after graduation from New York 
Law School; in fact, was with him and 
his associates for about five years. James 
M. Lown had left the New York State 
Insurance Department to join Cabell and 
also in the office was Milton B. Inga- 
tius, an especially good lawyer, and the 
firm’s name became Cabell, Ignatius & 
Lown. 

In view of what happened later in 
the career of Mr. Bohlinger culminating 
in his being made Insurance Superin- 
tendent it is interesting to note some 
of the personalities and cases he en- 
countered while working as a young 
man at the Cabell or Cabell, Ignatius & 
Lown office. 

Among the clients were the Automo- 
bile Insurance Co. and numerous foreign 
insurance carriers. Two of the clients 
making appearances in the law office 
were Carl Schreiner and Carl F. Stur- 
hahn. Schreiner, a Prussian and friend 
of General Von Hindenberg, and some- 
times called “the father of reinsurance,” 
because of his early pioneering in that 
field, was foreign manager of the 
Munich Reinsurance Co. at the time 
when it was the largest reinsurance com- 
pany in the world, a position it lost in 
the first World War. One of the most 
colorful figures in the business, he was 
also one of the most explosive. Mr. 
Sturhahn, also important in reinsurance, 
was head of the Rossia Insurance Co. 
Although a former officer in the German 
Army his personality was entirely dif- 
ferent from Schreiner’s as he was suave 
and polished. 


The Russian Companies 

The law office did a lot of work on 
claims in connection with American poli- 
cyholders and claimants against the 
Moscow and other Russian companies 
which had become defunct, and likewise 
in connection with similar clients who 
had claims against German companies 
which had been liquidated here by the 
war. At one time the New York Insur- 
ance Department had in its custody $5,- 
000,000 of assets of Russian companies 
alone, the Russian Revolution having 
knocked those ‘companies out of ex- 
istence. After the Revolution the 
Kerensky regime came in, but didn’t last 
long as the Soviets soon took over the 
nation. So there were many questions 
which arose in this country relative to 
the legal status of the Russian compa- 
nies, their assets, the claims against 
them. As far as the New York De- 
partment was concerned the principal 
question had to do with the rights of 
American creditors and policyholders to 
share in the assets being held in this 
country, a problem similarly arising re- 
specting all alien insurance companies 
which had been transacting business 
here. 


(Continued on Page 21) 
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Security Mutual Greater N. Y. Changes 


Changes in the Greater New York field were announced this week by Norman 


T. Carson, superintendent of agencies. 


Hersch-Bookstaver, Inc., which has been 


housed at 17 East Forty-second Street, New York, has been succeeded by indi- 


vidual general agencies. 


They are the David T. Hersch Agency and the Burton 


J. Bookstaver agency. The Hersch agency will continue operations at 17 East 
Forty-Second Street. The Bookstaver agency has been opened at 500 Fifth Avenue. 


David T. Hersch Agency at 


17 East Forty-Second Street 





DAVID T. HERSCH 


David T. Hersch, head of the David 
T. Hersch agency of Security Mutual 
Life, has been with the company since 
1933, following many years of experience 
in insurance. For many years he has 
been among the company’s leaders for 
both personal and agency production. In 
period 1940 to 1948 the Hersch agency 
was always among the first division lead- 
ers of the company and for four of 
those years the agency was second 
among the company’s agencies. In the 
years and a half operations of Hersch- 
Bookstaver that organization placed 
second for 1949 and held the same posi- 
tion in first half of this year. Mr. 
Hersch is a member of the Million Dol- 
lar Round Table. 

Arthur J. Blum has been named brok- 
erage manager for the Hersch agency. 
He has had long insurance experience 
and joined Security Mutual in 1948. He 
held position of a supervisor for Hersch- 
Bookstaver, Inc. Supervisors of Hersch 
agency are William I. Rice and Mort E. 
Shaff. Mr. Rice, with Security Mutual 
since 1943, has spent 17 years in insur- 
ance. Mr. Shaff, an insurance man for 
21 years and with Security Mutual since 
1949. is a graduate of Syracuse Uni- 
versity. 





PRUDENTIAL ASS’T MANAGER 

Verol W. Elmendorf has been pro- 
moted to assistant manager of The Pru- 
dential’s Seattle agency, according to an 
announcement by Austin Thayer, CLU, 
manager. 


B. J. Bookstaver Agency Has 
Offices at 500 Fifth Ave. 





BURTON J. BOOKSTAVER 


Burton J. Bookstaver, head of the new 
Security Mutual agency at 500 Fifth 
Avenue, has been a general agent of the 
company since January, 1949. He is 
the son of the late Joseph D. Book- 
staver who operated one of Travel- 
ers largest general agencies from 
1907 until his death in 1936. He had 
been active in the agency his father had 
originally established, being employed in 
sales, claims and management work. 

Mr. Bookstaver joined Security Mu- 
tual in 1948 and contributed much to the 
success of the Hersch-Bookstaver agency. 
He has been a large producer of per- 
sonal business, his business showing a 
high persistency. 

Herman Feingold has been made brok- 
erage manager of Burton J. Bookstaver 
agency With the Security Mutual since 
1948 he entered life insurance in 1934. 
In the 15 years before joining Security 
Mutual he was active in brokerage man- 
agement and also did considerable per- 
sonal business. He was a supervisor for 
Hersch-Bookstaver, Inc. 





Cc. H. SEHON ADVANCED 

Promotion of Curtis H. Sehon to 
manager of The Prudential’s Tacoma 
district office was announced recently 
by William Ingram, director of agencies 
at the company’s western home office 
in Los Angeles. Mr. Sehon became as- 
sociated with Prudential in 1933 in To- 
peka. He transferred to Everett, Wash., 
in 1936 and was promoted to staff man- 
ager at Bellingham in 1938. 





York 7, New York. 





WANTS SUPERVISORY CONNECTION 


Responsible man, under 40, seeks connection with company as travel- 
ing supervisor to assist in developing agency field. Position must offer 
opportunity to eventually lead to greater responsibilities in management. 
Fourteen years in life insurance. Will train, recruit, and act as home office 
and field liaison. Travel entire eastern seaboard. Specialist in business 
insurance. Substantial personal production record. 

Address Box 1952, The Eastern Underwriter, 41 Maiden Lane, New 








Senate-House Planning to 


Revive Life Co. Tax Talk 


Washington—Shelving of the over-all 
tax bill providing for more than a bil- 
lion dollars in excise slashes because of 
the Korean crisis has resulted in plans 
for resumption of the House-Senate con- 
ference on the stopgap bill to tax life 
insurance companies on an “average 
valuation rate” basis until a new perma- 
nent system can be worked out. 

The Senate Finance and House Ways 
and Means committee conferees held one 
meeting some weeks ago, but could not 
reach agreement on the retroactive pro- 
visions of the measure. The bill passed 
by the House called for payments to 
cover 1947-1949, from the beginning of 
the period in which the 1942 formula had 
misfired to give the life companies a 
100% exemption from tax liability. The 
bill passed by the Senate eliminated 1947 
and 1948 on the grounds that taxing the 
companies for these years would consti- 
tute unjust retroactive taxation. The 
Senate bill added 1950 as a taxable year 
under the stopgap formula. 

However, conferences were suspended 
when the Ways and Means Committee, 
in a move obviously designed to improve 
its bargaining position in conference, in- 
corporated provisions for taxing the 
companies for the four years starting in 
1947 in the general revenue measure. 

This bill was approved by the House, 
but after hearings were completed in 
the Senate Finance Committee, chairman 
Walter F. George (D., Ga.) put the 
measure in mothballs, at least tempo- 
rarily, when Secretary of the Treasury 
John Snyder informed him that the 
Administration felt it would not be “pru- 
dent” at this time to enact any tax re- 
duction bill until the outcome of the 
Korean crisis was clear. 

This action, which probably means 
that there will be no over-all tax bill 
passed this session, according to all in- 
formed opinion on Capitol Hill, neces- 
sitated the rescheduling of the confer- 
ence on the separate life insurance tax 
measure (H. J. Res. 371). The confer- 
ence is expected to get under way fol- 
lowing completion of the conference on 
the social security bill (H. R. 6000), 
which began on Monday and is made up 
of the same people. 

The putting aside of the tax bill also 
means that there will be no tax imposed 
on the interest element of installment 
death benefits, a provision of the bill as 
passed by the House. 


Dr. R. J. Graves Dead 


Dr. Robert J. Graves, medical di- 
rector of United Life and Accident of 
Concord, N. H., died recently. Associ- 
ated with United Life and Accident 
since 1917, Dr. Graves was widely known 
in the medical profession throughout 
New England. He was a director and 
officer in many business, civic and medi- 
cal organizations. 





Columbus Mutual Record in 
Tribute to Its President 





CARL MITCHELTREE 


Columbus Mutual field force set a new 
record of production in June in honor 
of Carl Mitcheltree who was elected 
president of the company in January. 
More than a thousand applications were 
submitted for a total of $4,758,714, a 
61% gain over June last year, according 
to Ben F. Hadley, superintendent of 
agencies. 

Leading agencies for the month were 
the James M. Lassiter agency, Norfolk, 
Va.; William Hordes agency, Detroit; 
and Hyman Posner agency, Washington, 
D. C. The leading personal producers 
for the month were Fred P. Sanger, De- 
troit; George W. Gray, Detroit; John 
C. Dexter, Columbus; and Hyman Pos- 
ner, Washington, D. C. 





$300,000 GAS MORTGAGE LOAN 

The Lea County Gas Co., New Mexico 
utility, has arranged with the Mutual 
Life of New York for a $300,000 loan on 
first mortgage 334% bonds, due in 
1969, it has been announced. Pro- 
ceeds of the financing, arranged through 
Underwood, Neuhaus & Co., Houston, 
Tex., will be used to retire previous 
loans and to increase working capital. 





WITH PRUDENTIAL 25 YEARS 

Washington W. Stockton, district 
agent for The Prudential in Berkeley, 
Cal., has completed a quarter of a cen- 
tury with that company. He joined Pru- 
dential as a district agent in Chicago in 
1925 and transferred to California in 1946. 
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These are the months when fresh air, sunshine, 
and outdoor exercise can contribute most to good 
health and the enjoyment of life. To get full benefit 
from summertime, however, it is well to be on guard 
against accidents and health hazards. 

Fatal accidents in the summer are about 5% 





above the annual average, according to the National 
Safety Council. In fact, during June, July, and 
August there is an average of 284 accidental deaths 
per day. So, to help you avoid common summer 
hazards, here are some of the things that safety and 
health authorities often recommend. 


DO... take proper precautions for 
safety in the water. Fewer than | out of 
14 Americans who participate in water 
sports can be considered skilled swim- 
mers, and even they may sometimes need 
assistance. So it is always best to swim 
only where other people are around to 
help if you need it. When swimming even 
moderate distances from shore, try to have 
someone in a boat accompany you. 


DON’T... exercise too strenuously 
on week ends or during your vacation. 
Too strenuous exercise, especially if you 
are not accustomed to it, puts a heavy 
strain on heart and blood vessels. Some 
physical activity, however, is usually bene- 
ficial. Your doctor, taking into account 
your age and physical condition, can ad- 
vise about the kind and amount of ac- 
tivity you may enjoy safely. 





DO...learn the principles of First Aid. 
There is always a chance that an accident 
or emergency may occur where you are. 
If you know how to take prompt and 
proper action before a doctor arrives, you 
will help to protect the victim, and may 
save his life. To do this, you may want to 
learn basic First Aid techniques, includ- 
ing artificial respiration. Your local Red 
Cross will be glad to help you. 


DON’T .. . take chances on overexpo- 
sure to the sun. Starting slowly (about 10 
minutes the first day) and tanning gradu- 
ally may help avoid a painful or serious 
burn. In addition, if you stay out in the 
sun too long or exercise strenuously dur- 
ing the hottest part of the day, sunstroke 
or heat exhaustion may result. Getting 
out of the sun before you get too red or 
too hot is a wise safeguard. 


' COPYRIGHT 1950-—METROPOLITAN LIFE INSURANCE COMPANY 


DO... make sure, when you are away 
from home, that the water you drink is 
safe. Water that looks clear and tastes 
good may still contain disease-carrying 
germs. So when you are on vacation, or 
on week end hiking or camping trips, 
make sure the water is pure. If there is 
any doubt, you will be wise to boil it for 
at least five minutes. 


DON’T . . . neglect cuts, bruises, or 
other minor injuries. No matter how small 
a wound is, germs may enter the blood 
stream and cause infection. Prompt First 
Aid should include cleaning the wound, 
applying a mild antiseptic and covering 
with a sterile bandage. This will lessen 
the chances of infection. If signs of infec- 
tion appear, such as redness or swelling, 
a doctor should be consulted promptly. 


Metropolitan Life 
Insurance Company 


(A MUTUAL COMPANY) 
1 Madison Avenue, New York 10, N.Y. 





This advertisement is one of a continuing series spon- 
sored by Metropolitan in the interest of our national 
health and welfare. It is appearing in two colors in maga- 
zines with a total circulation in excess of 34,000,000 in- 
cluding Collier’s, Time, Newsweek, Saturday Evening 
Post, Ladies’ Home Journal, Good Housekeéping, Cosmo- 
politan, McCall’s, American Magazine, Woman’s Home 
Companion, National Geographic, Parents’, and Redbook. 
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D. Bobb Slattery Made 
Head of Penn Agencies 


ERIC G. JOHNSON HAS RESIGNED 





Both Well-Known Figures in Life In- 
surance Production Field; Summary 
of Careers 





Following the resignation of Eric G. 
Johnson as vice president in charge of 
agency affairs, D. Bobb Slattery, vice 
president, has been placed in charge 
of Penn Mutual’s agencies. Both are out- 
standing figures in the life insurance 
production field. 

Their Careers 

Mr. Slattery returned to Penn Mutual 
Life two months ago as vice president 
and superintendent of agencies after 
having been with the National Life of 
Montpelier, Vermont for a period of 
ten years. With National Life he was 
vice president and chairman of the com- 
pany’s committee on insurance. In his 
former connection with Penn Mutual he 
directed the company’s sales promotion 
activities as assistant to the agency vice 
president. At the present time he is a 
member of the board of directors of the 
Life Insurance Agency Management As- 
sociation and is chairman of that Asso- 
ciation’s 1950 annual meeting committee. 
He also served as a member of the 
management examination board of 
American College of Life Underwriters. 

Mr. Johnson started his insurance 
career with Connecticut Mutual. He 
joined the Penn Mutual in 1928 and was 
successively supervisor, associate general 
agent and general agent in its Pitts- 
burgh agency. He became general agent 
in that city when he succeeded his 
brother, Holgar J. Tohnson, when latter 
was elected president of Institute of 
Life Insurance. In 1941 Eric G. Johnson 
was elected to succeed Alexander EF. 
Patterson as vice president and director 
of agencies of Penn Mutual following 
Mr. Patterson’s going to Mutual Life as 
vice president in charge of insurance op- 
erations. Later Mr. Patterson was 
elected president of Mutual Life. 

During World War IT, Mr. Johnson 





Kieran J. Hackett Honored 
At Installation Luncheon 


Kieran J. Hackett, new general agent 
of the Boston agency of National Life 
of Vermont, was honored at installation 
luncheon at the Parker House in Boston 
on July 7. Approximately 60 attended the 
luncheon, including the office and under- 
writing staff of the Boston agency, gen- 
eral agents. bankers, lawyers and other 
professional men. 

Three companv officers, President 
Deane C. Davis, Executive Vice Presi- 
dent L. Douglas Meredith and Medical 
Director Andrew J. Oberlander, M.D., 
were among the speakers who extended 
felicitations to the new general agent. 
Superintendent of Agencies Karl G. 
Gumm was toastmaster. Agency As- 
sistant John G. Karnedy was commended 
for his work in arranging the installa- 
tion of Mr. Hackett. 

General agents present at the luncheon 
included Harold Smyth, Hartford, vice 
president of the National Life General 
Agents Association, and Terrence F. Mc- 
(Gaughan, Providence, R. I. 

Mr. Hackett succeeds T. Temple Pond 
who relinquished his managerial duties 
to devote full time to his personal 
clients. The Boston agencv is the Na- 
tional Life’s oldest avencv. being started 
in 1850, the year the company began 
business. 





T. T. CALAWAY PROMOTED 

Timothy T. Calaway has been pro- 
moted to assistant manager in The Pru- 
dential’s Montana agency, Clark W. 
Smith, CLU, state manager, announced. 
A native of Lawton, Okla., Mr. Calaway 
was graduated from the University of 
Oklahoma. He became associated with 
Prudential as a special agent in Billings 
last year, 


Fabian Bachrach 
D. BOBB SLATTERY 
was in the Army for three years, being 


discharged with the rank of lieutenant 
colonel in 1945. He then returned to his 





ERIC G. JOHNSON 


Penn Mutual post. Mr. Johnson has 
not yet announced his plans for the 
immediate future. 
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‘TO SECURITY 


A Key to Success 


Equitable of lowa 
Field Underwriters 


Equitable Life of Iowa’s field underwriters have 
enthusiastically endorsed the Key to Security, the 
Company’s new and simplified method of life 
insurance programming. With a professional ap- 
proach that is easy to understand, the Key to 
Security clearly defines the prospect’s life in- 
surance program requirements and graphically 
portrays the solution to his estate problems. 


This new method of programming is consistently 
demonstrating its effectiveness as an aid to career 
life underwriting for Equitable of Iowa field men. 
A three months survey indicates: 


@ Highly satisfactory results from the new Key 
to Security direct mail approach. 
@ A better than average ratio of sales per in- 


@ 547 Key to Security sales totaling $7,113,543. 
@ An average size policy of more than $13,000. 


Those are four excellent reasons why Equitable 
of Iowa field underwriters know that the Key to 
Security is their Key to Success. 


EQUITABLE 
of IOWA 


OVER ONE BILLION LIFE INSURANCE IN FORCE 


for 


Des Moines 











ATTORNEY AVAILABLE 
Long experience in handling mortgage 
loan problems of large life company 
desires position with New England 


copay: Box 1953 


The Eastern Underwriter 
41 Maiden Lane, New York 7, N. Y. 











N’western Mutual Trustee 


At the annual election of trustees oi 
Northwestern Mutual Life, Milwaukee, 
Herman Merker, president of Pressed 
Steel Tank Co., Milwaukee, was chosen 
to fill the unexpired term of the late 
Frank Bacon, chairman of Cutler-Ham- 
mer, Inc. Mr. Merker, a member of the 
prominent Brumder family of Mil- 
waukee, is a 1918 graduate of Cornell 
University. He is a director of the Black- 
hawk Mfg. Co. and the Marine National 
Bank of Milwaukee. 


Elected to regular four-year terms as 
trustees were Howard Green, manufac- 
turer, Christiana, Del.; Ethan A. H. 
Shipley, attorney, St. Louis; T. G. 
Montague, president, The Borden Co., 
New York; C. J. Whipple, chairman, 
Hibbard, Spencer, Bartlett Co., Chicago; 
and from Milwaukee, Louis Quarles, C. 
M. Robertson, attorneys, William D. Van 
Dyke, Jr., president, Mineral, Mining 
Co., Charles F. Ilsley, chairman, Marshall 
& Isley Bank, and Frazier D. Mclver, 
executive vice president, Phoenix 
Hosiery Co. 





Commonwealth Leaders Meet 
Commonwealth Life, Louisville, held 
the annual convention of its President's 
and Commonwealth Clubs, Industrial De- 
partment at Virginia Beach, July 5-8. 

Homer D. Parker, director of Indus- 
trial agencies, welcomed some 300 dis- 
trict managers, assistant managers, field 
training managers, agents and_ their 
wives at the opening company dinner. 
The business meetings included ad- 
dresses by President Morton Boyd, 
Homer D. Parker, director of agencies, 
and S. F. J. Trabue, director of training 
and public relations for the company. 

r. Parker gave special recognition 
to Max L. Doudt, South Bend; Bill Mor- 
gan, Louisville and Ray Mohlem, Ash- 
land, Kentucky, who received awards as 
the leading manager, assistant manager, 
and agent, respectively. 

A panel -discussion included talks by 
George F. Anderson. Max L. Doudt, 
Windel S. Greenup, Robert W. Hinton, 
Dudley H. Hoffman and William Pat- 
terson. 


BMA Has Record Month 


Business Men’s Assurance reports paid 
life insurance volume for June was the 
second largest in the company’s entire 
history. In addition, total production, in- 
cluding both life and disability insur- 
ance, was the second largest in the com- 
pany’s 41 year history. New paid life 
insurance for June amounted to $11,- 
043,174, bringing the total for the first 
six months to $56,262,037. This represents 
a gain of 10.4% over the same period 
last year. 

In celebration of Anniversary Month, 
four of the company’s 24 branch offices, 
Portland, Milwaukee, Indianapolis, and 
Oklahoma City, established all-time high 
records for June and the Phoenix office 
had an all-time high record for any 
month. 

A special Anniversary campaign was 
conducted during the month of June and 
awards were made to salesmen on both 
a weekly and monthly basis. A total of 
385 salesmen qualified for such awards. 








MICHAEL T. DONOHUE DIES 


Michael T. Donohue, former manager 
of the Albany district office, Metropoli- 
tan Life, died recently in Albany. Mr. 
Donohue joined the company in 1900 and 
was transferred from Newburgh to A'- 
bany in 1918 as manager. He held that 
position until retiring in 1938. 
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Col. W. Bruce Pirnie’s Colorful Career 


New Boston Special Agent, Union Central, Had War Experi- 
ence in Africa, China, India and Burma During World War 
I; Later, Economic Advisor Chinese Provincial Gov. 


As a special agent W. Bruce Pirnie 
has joined the Boston agency of Union 
Central, manager of which is Theodore 
L. Fowler. He is a former member of 
Million Dollar Round Table. 


Mr. Pirnie attended Springfield Tech- 
nical School in Springfield, Mass., Phil- 
lips Andover Academy and at Harvard 
University, class of 715, he was awarded 
a Bachelor of Science degree and while 
there stroked on both his freshman and 
the varsity crews. His brother is Rod- 
erick Pirnie, general agent, Massachu- 
setts Mutual Life, Providence, R. I. 

Prior to World War II Mr. Pirnie 
was general agent of Massachusetts Mu- 
tual Life at State Street agency in Bos- 
ton and was a correspondent of the 
Roderick Pirnie Estate Service, operated 
by his brother. 


War Experience in Africa and China 


In World War I W. Bruce Pirnie was 
an Army colonel, seeing service over- 
seas On important special supply assign- 
ments on staff of General Brehon Som- 
ervell servicing the Air Transport Com- 
mand of the Air Corps in Central Africa, 
French Equatorial Africa, Belgian 
Congo, East Africa and Italian Somali- 
land, later servicing ground forces in In- 
dia, Burma and China. Ranking as a 
major general in the Chinese Army he 
was Deputy Commanding General of 
Second Area Command of the Chinese 
Nationalist Army and chief liaison officer 
of supply in his area between the Chi- 
nese Nationalist Army and U. S. Army. 
In 1945 he serviced six Chinese Armies 
in their sweeping of the Japanese from 
Nanking, Liuchow and its peninsular and 
on to Canton. 

Colonel Pirnie was awarded the 
Bronze Star by General Albert C. Wede- 
meyer, U. S. Army, for contributing ma- 
terially to the development and mainte- 
nance of supply of the Chinese Army in 
combat “under extremely difficult con- 
ditions.” He was also decorated with 
the Cross of Officer of The Royal Or- 
der of The Lion by the Prince Regent 
of Belgium. 


Economic Advisor in China 


Colonel Pirnie’s two oldest sons and 
two step-sons were officers in Wor'd 
War II. Major W. Bruce, Jr., was with 
the First Armored Division in Africa, 
Sicily and Italy as a Battery Comman- 
der and Operations Officer; Ma/‘or 
Douglas Duryea Pirnie was Assistant 
G-2 in the India, Burma, China Theater; 
Lieutenant Nathaniel Lane Blanchard, 
United States Navy Reserve, served in 
the Pacific; Lieutenant Herbert Wheeler 
Blanchard, Corps of Engineers, United 
States Army, served in the European 
Theater of Operations. They now re- 
side in Dover, Mass.; Washington, D. 
C.; Albany, and San Francisco, respec- 
tively. 

After the war, Pirnie was Economic 
Advisor to the Governors of Kwang- 
tung, Kwangsi, Hupeh, and Hunan 
Provinces in China, and carried on 
studies on Chinese economy for recon- 
struction of war torn China, which are 
now in complete form in the U. S. Con- 
gressional Records. He became the ne- 
gotiating agent for reconstruction for 
these four southern provinces of China 
and last January received a letter of 
official invitation from the Governor of 
Hainan Island to be the honorable ad- 
viser to the Hainan Special Administra- 
tion, 

_The complete demoralization of the 
situation in China and the taking over 
by the Communists of Hainan Island re- 
leased him from his activities of plan- 
ning the reconstruction of China. He 
has now turned his efforts to continue 
the planning of “Estates” in this coun- 


W. BRUCE PIRNIE 


try through the medium of life insur- 
ance. 

Pirnie resides on Revolutionary Ridge 
in Concord, Mass., with his wife and 
son, Peter Martin, who enters Harvard 
College this fall. His step-daughter, 
Myra Blanchard, lives in Boston and 
Suzanne in San Francisco. 

He is a member of the Army and 
Navy Club, Washington, D .C.; Har- 
vard Club, Boston; Concord Rotary 
Club; American Club of Shanghai; 
Shanghai Tiffin Club of New York; Re- 
serve Officers Association; Veterans of 
Foreign Wars; and the American Le- 
gion. 

At Harvard he was a member of The 
D. U. Club, D. K. E., Institute of 1770, 
and The Hasty Pudding Club. 





Minnesota Mutual Appoints 
Geo. W. Giokas at Worcester 


Minnesota Mutual Life announces the 
appointment of George W. Giokas as 
general agent for Worcester, Mass., and 
surrounding territory. 

Mr. Giokas has had previous experi- 
ence in the life insurance business with 
the Mutual Benefit Accident and Health. 
He came to Worcester from the Spring- 
field office of that company in 1945. 
Later Mr. Giokas became district mana- 
ger of the Continental Casualty in 
Worcester. He joined the Minnesota 
Mutual Life in July 1, 1950. Mr. Giokas’ 
office is in Suite 511, 339 Main Street, 
Worcester, Massachusetts. 





WASHINGTON GENERAL ACENT 

Gordon E. Crosby, Jr., named mana- 
ger of New England Mutual Life’s Seat- 
tle agency in 1947, has taken over new 
duties as State of Washington general 
agent for the company. He becomes the 
company’s youngest general agent. He 
came from Knoxville, Tenn., in 1945. 

Mr. Crosby is a trustee of the Seattle 
Life Managers and General Agents As- 
sociation, and a vice president of Seattle 
Life Insurance & Trust Council and an 
active member of Seattle Life Under- 
writers Association. 





PENN MUTUAL INCREASES 

Penn Mutual Life’s production for 
June was $21,651,255, the sixth plus 
month for the company this year. To- 
tal production for the first six months 
of this year reached $128,991,361, which 
was largest of any corresponding pe- 
riod in the past 20 years. 





Sun Life Has Billion 
Group Life in Force 


VOLUME REACHED IN 30 YEARS 





Montreal Company Wrote First Group 
Policy in Canada; Premium Rates 


Being Reduced 





Group life insurance in force with the 
Sun Life of Canada has now passed the 
billion dollar mark, an all-time high, 
George W. Bourke, president, has just 
announced in a special letter addressed 
to company managers throughout the 
world. 

This milestone has been reached in the 
short span of thirty years, Mr. Bourke 
pointed out, the first Sun Life Group 
policy—which was also the first Group 
policy written by any Canadian company 
—having been issued in December, 1919. 
More than half of the present volume 
has actually been put in force within the 
last ten years. Sun Life’s Group divi- 
sion supervises sales and service repre- 
sentatives operating throughout the en- 
tire United States and Canada, as well 
as in Great Britain, Cuba, Puerto Rico, 
and elsewhere. 

Coinciding with the company’s dis- 
closure of a billion in force, was the 
announcement that premium rates for 
new Sun Life Group life policies are 
being reduced effective immediately, and 
that Group policies already in force will 
be reviewed on their renewal dates so 
that their rates may be kept in line 
with the new basis. 





Elmer C. Moore Endorsed 
For Trustee of NALU 


Elmer C. Moore, New York Life, 
Wichita, has been endorsed for the post 
of trustee of the National Association of 
Life Underwriters to represent the mid- 
dle west, now represented by Ray T. 
Wright, Lawrence, Kansas, who recently 
announced that he was not a candidate 
for reelection at the September annual 
meeting. Mr. Moore’s campaign is 
headed by Herbert P. Lindsley, general 
agent at Wichita for Occidental Life 
and president of the Wichita Life Un- 
derwriters Association. 

Mr. Moore, who has been associated 
with New York Life for over 20 years, 
has the endorsement of many local as- 
sociations in addition to the Kansas 
State Association. A life member of the 
Miilion Dollar Round Table, Mr. Moore 
has long been active in association af- 
fairs. He is a past president of the 
Wichita Association. 





New England Mutual Life’s 


Record June New Business 


New England Mutual Life sold more 
new insurance in June, 1950, than in any 
previous June in the 115-year history 
of the company. Face value of new in- 
surance for that month totaled in excess 
of $22%4 million. Leading the company’s 
77 nationwide agencies with production 
of nearly $1% million was Boston- 
Summers, closely followed by Los 
Angeles- Hays and _ Bradstreet, New 
York - Huppeler, and New York - Freid 





Many Mutual Benefit Life 


Agencies Show Increases 
Thirty-eight agencies of Mutual Bene- 
fit Life, Newark, bettered their 1949 new 
business records during the first six 
months of this year, bringing the com- 
pany’s total to $116,260,354 for 1950 com- 
pared with $111,837,212 last year. 

Arthur V. Youngman’s New York City 
agency took first place for the six 
months’ period with $5,045,657 paid for, 
and Paul W. Cook’s agency in Chicago 
was the leader for the month of June 
with $1,053,011. 


Fred Selling General 
Agent State Mutual 


TAKES OVER FATHER’S AGENCY 





Had Been Co-general Agent With Julius 
Selling Who Died Recently; Harry 
Gordon Agency Supervisor 





State Mutual Life of Worcester has 
appointed Fred M. Selling sole general 
agent of the agency at 15 Park Row, 
New York, formerly headed by his 
father, who died recently. The agency 
will continue under the name of the 
founder, the Julius Selling Agency. 
Harry H. Gordon, agency supervisor, 
will assist Fred Selling in the operation 
of the agency. 

Fred M. Selling was made general 
agent and a partner in the Julius Selling 
Agency in October of last year. Previous 
to that he was associate general agent. 
Since his father’s illness more than a 
year ago he has been in full charge of 
the agency which for the first six months 
of 1950 ranked fourth in all State Mu- 
tual agencies. Production for this same 
period was the largest in the agency’s 
history. 

Mr. Selling will endeavor to carry on 
in the same tradition of his father and 
maintain the same standards which have 
brought this comparatively young agency 
into national prominence. 





Rochester General Agent 
For Connecticut Mutual 





EDWARD U. BANKER 


Edward U. Banker, supervisor for 
Connecticut Mutual Life at Portland, 
Oregon, will become general agent for 
the company at Rochester, N.- Y., on 
August 1. Mr. Banker will take over the 
duties of Paul L. Guibord who, as pre- 
viously announced, is succeeding Harry 
F. Gray, now retiring as general agent 
at New York City. 

Mr. Banker has been in life insurance 
since 1932 and has had wide experience 
in both sales and managerial work. For 
the past two years, he has been a super- 
visor with the J. C. F. Merrifield Agency 
in Portland and during this last year was 
awarded the company’s trophy for out- 
standing supervisory work. 

He is a graduate of the School of 
Agency Management and was _ also 
graduated from the University of Illinois. 
During the war he served in the Navy 
as a Lieutenant, (j. g.). He is a member 
of the Portland Life Underwriters As- 
sociation and a past president of the 
Aurora, Ill, Life Underwriters Associa- 
tion. 





MONTREAL LIFE MANAGER 

A. W. Clifford has been appointed 
manager of the Calgary, Alberta, branch 
of the Montreal Life. 
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Must Pay Back Wages 
To Agents, Says Court 


IN METROPOLITAN TEST CASE 








N. Y. Court of Appeals in Divided De- 
cision; Involves $1,000,000 Includ- 
ing Withholding Tax 





Albany—The New York Court of Ap- 
peals by a five to two decision has held 
that Metropolitan Life must pay to 
about 8,000 of its insurance agents $2.85 
per week, for a period during which pro- 
ceedings for a wage increase were pend- 
ing before the National War Labor 
Board. The period involved is from Oc- 
tober 24, 1942, to September 18, 1944, as 
to the New York agents, with some 
difference in date as to agents in other 
states. Metropolitan, in accordance with 
its stipulation, raised no question as to 
the prospective increases awarded by the 
order and has paid them since. Metro- 
politan has deposited in escrow the sum 
of $792,318.19 covering the amount of the 
disputed retroactive pay. Since Metro- 
politan would be required to pay with- 
holding taxes thereon, the total obliga- 
tion of the Metropolitan, if it be deter- 
mined that it has power to pay the 
retroactive increases, would be $1,004,000. 

The case decided July 11 is entitled 
“Metropolitan Life Insurance Co., Ap- 
pellant, v. James H. Durkin, as Presi- 
dent of United Office & Professional 
Workers of America, et. al, as De- 
fendants.” 

The Appeal is from a judgment of the 
Appellate Division of the first judicial 
department, entered February 24, 1950, 
affirming, by a divided court, a judgment 
of the Supreme Court in favor of de- 
fendants-respondents, entered in New 
York County upon a decision of the 
court on a trial at Special Term (Val- 
ente, J.; opinion 195 Misc., 1040). 

Joseph I. Proskower, Philip W. 
Haberman, Jr., Burton A. Zoen and 
Eugene Eisenmann for appellant. 

Murray J. Gurfein, Sidney E. Cohn, 
Louis B. Boudin and Daniel W. Meyer 
for respondents. 

The majority opinion was written by 
Associate Judge Charles S. Desmond 
of Buffalo in which Chief Judge Lough- 
ran and Associate Judges Dye, Fuld and 
Froessel concurred. 


Opinion by Judge Conway 


In a minority opinion written by Al- 
bert Conway of Brooklyn former Super- 
intendent of Insurance, more than 7,000 
words are employed in an effort to justi- 
fy the arguments of the Metropolitan. 
The opinion goes exhaustively into limi- 
tation of expenses of life insurance com- 
panies and to contractual agreements 
between industrial agents and supervis- 
ing agents, and the necessity of control 
of acquisition costs, the report of the 
Piper committee which in 1939 drafted 
the recodification of the Insurance Law. 
In his concluding paragraph Associate 
Judge Conway says: 

“Section 97 was passed in 1906. It was 
strengthened in 1929. It was strength- 
ened further and extended in 1940. The 
purpose of the legislature was to make 
life insurance cheaper for the policy- 
holder. True, the legislature could not 
prescribe details and had to provide a 
so-called ‘ceiling’ beyond which the life 
insurance companies could not spend. 
The insurance law provides that rates 
shall be reasonable and _ adequate. 
The legislature had to prescribe also a 
‘floor’ so as to protect the necessary 
statutory legal reserve requirement. The 
nearer, under legislative prodding, life 
insurance companies can approach the 
‘floor’ the cheaper will be life insurance 
for the policyholder. The argument by 
defendants that the payment of the $1,- 
004,000, not sought from the Ordinary 
and Industrial department may be prop- 
erly made because it is under the so- 
called ‘ceiling’ is to attribute to the 
legislature the granting to a life insur- 
ance company and its agents the right 
to divide up the policyholders’ dollars up 
to the ‘ceiling’ when that was specifi- 
cally what the legislature was endeavor- 


Prudential War Clause 


The Prudential this week announced 
that for applications on lives of military 
personnel dated July 19 or later a war 
clause will be included. 





Ernest A. Matson Named 


Associate General Agent 


It has been announced by William J. 
Sieger, vice president and superintend- 
ent of agencies for Bankers National 
Life, Montclair, New Jersey, that Ernest 
A. Matson, CLU, has been appointed 
associate general agent for the Irving 
Victoroff Agency located in Jersey City. 

Mr. Matson brings to Bankers Na- 
tional a background of over 30 years ex- 
perience in both personal production and 
management. Starting out in 1920 as a 
cashier, Mr. Matson has served in all 
phases of the business. His insurance 
career was interrupted from 1942 to 
1946 during which time he served as 
major under General Chenault in the 
Chinese American Composite Wing of 
the 14th Air Force in China. 





ing to deny to them. If that argument 
be valid, then this is the first million 
which may be obtained by the company 
and its agents in this state through this 
pattern or formula in by-passing sections 
213 and 213-a, but there are many mil- 
lions more available for division. If 
that is to be accomplished it is for the 
people, through their legislative repre- 
sentatives, to do it by amending those 
sections and not for the courts, which 
much accept, as written, unambiguous 
words embodying legislative will.” 

The judgments of the Appellate Divi- 
sion and Special Term should be re- 
versed, with costs, and judgment should 
be granted for the relief prayed for in 
in the complaint. 

Edmund H. Lewis, Associate Judge, of 
Syracuse, concurred in the Conway 
minority opinion. 





HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 





TEN BIG FEATURES 


Sub-standard Term . . . Disability Income 
$10 per M... Non-medical—0 to age 40 
- +» Non-Can. A. & H.... Liberal con- 
sideration for overweights, members of 
armed services, aviation personnel, dia- 
betic and epileptic risks and waiver of 
premiums to females. 





tine RCSA 
ROY CLARK SERVICE AGENCY 


Personalized Credit Reports 
Long Island—Metropolitan N. Y. 


' 390 Hillside Ave., New Hyde Park, L. I. 
Fieldstone 7-0047 

















Samuel D. Rosan Agency, Inc. 
General Agent 
CONTINENTAL ASSURANCE COMPANY 


76 William Street, N. Y. C. 





Whitehall 3-7680 








Metropolitan’s Historical Display 


A new historical display prepared by 
the Metropolitan Life is a fascinating 
commentary on the progress of Ameri- 
can insurance. It is the first of a sched- 
uled series prepared by leading fire, 
casualty and life companies. Metropoli- 
tan’s exhibit is now on view in the Ful- 
ton Street show window of the Alfred 
M. Best Company, the New York City 
insurance publishing firm. 

New York insurance executives are 
showing keen interest in the photo- 
graphs, documents, objects and articles 
which comprise the display. For Metro- 
politan’s growth-story, while unique in 
many ways, closely parallels the rise of 
the industry as a whole. 

The exhibit centers around the com- 
pany’s first strong box. In itself this 
leather-covered steel box is a curious 
antique. The story it tells is even more 
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A WELL-BALANCED COMPANY 


the whole...”’ 
ALEXANDER POPE 


A Life Insurance Company is the 
sum of its several parts. The 
proper balance of each of 
these parts is essential to the 
effective functioning of the whole. 


To maintain such balance in its 
operations is a prime 
objective of Fidelity. 


Fidelity is a well-balanced company. 


The 


FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 


THE PARKWAY AT FAIRMOUNT AVENUE 
PHILADELPHIA « PENNSYLVANIA 





engaging, for at one time it held most 
of the Metropolitan’s securities. In 1868, 
the first year of its existence, the assets 
of the company ($400,047.10) are almost 
ludicrous against a graph and photo- 
graphs illustrating the company’s pres- 
ent holdings valued at $9,707,947,682.50. 


Clerical Operations: Old and New 


A similar comparison is made in cleri- 
cal operations, featuring a photograph of 
a clerical unit of the company’s policy 
section in 1896. The contrast is neatly 
summed up by an odd little antique cal- 
culating machine used years ago by the 
company’s actuaries, and a photograph 
of one of today’s electronic calculators. 
A mortuary register from 1871, shows an 
early method of recording death claims, 
and includes that of the company’s first 
president, Dr. James R. Dow. 

Old advertising pieces on display show 
a heavy emphasis on the company, while 
today’s give more help to the prospect in 
calculating his own insurance needs. 
Most of the old literature includes a 
list of the company’s officers and what- 
ever Statistics about the company were 
available at the time. Many of the old 
pieces, however, do include more force- 
ful messages albeit in type-sizes todav’s 
advertising man would call microscopic. 

Typical of yesteryear’s advertising ap- 
peals are these extracts: (a) “If about 
to marry, secure a policy for $10,000, 
which any -sensible wife would esteem 
both practical and valuable, above ordi- 
nary wedding gifts”; (b) “If you have 
children, procure an endowment on your 
own life, coming to them at age, with 
which to commence business or other- 
wise to invest”; (c) “The Metropolitan 
Message: Read, Mark, Learn and In- 
wardly Digest.” 


Early Recruiting Advertisements 


Early recruiting efforts seemed a good 
bit more vigorous than today’s. One of 
the pamphlets shows a plea for “A-1l 
men with ‘clean’ records.” Another offers 
commissions to clergymen in the form 
of insurance on their own lives. 

The exhibit background includes old 
and new photographs of the company’s 
home office and sectional head office 
buildings. The home office buildings, in 
1950, are shown to cover two city blocks 
in magnificent contrast to the weary 
little structure first occupied in 1868. 

The display may now be studied at the 
Best Building, 75 Fulton Street, New 
York City. It will be there until at 
least August 15th, and may thereafter 
be included, intact, in the Metropolitan’s 
own archives. 

Many other companies—both life and 
fire and casualty—have scheduled his- 
torical exhibits during the next few 
months. The Alfred M. Best Company 
will be pleased to display exhibits for 
other insurance companies who wish to 
participate. Photographs of Metropoli- 
tan’s display are available on request, 
and may serve as helpful guides to the 
type of material needed. Inquiries should 
be sent to Paul A. Murtaugh, adver- 
tising manager, at Best’s New York 
office. 
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Reliance Elects New 
Investment Executive 


GEORGE L. LANGRETH OF N. Y. 





Will Be Vice President After Sept. 1; 
Partner of Wood, Struthers & Co. 
Has Long Investment Background 





Reliance Life of Pittsburgh has elected 
George L. Langreth, a partner of the 
New York investment firm of Wood, 
Struthers & Co., as vice president in 
charge of investment operations, it was 


GEORGE L. LANGRETH 


announced Wednesday by President 
John A. Mayer. He will take office 
September 1. 

Born in Hartford in 1906 and gradu- 
ated from Wesleyan University in 1928, 
Mr. Langreth entered the research de- 
partment of Wood, Struthers & Co. in 
1939 and took various courses at Colum- 
bia University in finance. He became 
senior public utility analyst, manager of 
the public utility department, manager 
of the research department and partner. 

Mr. Langreth’s hobby is ocean yacht 
racing. He has participated in numerous 
ocean races including the recent Ber- 
muda race. He is a member and director 
of the Stamford Yacht Club. He is also 
a representative to the Juniqr Yacht 
Racing Association of Long Island 
Sound, a member of the Regatta Com- 
mittee, and co-chairman of the Junior 
Activities Committee and Chairman of 
the Junior sailing program. 

He is chairman of the board of the 
North Stamford Congregational Church 
and a member of the Harvard Club and 
Broad Street Club of New York. 





Buy Louisiana Utility Bonds 

Central Louisiana Electric Co., Inc., 
ot Alexandria, La., announces that the 
company had sold $5,500,000 first’ mort- 
gage bonds, Series A, due July 1, 1980, 
bearing 3% interest, to New York Life 
and the Northwestern Mutual Life In- 
surance Co. The utility company pro- 
vides principally electric service in sev- 
eral parishes in Central Louisiana. 
Woodcock, Hess & Co., Inc., of Philadel- 
phia, acted as agent for the issuer. 

The electricity company has called for 
telemption on July 12, 1950, all of its 
outstanding bonds and debentures, ag- 
gregating $5,285,000. It was stated that 
this transaction substantially improves 
the company’s financial structure by con- 
solidating all of its indebtedness under 
one mortgage indenture and effects sub- 
Stantial savings. The company now has 
outstanding only the first mortgage 
bonds which have just been. sold, and 
123,600 shares of common stock. 





J. Howard Jefferies Dead; 
Was Long With Penn Mut. 


J. Howard Jefferies, 81, retired agency 
secretary, Penn Mutual Life, died July 
14 at age 81. A generation ago he was 
known the country over as a speaker to 
life insurance groups. 

A graduate of Girard College in 1887 
Mr. Jefferies became the second type- 
writing stenographer in the Penn Mu- 
tual. He was chief clerk of the agency 
department in 1910, assistant to vice 
president in 1922, agency secretary in 
1928, and retired in 1935. 

Before World War I he wrote much 
of the company’s literature, selling docu- 
ments that became well known. 

He is survived by his widow, son, and 
four grandchildren. His son, Jack Jef- 
feries, a former athlete at Princeton and 
later a baseball coach, is a life agent for- 
merly associated with the Penn Mutual. 





TROY -COHOES ASS’N OFFICERS 

Charles E. Tracey was elected presi- 
dent of the Troy-Cohoes Life Under- 
writers Association at the annual din- 
ner at Latham, N. Y., recently. Edward 
J. Nadeau was reelected vice president 
and Walter F. Fanning was elected to 
his term as secretary-treasurer. 


Institute Booklet 


A historical series depicting “How 
America Grew” and using the comic- 


strip technique was launched this week 
when the Institute of Life Insurance be- 


gan distributing “Frontiers of Freedom,” 
the first booklet in the series. 

The 8-page booklet, done in four col- 
ors, shows how Americans have strug- 
gled since early colonial days for free- 
dom to build better lives and futures for 
their families. Taking a typical Ameri- 


can family as an example, the booklet 


portrays how different generations of 
this family—called Freeman—strove to 
build a new way of life and to make a 
secure future for themselves and coming 
generations. _ : : ; 

Designed primarily for juvenile read- 
ers, the booklet is being made available 
to life insurance companies and under- 
writers associations for direct distribu- 
tion to the public. In addition, the book- 
let will be released this coming fall to 
schools, along with a teachers’ guide 
which will facilitate its classroom use. 

Illustrations for “Frontiers of Free- 
dom” were by the well-known cartoonist, 
Dan Barry. General Comics, Inc., pro- 
duced it. 











A. & H. Production Man 
at a Good Salary 



























A progressively alert eastern company 
writing both life and A. & H. insurance is 
looking for an ambitious man in his thirties 
to handle A. & H. production. 


A good salary for the right man, plus travel- 
ing expenses and congenial environment 
makes this job opportunity well worth investi- 
gating. Address Box 1954, The Eastérn Un- 
oo 41 Maiden Lane, New York 7, 
N. Y. 














Louise Husak Resigns From 
Office With N. Y. C. Ass’n. 


Louise A. Husak, office manager of 
the Life Underwriters Association of 
the City of New York, who has served 
the organization through many adminis- 
trations over a period of years, has re- 
signed. 

Miss Husak has an extremely wide ac- 
quaintance among insurance people, es- 
pecially in the Greater New York area, 
as well as leaders in the business and 
officers of the National Association and 
other insurance organizations. 





Rock of Gibraltar. 


Our Service includes: 


@ One-case agreement guaranteeing your commissions on even the smallest case, 
Impartial advice and careful personal attention on all cases regardless of size, 
@ Expert Field help in closing cases—no charge, no split commissions, 

@ Magazine and radio advertising that reaches millions of people—coast-to-coast, 
@ Illustrations and proposals to simplify your Life sales. 





He Had To Start From Scratch 


lt wasn't easy to sell life insurance back in 1875, when The Prudential was 
founded. People had to be convinced that life insurance was all we claimed. 
There were no tested sales techniques, no national advertising, no well-known 


It still takes hard work; but today Prudential's brokerage service simplifies the 
job for Brokers and Surplus Writers. 


Just bring us the details on your roe 
help you sell him. See for yourself. Cal 


HOME OFFICE 
NEWARK, N. J. 








ect. We'll handle the technicalities—even 
at your nearest Prudential Agency today. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 


WESTERN HOME OFFICE 
LOS ANGELES, CALIF. 
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Deflated Dollars Keep 
Life Coverage Too Low 


OPINION OF PRENTICE-HALL 





Publishers Print Table Showing Insur- 
ance Ownership Hasn’t Kept Pace 
With Economy’s Growth 


Prentice-Hall, Inc., in its “Report on 
the Business Significance of the News” 
(published July 1), said that life insur- 
ance coverage per family hasn’t kept 
pace with the remarkable growth of the 
U. S. Economy since 1940. This despite 
the fact that the life insurance market 
“is truly enormous when measured by 
even prewar standards.” 

Usual figures for insurance per family 
do not give a true picture of the situa- 
tion, says Prentice-Hall. It is necessary 
to adjust such figures for cost-of-living 
changes to obtain a measure of real cov- 
erage. The cost of living and the num- 
ber of families taken together have in- 
creased faster than the total amount of 
insurance in force. Prentice-Hall prints 
a table which shows “current dollars” of 
life insurance held per family and’ also 
“deflated dollars.” Alongside it prints a 
spendable income per family in both 
current dollars and deflated dollars. 
These tables are for the years 1929 to 
1950. The tables show that from 1940 to 
1950 real insurance coverage per family 
declined 8% while real income per family 
rose 25%. 

“The gap between minus 8 and plus 
25 measures to the extent of the poten- 
tial life insurance market today,” says 
Prentice-Hall. “Just to restore the 1940 
level of real coverage per family—with 
no regard at all for the 25% higher real 
family income of today—$16 billion addi- 
tional life insurance would have to be 
written—certainly enough room for in- 
surance men to stretch their legs in.” 





Republic National Sets 


June Production Records 
Republic National Life fieldmen hon- 
oring President Beasley during June, 
his birth month, broke all previous pro- 
duction records with a total life produc- 
tion of $5,452,943 exclusive of Group in- 
surance, and A. & H. premiums totaling 
$56,568. This exceeds any _ previous 
month’s production by over 60%. With 
this record-breaking month, Republic 
National Life closed the first six months 
of 1950 with an increase in life produc- 
tion of 51% and an increase of 38% in 
new A. & H. premium income. 

The McAllen, Texas agency, headed by 
Manager Lawrence Stowell, won the 
President’s Appreciation Trophy for ex- 
ceeding its quota by the largest amount, 
with combined production of $798,405 
against a quota of $400,000. The Mc- 
Allen agency also led all agencies in life 
production with a total of $750,643. The 
Fort Worth agency, under Manager 
Ralph Stowell, led in A. & H. production 
with a total of $8,710 in new premiums. 

Top individual life producer for the 
month was Guyn M. Pannell of Abilene 
with total production of $314,053. R. G. 
Thomas of Mission was second with 
283,153. The top A. & H. producer was 
Robert Bowers of Abilene with new pre- 
miums of $2,042 and H. C. Vineyard of 
Cushing, Oklahoma was second with new 
premiums of $1,619. 

At the company’s outing at Troutdale- 
in-the-Pines, Colorado, July 8-13, Mr. 
Beasley presented a gift of appreciation 
to 62 representatives who produced in 
excess of $50,000 each of combined pro- 
duction honoring his 50th birthday. 





HERBERT L. BARLOW DEAD 

Herbert L. Barlow, special agent for 
The Prudential at Washington, D. C., 
died recently. A native of North Caro- 
lina, Mr. Barlow was a District of Co- 
lumbia resident for more than 40 years. 
He had been associated with The Pru- 
dential for 33 years. 


Lincoln National Leaders 


The Ben Simon agency, of Norfolk, 
Va., was the winning group I agency 
and the J. C. Arnold agency, of Daven- 
port, Ia, the winner in group II‘ of 
Lincoln National Life’s annual Presi- 
dent’s Month contest in honor of Presi- 
dent A. J. McAndless. The O. Frank 
Helvie agency, of South Bend, Ind., was 
runner-up among group I agencies and 
the M. S. Bennett agency, of Fort 
Worth, Texas, the runner-up in group 
II. Third place in group I in the month- 
long competition went to the J. D. Marsh 
and Associates agency, of Washington, 
D. C., and to the E. R. Small agency, of 
Peoria, Illinois, in group II. 

The winners led all agencies of the 


company, grouped according to size, in 
production per agent during the con- 
test month. They were awarded perma- 
nent wall plaques in recognition of their 
outstanding volume of business. 

The first place in personal paid pro- 
duction was won by Philip Sitrick, of 
Davenport, who received the President’s 
Month Honor Scroll. The individual 
winners were qualified on their total vol- 
ume of business and on service to policy- 
holders. Personal mementos inscribed 
by Mr. McAndless and purchase coupons 
were awarded to all individual winners. 


This year the volume of business pro- 
duced during the contest was the largest 
of any President’s Month in the history 
of the company. 


W. G. KATES DEAD 

Walter G. Kates, 49, director of the life 
insurance department of the Erie Coun- 
ty Savings Bank, Buffalo, since the de- 
partment was organized in 1944, died this 
month of a heart attack. He was a 
member of the Executive Life Insurance 
Fund Forum. 


CHANGES FROM FRATERNAL 

Samaritan Life Association, Duluth, 
has changed from a fraternal to a mu- 
tual legal reserve and has changed its 
name to Samaritan Life Insurance Co, 
It will add accident and health to its 
lines. 























MEET THE 
ses@nother “Mutual =~ Mr, and Mrs. Maurice E, Webster of Studio City, Cali- 
Benefit Life Family” § —_fornia, with son Scott (8) and Susie (6). Maurie is a 


BUILDING FUTURE 
SECURITY FROM 
EARNINGS 





WEBSTERS 


Program executive with CBS in Los Angeles. Like 
many young families they want to pay off the mort- 
gage, send the kids to college, and retire some day. Un- 
like many others, they know exactly how they'll doit... 








“THANKS TO THE ANALAGRAPH MAN... 


Only #25 a month completed our plan for security” 




















‘SAYS MR. WessteR, “I just didn’t believe a middle- 
bracket family these days could build real future 
security out of earnings. But Henry Harwell showed 
us how, with an Analagraph Chart. For the first 
time, I saw clearly what we had, and how to fit it 
into a plan to provide all our biggest future needs. 

“A lot of family men like me are probably nearer 
to security than they think, but just don’t know 
how to make one plan out of mixed assets like a 
home, savings bonds, life insurance, Social Security, 
pension; and others. The Analagraph showed us 
that only $25 a month more would complete a real 
security program.” 


MUTUAL BENEFIT LIFE COUNSELOR Henry O. Harwell 

created the Websters’ plan for future le 

Expert Analagrapher Harwell is typical of 
5 


'e ves—a care- 
fully selected national group of analysts, trained 
in family money-management and planning. 


Insurance is only part of the plan 
Specialized knowledge is helpful in planning wisely 
for the future. Your Mutual Benefit Life Man is rich 
in this knowledge, from long training and practical 
experience. He helps you use the Analagraph—an 
accurate device, created by Mutual Benefit Life to 
“map” your assets, obligations and future needs— 
so they may all be seen clearly as a whole. 
You see what, when, and 

oo am . 
POL how much you will need 
> ' Ba for mortgage, support of 
+ dependents, education of 
children, retirement — and 









how to provide for them 

out of present earnings and 

assets. Your Analagraph 

Chart becomes a definite 

plan, within your means, for 
your family’s future security. 

Ic costs you nothing to be Analagraphed. It has 
brought a wonderful new feeling of security to thou- 
sands of families. Do it now 
«Time may be your most 
valuable asset! Write for 
booklet The Analagraph— 
What It Can Do For You.” 





THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


ORGANIZED IN 1845 “a NEWARK, NEW JERSEY 
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Late C.K. C. Martin Well-Known in U.S. 


Distinguished Counsel of Manufacturers Life Attended Meet- 


ings of Insurance Counsel, ALC and Commissioners 


By CLarENcE AXMAN 


Cc. K. C. Martin, K. C., general coun- 
sel of Manufacturers Life of Toronto, 
news of whose death was_ printed 
in The Eastern Underwriter and other 
papers last week of June, was as well 
known throughout insurance and legal 
circles of the United States as any coun- 
sel of a Canadian company. For years 
he had been a regular attendant at the 
meetings of Association of Life Insur- 
ance Counsel and legal section of Amer- 
ican Life Convention and also at con- 
ventions of National Association of In- 
surance Commissioners. While his out- 
standing professional attainment was 
greatly admired by every one who came 
into contact with him on business mat- 
ters his capacity for friendship was par- 
ticularly outstanding. These distinctions 
when considered in the light of formal 
recognition by the Canadian Government 
for gallantry in World War I (the Dis- 
tinguished Service Order) and for sig- 
nal service in World War II (Order of 
the British Empire) underline the fact 
that Canada has lost a very notable 
citizen and the Canadian life insurance 
industry one of its most able and popu- 
lar leaders. 


Roy Whitehead’s Tribute 


Roy B. Whitehead, K. C., Ontario In- 
surance Superintendent, said to The 
Eastern Underwriter this week: “The 
announcement of Crauford Martin’s sud- 
den death in Quebec came as a shock 
to all who have enjoyed his friendship 
over past years. As chairman of the 
Companies’ Committee on Legislation he 
made an important contribution to life 
insurance legislation in Canada and his 
qualities of leadership in that field com- 
bined with his friendly nature, intellec- 
tual integrity and devotion to his work 
will be sadly missed by none more than 
myself and other Provincial Superin- 
tendents of Insurance.” 

Mr. Martin’s death came at the time 
he was attending an educational con- 
ference of Manufacturers Life sales rep- 
resentatives from Eastern Canada and 
Eastern United States. He was stricken 
while waiting to tee off in a company 
tournament at the Royal Quebec Golf 
Club near Quebec. The following day he 
was to have taken part in a business 
insurance forum. 


His Career 


Born in Hamilton, Ont., in 1894 Mr. 
Martin entered Trinity College, Univer- 
sity of Toronto, in 1913. He entered the 
first World War in 1915 serving until 
the end of hostilities with the Canadian 
Expeditionary Force, being discharged 
with rank of major and being awarded 
the D.S.C. Returning from overseas he 
studied law and was called to the bar in 
1921. For a time he practiced in London, 
England, and in Toronto, and then be- 
came a member of the law firm of Good- 
erham, Martin & Co., solicitors for Man- 
ufacturers Life. His first association 
with Manufacturers Life was in 1931. 
He became assistant general counsel in 
February, 1940, and general counsel in 
January, 1947. He was made an officer 
of the Order of the British Empire in 
1946 for outstanding service with the 
Wartime Prices and Trade Board in 
Ottawa during World War II. He was 
appointed King’s Counsel in 1947. 

In 1929 Mr. Martin traveled to Japan 
as a member of the Canadian delegation 
to the conference of the Institute of 
Pacific Relations, a non-partisan organ- 
ization founded in 1925 to facilitate 

scientific study and promotion of the 
interests of people in the Pacific area. 
Mr. Martin was a member of the Cor- 
poration of Trinity College, University 
of Toronto, serving on the Administra- 
tive sub-committee of that body which 
conducts the affairs of the College, and 





C. K. C. MARTIN 


“he was chairman of the Trinity Con- 


vocation from 1926 to 1942. He was a 
member of the Toronto Golf Club, Tor- 
onto Cricket Club and University Club. 
He left a widow and three children: 
Dick, 17; Tony, 14, and Mary, 11. 





Fairmont Agency’s 50 Year 
Dinner Unique Affair 


The Fairmont, W. V., agency of 
Fidelity Mutual Life, of which J.C. Hupp 
is general agent, recently celebrated its 
50th anniversary. The dinner commemo- 
rating the event was unique as among 
those present were nine of 18 policy- 
holders who had been invited to attend 
the dinner and had bought their insur- 
ance half a century ago. One of these 
was an agent of the company who had 
sold insurance to some of the guests so 
long ago. 

The youngest in the group was 68; 
the oldest 82%. All of them were promi- 
nent in_ftheir various occupations. They 
were a _ retired mechanical engineer, 
president of a hardware company, owner 
of a furniture store, head of a general 
insurance and bonding business, two at- 
torneys, president of a foundry com- 
pany, a retired shoe store merchant and 
the director of a rural electrification 
business. Of those who could not be 
present, two were judges of the Circuit 
Court; one was the widow of a former 
Secretary of State of West Virginia 
and one a dental surgeon. Among the 
toasts was this one: “May you live as 
long as you want and never want as 
long as you live.” 

In addition to agents, office staff and 
wives among those present was 
Lawrence J. Doolin of the agency divi- 
sion, home office. 





Bankers of Iowa Gains 


An increase of nearly 18% in new 
issued and paid for business is reported 
by Bankers Life, Des Moines, for the 
first six months of the year. The six- 
month total is $86.731,943. Ordinary in- 
surance accounts for $57,222832 of the 
total with Group sales amounting to 
$29,509,111 

Insurance in force at the end of June 
reached a new high total of $1,492,331,- 
636. This represents an increase for the 
year to date of $49,821,518 and over the 
pore date a year ago of almost $75 mil- 
ion. 





Baker and Arnold Form 
New Insurance Office 


ARE BROKERAGE CONSULTANTS 





Specialize in Employe-Benefit Plans, 
Pensions and Life Insurance Cov- 
erages; Their Careers 





F. Elsworth Baker and Alan F. (Bob) 
Arnold have formed Arnold & Baker, 
Inc., and will have offices on the fifth 
floor of 347 Madison Avenue, New York 
City. The corporation, of which Mr. 
Baker is president and Mr. Arnold is 
vice president, will specialize i in employe- 
benefit plans, pensions and life insur- 
ance covérages. It will also act as con- 
sultant for various brokerage firms in 
matters of Group, pensions and welfare 
plans. 

Mr. Baker’s Career 

Born in Belfast, Maine, Mr. Baker 
went to Phillips Exeter and then at- 
tended Harvard University. His first 
insurance experience was with the late 
Edward M. McMahon, general agent of 
the National Life of Vermont. In 1928 
he and William Shore formed Baker- 
Shore, Inc., which became general agents 
of National Life. The corporation dis- 
solved in 1933 and Mr. Baker became as- 
sociate general agent of the Wells 
agency, National Life of Vermont. Mr. 
Baker was in the Seventh Regiment, Na- 
tional Guard, when World War I started. 
He saw service in the Army Air Force. 
At the end of the war he was appointed 
manager of the life insurance depart- 
ment of Frank B. Hall & Co., New York 
brokers. On July 1, 1950, he resigned 
from Frank B. Hall & Co. and with Mr. 
Arnold formed Arnold & Baker, Inc. 

Mr. Arnold’s Career 

Mr. Arnold who until May, 1949, was 
manager of the life insurance depart- 
ment of Schiff, Terhune & Co., New 
York, is a native New Yorker who left 
Phillips Exeter Academy at the age of 
17 in order to join the Army after war 
was declared in 1917. After returning from 
overseas he became associated with 
Schiff, Terhune & Co., where his activi- 
ties were soliciting general insurance. In 
1926 he terminated this connection and 
became an agent of Massachusetts Mu- 
tual Life. He also had an arrangement 
to handle Schiff, Terhune’s life and 
Group insurance which he did until 1931 
when he returned to that brokerage 
office to inaugurate its full-time life in- 
surance department. 

Mr. Arnold was commissioned in the 
U. S. Cavalry Reserve in 1925 and served 
as a reserve officer until 1939° On De- 
cember 8, 1941, he applied for active duty 
and served for almost four years as a 
military police officer. Following his 
military service in World War II as a 
lieutenant colonel, he returned to Schiff, 
Terhune & Co., and again took over the 
active management of the life depart- 
ment. He left Schiff, Terhune & Co., in 
May, 1949, to become head of Arnold & 
Co., with offices at 347 Madison Avenue, 
New York. Mr. Arnold launched the 
plan of an association of life managers 
of insurance brokerage firms which as- 
sociation is now known as the Life In- 
surance Committee of the Insurance 
Brokers Association of New York. He 
has continued his interest in the Army, 
remaining in the Reserve Corps and is a 
deputy provost marshall of the Conti- 
nental Air Command with headquarters 
at Mitchell Field. In addition to being 
vice president of Arnold & Baker, Inc., 
he = continues as president of Arnold 
z Co. 





Glenn McCarthy’s Loan 


Glenn H. McCarthy, Houston oil man, 
is borrowing $5,000,000 from Metropoli- 
tan Life, using his oil field at New Ulm, 


Tex., as security. F. W. Ecker, financial 


vice president, Metropolitan Life, told 
the New York Times that Mr. McCarthy 
will use the money for further develop- 
ing his oil fields in Texas and also to 
pay off some creditors. He said no other 
insurance companies were involved in 
this loan transaction. 





Philadelphia General Agent 
Columbian National Life 


NORMAN W. 


ROWLEY 


Norman W. Rowley has been ap- 
pointed general agent in Philadelphia by 
Columbian National of Boston. Mr. 
Rowley has been in the life insurance 
business for over 35 years, all of them 
with the Penn Mutual. He started in 
the Philadelphia home office as an office 
boy; was a premium clerk in the under- 
writing department when he went into 
the service in World War I. On his 
return, he joined the home office agency 
as an agent. In 1931 he was appointed 
agency supervisor. While with the home 
office agency, he developed the Rowley 
Unit, from which many of the agency’s 
successful men have come. 

In 1942, Rowley went to Boston as 
manager of the Henry M. Faser Agency 
of Penn Mutual. A year later he became 
director of training and sales personnel 
for J. H. Reese‘s’ home office agency. 

Mr. Rowley is a native Philadelphian 
and a resident of Landsdowne. He is 
past president of the Gladstone Manor 
Civic Association, a member of the 
American Legion, the Union Athletic 
Association, and an usher in St. John’s 
Church. He is a member of the Phila- 
delphia Sales Managers Association, and 
a member of the LUTC committee of 
the Philadelphia Life Underwriters As- 
sociation. 


Ralph C. Reinecke Named 


The educational department of Repub- 
lic National Life, Dallas, headed by 
Lyman E. King, CLU, director of agency 
training, has been expanded by the ap- 
pointment of Ralph C. Reinecke as as- 
sociate director, W. O. Childress, vice 
president and agency director has an- 
nounced. 

Mr. Reinecke has been actively en- 
gaged in life insurance with his father 
Charles Reinecke, of Streator, Illinois, 
since his graduation from high school, 
execpt for 31%4 years in military service, 
of which 21%4 years was spent overseas. 
He is a graduate of the Life Insurance 
Marketing Institute at Purdue Uni- 
versity, active in the Elks Club, Junior 
Chamber of Commerce, American 


Legion, VFW, and his local life under- 





writers association. Mr. and Mrs. 
Reinecke will move to Dallas about 
August 15, 





Bankers National Gains 


The production of new Ordinary busi- 
ness in Bankers National Life, Mont- 
clair, N. J., as of June 30, shows an 
increase of 40% in volume over the same 
period last year. New average size Or- 
dinary policy sold during the period was 
$5,403 as compared with $4,562 in 1949. 
Total insurance in force as of June 30, 
is now $166,845,249 
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Conducting Survey For New Jersey 


James P. Moore, Jr., Mutual Benefit Life’s Director of Agency 


Finance, Making Survey of Management Procedure 
in State’s Dept. of Purchases and Property 


James P. Moore, Jr., Mutual Benefit 
Life’s director of agency finance, has 
been named by the New Jersey Taxpay- 
ers Association to conduct a survey of 
management procedures in the New Jer- 
sey Department of Purchases and Prop- 
erty. Stirvey is to determine more eff- 
cient and economical operations in or- 
der to reduce the cost of managing the 
Department of Purchases and Property. 

Mr. Moore joined Mutual Benefit in 
1927. After a few months in the filing 
department he became a member of the 
renewal department where he served in 
various capacities, including that of field 
auditor for seven years before his trans- 
fer to the agency department. There his 
duties included responsibility for all ac- 
tivities related to finance, statistics and 
research in agency operations. In Au- 
gust, 1946, he was elected an officer with 
the title of assistant superintendent of 
agencies and in January, 1948, he was 
advanced to director of agency finance. 

When Mutual Benefit Life set up a 
planning and methods unit in Februarv, 
1950, he became its director. This unit 
makes operational sutveys for the con- 
trol of methods and procedures through- 
utilization 


out the company, space 
studies and the control of layout and 
arrangement, and the selection and 


proper application of general mechanical 
office equipment. He also serves on the 
company’s pension committee which han- 
dles retirement plans for general agents, 
agents and home office employes; the 
contract committee, which _ revises 
agency contracts; and as chairman of 
the new organization committee which 
controls the incentive plans for recruit- 
ine effort. 

Currently, he is serving on the Life 





June Purchases Up 21% 


Life insurance purchases in the United 
States in Tune showed an increase of 
21% over purchases in the corresponding 
month of last vear. it was reported bv 
the Life Tnsurance Agencv Management 
Association. Total purchases in June 
were $2.280.000.000 compared with $1,- 
890 000.000 in Tune last year 

Purchases of Ordinarv life insurance 
in Tune were $1,426,000,000, up 13% over 
Tine a vear ago. 

Industrial life insurance purchased in 
Tune amounted to $431,000,000, an in- 
crease of 9% over the corresponding 
month last vear. 

Gronun life insurance purchases were 
$423.000.000 in June, an increase of 84% 
over Tune a vear ago. These purchases 
represent new groups set up and do not 
include additions of insured personnel 
under Group insurance contracts already 
in force. 

In the first six months of the vear 
total life insurance purchases were $13.- 
217.000.000, an increase of 16% over the 
first six months of 1949. Purchases of 
Ordinarv life insurance accounted for 
$8,076,000,000 of the months’ aggregate, 
an increase of 9% over last year. In- 
dustrial life insurance nurchases repre- 
sented $2,680,000,000 of the current year’s 
total, an increase of 11% as compared 
with last year, while Group life insur- 
ance purchases amounted to $2,461,000.- 
000, an increase of 62% as compared with 
the first six months. of last year. 
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41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 
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Insurance Agency Management Associa- 
first year and 
subcommittee and he is a Fellow of the 
Life Office Management 
Institute. He served on the executive 
council of the associates of the Society 
of LOMA graduates. 
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Manufacturers Life Holds 


Educational Conferences 


Bournemouth, England, and Quebec 
City, Canada, were the scenes during the 
month of June of two educational con- 
ferences of Manufacturers Life sales 
representatives. 

Held in Bournemouth from June 5 to 
June 9 the British conference marked 
the twenty-fifth birthday of the Manu- 
facturers Life’s organization in Great 
Britain. Delegates to the conference 
were United Kingdom Production Club 
qualifiers and their wives and members 
of the chief office in London headed by 
C. F. Wood, manager for the United 
Kingdom. Representing head office were 
G.L. Holmes, assistant general manager 
and actuary; K. G. McNab, manager of 
agencies, and R. D. Ralfe, agency super- 
intendent. 

Sales ideas and techniques; the pros- 
pecting problem, together with suggested 
solutions were topics highlighted during 
three business sessions. 

From June 19 to June 23 the Chateau 
Frontenac in Quebec City was the locale 
of eastern Canada and eastern states 
educational conference attended by 
representatives qualifying for Produc- 
tion Clubs. 


Principal speakers at the conference 
were J. H. Forshar, district supervisor, 
Saginaw; J. H. Peters, CLU, represen- 
tative, Toronto C; and A. W. Wensley, 
CLU branch manager, Toronto North. 
W. T. Thorpe and A. Kinch. managers 
of agencies, presided as chairmen at the 
two principal business sessions. 


Featured in the first business meeting 


Was a quiz panel in which a group of 
experts answered questions on selling 
that were submitted prior to the confer- 
ence. During the second session three 
separate forums on business insurance, 
programming and prospecting, provided 
opportunities for representatives to di- 
rect questions to the experts from the 
floor. 

















SALUTE 








Assembling more than 800 strong from across the 


country in an annual meeting at the Home Office, Mil- 


his own expense. 








THE ASSOCIATION OF AGENTS 


The Northwestern Mutual Life Insurance Co. 


waukee, Wisconsin, July 24 through July 26. 


Unique in life insurance, the meeting is put on by the 


agents for their mutual benefit, each agent attending at 


WILLIS F. McMARTIN, General Agent 
AND ASSOCIATES 
THE NORTHWESTERN MUTUAL LIFE INSURANCE CO. 


285 MADISON AVE., NEW YORK 17 
ORegon 9-5110 




















R. E. Myer Chairman Of 
L. U. Ass’n of N.Y. Board 


HEAD OF MUTUAL LIFE AGENCY 





Long Active in Underwriters Associa- 
tions; Started as an Agent in 
Up-state New York 


Richard E. Myer, CLU, has been 
elected chairman of board of directors, 
Life Underwriters Association of the 
City of New York. He is manager of 
the Mutual Life’s agency at 57 William 





RICHARD E. MYER 


Street, which was formerly the agency 
of Ives & Myrick. 

Born in Elmira, N. Y., and a graduate 
of Wharton School, University of Penn- 
sylvania, he went with Provident Mutual 
where he was associated with his father, 


long with that company. The Mutual 
Life appointed Mr. Myer district mana- 
ger in Elmira, N. Y., in January, 1921, 
and he became a member of Million Dol- 
lar Round Table in 1929. Mutual trans- 
ferred him to home office in 1930 as an 
agency inspector and in 1934 made him 
manager of a new agency established 
in Harrisburg. He was transferred to 
New York in 1941, succeeding Julian S. 
Myrick when latter became second vice 
president of Mutual Life. 

In 1940 Mr. Myer was chairman of 
Pennsylvania State Sales Congress. He 
has been chairman of a number of im- 
portant committees of the life under- 
writers association since coming here; 
and in 1949 was elected to the general 
committee of the State Association, be- 
coming regional vice president in 1950. 
His agency leads Mutual Life in new 
organization, accomplishments; stands 
second in total production with a 10% 
gain over the same period in 1949. He 
and Mrs. Myer live in Darien, Conn., 
with their two daughters. 





Hearing on Mutualization 
Of Pacific Mutual Life 


Los Angeles—Insurance Commissioner 
Downey of California has set August 1 
for a hearing on proposed mutualization 
of Pacific Mutual Life. Opposition to 
the mutualization comes from stockholi- 
ers of the old Pacific Mutual Life which 
ceased operating in 1936. 
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Tells Rapid Growth Of 
Savings in Insurance 


IS DISCUSSED IN NEW BOOK 
John 





Lintner of Harvard Business 
School’s Faculty Talks of Life 
Ownership Advantages 





In a book on “Mutual Savings Banks 
in the Savings and Mortgage Markets,” 
published by division of research, Har- 
vard School of Business Administration, 
and written by John Lintner, assistant 
professor of finance of the school, a 
chapter is written on insurance as a 
medium of saving. 

One statement made by Mr. Lintner is 
that a fundamental reason for the more 
rapid growth of savings in life insurance 
than in savings deposit balances is that 
life insurance serves some of the thrift 
objectives of most people more effi- 
ciently than the accumulation of per- 
sonal savings accounts, and does so in 
a single package that also provides in 
a more or less considerable measure for 
other thrift objectives of the savers. 


Advantages of Life Insurance 


“Life insurance has inherent advan- 
tages over balances in savings accounts 
with respect to those thrift objectives 
involving protection for dependents from 
loss of income in case of the death of 
the principal income-earner as well as 
in later years, those objectives related 
to personal and family security after 
retirement,” says the writer. “Although 
a few people still rely entirely on the 
accumulation of savings deposits for 
these purposes, and a good many people 
supplement their insurance protection by 
additional accumulation of savings de- 
posits, most people can accomplish these 
particular thrift objectives more effi- 
ciently through life insurance’ than 
through the accumulation of personal 
savings deposits for at least several basic 
reasons, 

“They are these: life insurance pro- 
tects the savings period of the policy- 
holder. Since the individual, by accumu- 
lating his savings in an ordinary sav- 
ings account, will be able to reach these 
savings objectives only if he lives to the 
end of the period, without making any 
withdrawals, and since his accumulations 
are likely to be entirely inadequate in 
the case of his early death, the indi- 
vidual will best achieve these thrift ob- 
jectives if he uses at least part of his 
current savings to buy life insurance in 
an amount sufficient to provide for his 
family’s needs and protection from the 
economic hazards of his early death. 
Another set of thrift objectives for 
which life insurance offers an inherently 
better service than the usual savings de- 
posit account consists of provision for 
an income earner’s living expenses as 
well as those of his wife, and any pos- 
sible dependents, after the time of his 
retirement.” 





Joins Great-West Life 


Rex H. Anderson, formerly with a 
Chicago life insurance company, has 
joined the agency department of Great- 
West Life at Winnipeg as supervisor of 
sales promotion. Mr. Anderson entered 
the Insurance business in 1941 after 
graduating from Beloit College, Wis. 





P. H. KILVERT TRANSFERRED 

Great-West Life has announced that 
P. H. Kilvert has been transferred from 
manager of the Kingston, Ontario, 
branch to manager of the Toronto Bloor 
branch. He will be succeeded at Kings- 
ton by J. Leslie Thirlwell, formerly 
agency assistant at the head office in 
Winnipeg. 





W. H. CAMPBELL NAMED 
Kenneth D. Hamer, vice president 
and agency director of Pan-American 
Life, New Orleans, recently announced 
the appointment of Warren H. Camp- 
bell as general agent for the company 
in Oklahoma City. 


Cost of Local Pension Funds Rising 


Chicago—Pension costs are going up 
in a number of funds created by local 
governments of Illinois for their em- 
ployes—and for some of the same rea- 
sons which have made many life insur- 
ance companies uninterested in writing 
group pension plans in industry. 





One of the main reasons is that far 
less interest can be earned on invested 
funds now than in years past, so that the 
anticipated accumulation has proved 
over-optimistic on the part of fund ac- 
tuaries. Life companies are having the 
same experience on group pension plans, 
group and individual annuities, retire- 
ment contracts and even on funds set 
aside to discharge contractual obliga- 
tions under supplementary agreements 
and policy options. Where it looked like 
a cinch years ago when some of these 
funds were founded to earn a net 34“~%, 
the necessity of financing the huge pub- 
lic debt at as low a service charge as 
possible has driven interest earning 
down far below that figure. So the pub- 


lic funds are suffering just like the 
companies. 

Unlike the life companies, the public 
funds can just slap a heavier assessment 
on the taxpayers to make up the differ- 
ence. And just as in the national 
economy the philosophy developed that 
the taxpayer did not lose when he took 
money out of one pocket and had it put 
back in the other one—the spend into 
prosperity theory—so in Illinois has 
there grown in spite of pension fund 
deficiencies a philosophy of giving more 
benefits to more people. 

Now; according to the Civic Federa- 
tion, in a report just made to a special 
state commission which for three years 
has been studying the problem presented 
by these funds, there is a big bill to be 
paid, and it must fall more on the em- 
ployes who will benefit and less on the 
taxpayers. The federation recommends 
an increase of 1% of salary in the con- 
tribution of public employes, proportion- 
ate decrease in the amount which the 
taxpayers are called upon to pay, and 
abolition of the practice of paying in- 
terest on contributions of employes who 
leave the plan before retirement. 

Unless drastic action is taken, the 
federation warns, the deficiency in the 








“Sign Joe up first . . 


Bankerslifemen Get Lots 


. His belt’s about shot!” 


Referred Leads 


The kind of service Bankerslifemen render gets them lots 


of referred leads, usually to much better prospects than the 


one illustrated above. 


Right from the start Bankers/ifemen are not only taught 


that satisfied clients are a very valuable source of new busi- 
ness, but they are taught how to render service and counsel 


which creates satisfied policyowners. 


The same qualities which build good client relations for 
Bankers/ifemen make them the kind of life underwriters you 
like to know as friends, fellow workers or competitors. 


Bankers /2/e COMPANY 


DES 


MOINES 





Illinois public funds within a year may 
amount to an estimated $204,929,000. 

The present system was criticized on 
the score that a retirement fund should 
not serve also as a savings account for 
those who remain in a public service 
group for limited tenures. 


It was reported that between 1939 and 
1948 there was an increase of 40.7%, or 
$83,000,000, in the accrued deficiency of 
the pension funds of Chicago, Cook 
county, the sanitary, park and forest 
preserve districts, and Chicago board of 
education. This was in spite of greater 
collections made by the funds due to the 
legislature a year ago having recognized 
the critical situation by authorizing a 
greater contribution by public employes. 
That gain already has been more than 
offset by other factors, including in- 
crease of benefits, more beneficiaries, 
and higher pay scales. 

For 1950 the pension taxes to be billed 
in Illinois will take $9.95 of every $100 
of local taxes paid, compared to $5.44 
in 1940. In Chicago between 1940 and 
1950, pension taxes increased 159.98% as 
against 42% advance in tax for all pur- 
poses. In spite of this the deficiencies 
were not halted. 





War Clauses 


(Continued from Page 1) 


types of war clauses which will be ap- 
proved for inclusion in life insurance 
policies as demanded by present under- 
writing conditions. The procedure of ap- 
pointing such a special committee prior 
to publication of the general list of 
standing committees is unusual but is 
believed to be warranted by emergency 
conditions.” 

The meeting will be held on August 1 
and 2 in the hearing room of the Illinois 
Insurance Department, 160 North La- 
Salle Street, Chicago. All Insurance De- 
partments and representatives of the 
life insurance industry are invited to 
attend. 





War Clause Now in Use 
By Lincoln National Life 


Effective July 18 Lincoln National Life 
adopted a war clause for use in all 
policies issued to members of the armed 
forces on active duty. A. J. McAndless, 
president of the company, stated that 
this action was necessary because of the 
large number of applications received 
from members of the armed forces, some 
of whom had already been ordered to 
Korea. For the present at least the 
company has no plans to use a wat 
clause in policies issued to other classes 
of business. 

The war clause adopted by Lincoln 
National limits the benefit to a sum 
equal to the greater of the premiums 
paid or the reserve under the policy if 
the death of the insured: 

1. Occurs as a result of an act of war, 
declared or undeclared, if such act 
occurs outside the Home Area 
while the insured is in war service, 
and death occurs while the insured 
is in war service or within six 
months after the termination of 
such service; or 
Occurs within two years after the 
date of issue of this policy as a 
result of an act of war, declared or 
undeclared, if such act occurs out- 
side the Home Area while the in- 
sured is not in war service, and 
death occurs outside the Home 
Area or within six months after 
returning to the Home Area; or 
3. Occurs inside or outside the Home 

Area whether or not the insured is 
in war service and as a result of 
operating or riding in or descending 
from any kind of aircraft if the in- 
sured is a pilot, officer or member 
of the crew of such aircraft or is 
giving or receiving any kind of 
training or instruction or has any 
duties aboard such aircraft or re- 
quiring descent therefrom. 


i) 
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Atlantic Life Buys 
All Universal Stock 


HOME OFFICES IN RICHMOND 





Universal Continues as Separate Unit; 
Transaction Gives Atlantic Industrial 
Field Representation 





Robert V. Hatcher, president, Atlan- 
tic Life, announces that the entire capi- 
tal stock of the Universal Life of Rich- 
mond, Va., has been purchased by the 
Atlantic Life. The purchase price was 
not disclosed 

The Universal Life transacts health 
and accident, hospitalization and Indus- 














ROBERT V. HATCHER 


trial life business, and since its organi- 
zation in 1919 has had substantial growth. 
In 1935 the Universal was reorganized 
and moved its home office from Norfolk 
to its present location in Richmond. In- 
surance in force at the end of 1949 to- 
taled $32,021,372; assets, $2,679,856. The 
surplus and capital account stood at $1,- 
168,730. 

Mr. Hatcher said that the operations 
of the Universal Life will continue at 
its South Third Street home office as a 
separate unit. J. T. Smith continues as 
secretary and general manager, and K. 
C. Fowlkes as vice president and treas- 
urer. Other than the election of Robert 
\V. Hatcher as president of the Universal 
Life, following the resignation of R. L. 
Holman, who is retiring from the life 
insurance business, no changes in per- 
sonnel are contemplated. Mr. Hatcher 
will a'so continue as president of the 
Atlantic Life. 


Gets Industrial Representation 


The Atlantic Life, one of the oldest 
southern life insurance companies, is 
now in its golden anniversary year. It 
has insurance in force of $211.754,397 and 
assets in excess of $57,000,000. 

Mr. Hatcher said that he has long felt 
that the Atlantic Life should be repre- 
senied in the Industrial field, and the 
purchase of the Universal Life is the 
first step in that direction. 





Great-West Supervisors 


Great-West Life has announced the 
appointments of C. B. Bertram of 
Nanaimo as a supervisor in its Winnipeg 


branch and B. M. Hunnings, CLU, of 
Victoria as supervisor at the Victoria 
branch. 

During his four years as a life un- 


derwriter Mr. Bertram has been 
resentative in the Victoria branch, and 
will now be associated with J. N. Con- 
nacher, branch manager at Winnipeg. 
Mr. Hunnings joined the company in 
1940 at Victoria which serves policy- 
holders on Vancouver Island. In his new 
duties as supervisor he will assist J. R 
Nicolson, CLU, branch manager. 


a rep- 


PRUDENTIAL ADS IN COLOR 





This Month Advertising in National 
Magazines Will Start New 


Emphasis 


Starting this month Prudential adver- 
tising in national magazines will be in 
full color. There will be another new 
emphasis. Up to now the ads have 
stressed the future benefits of life in- 
surance. The new ads will also tell of 
the immediate benefits through peace 
of mind, a sense of security as well as 
the protection for the future. 

Prudential color ads will 
Life, Saturday Evening Post, Time, 
Newsweek, Look, American, Better 
Homes and Gardens, Harper’s, Country 
Gentleman and Successful Farming. 


appear in 





SCHOOL FOR NEW AGENTS 





Conducted by Jefferson Standard at 
Greensboro, N. C.; Planned by R. B. 
Taylor, Directed by S. C. Macon 


Continuing a sales training program 
started five years ago, Jefferson Stand- 
ard is conducting a sales training school 
for new agents at the home office in 
Greensboro. Thirty agents from over the 
company’s territory are in attendance at 
this week’s school. Since the training 
school program was launched in 1945, 
approximately 500 new agents have at- 
tended the quarterly schools. This phase 
of the company’s training program was 
planned and organized by R. B. Taylor, 
CLU, associate agency manager, who 
still takes an active part in the schools. 

Topics receiving special emphasis at 
the quarterly Sales Training Schools in- 
clude insurance fundamentals, prospect- 
ing, self organization, and programming. 
Sessions are under the direction of Seth 
C. Macon, CLU, assistant superintendent 
of agencies, assisted by other members 
of the agency department staff. 


New Cos., HOU Institute; 
Plans for Omaha Meeting 


The Institute of Home Office Under- 
writers has recently admitted the follow- 
ing companies to membership: Ministers 
Life and Casualty Union, Minneapolis, 
Minn.; Western States Life, Fargo, N. 
D.; Coastal States Life, Atlanta, Ga.; 
Pioneer Mutual Life, Fargo, N. D.; The 
Loyal Protective Life, Boston, Mass.; 
United American Life, Denver, Colo., 
and the Lutheran Mutual Life, Waverly, 
Ia. Membership in the Institute now 
numbers 205 companies. N. Murray 
Longworth, vice president of the United 
Benefit Life, is membership chairman. 

William H. Neely, president of the 
Institute, has announced that the pro- 
gram has been practically completed for 
the fourteenth annual meeting which will 
be held at the Fontenelle Hotel, Omaha, 
November 1-2-3. John Acree, Jr., presi- 
dent of Lincoln Income Life, will be 
general chairman of the meeting. 





North American Appoints 
Keyes Assistant Secretary 


North American Life has announced 
the appointment of R. W. Keyes, as an 
assistant secretary. Mr. Keyes will de- 
vote himself to research work in con- 
nection with the company’s operating 
methods, primarily in relation to its 
agency operations. 

Mr. Keyes graduated from the Uni- 
versity of Manitoba in 1942. From the 
spring of that year until the end of the 
war he served with the Royal Canadian 
Ordnance Corps, advancing to the rank 
of Captain. In 1946 he became associated 
with the company’s field service de- 
partment. This year he obtained his 


. Master of Commerce degree at the Uni- 


versity of Toronto where, during the 
year, he studied and conducted research 
in marketing and related fields. 





HE STRENGTH AND CHARACTER 


of the Sun Life Assurance Company 


of Canada reflect the approval of 


one and a half million 


policyholders the world over and the 


public confidence in the sound principles 


oe. 


HEAD OFFICE e« SUN LIFE ASSURANCE 





of service on which 


the Company is founded 


COMPANY OF CANADA * MONTREAL 





DR. D. A. CLARK APPOINTED 





Named by Senate Subcommittee on Con- 
sulting Director of Voluntary Health 
Insurance Plans 


The U. S. Senate labor subcommittee 
on health has recently appointed Dr. 
Dean A. Clark, general director of the 
Massachusetts General Hospital, Boston, 
as consulting director of its study of 
voluntary health insurance plans. 

As a result of this study the subcom- 
mittee, of which Senator James E. Mur- 
ray (D., Mont.) is chairman, hopes to 
have available for the 82nd Congress a 
comprehensive and factual report on the 
extent to which various types of health 
insurauce plans in the United States are 
succeeding in their attempts to bring the 
costs of adequate medical care within 
the reach of people in every part of the 
country, of the comparative value of 
these plans; of their limitations, and 
of their problems. 

Dr. Clark, a well-known medical econ- 
omist, has published many studies of the 
health insurance problem. For four years 
he was medical director of the Health 
Insurance Plan of Greater New York. 
He was nominated for his new assign- 
ment by Senator H. Alexander Smith 
(R., N. J.). 


Leads National of Vt. 
The Harold T. Dillon Agency of Na- 


tional Life of Vermont in Atlanta, led 
the company’s fifty-four general agen- 
cies throughout the country in volume of 
sales for June and for the first six 
months of this year, it was announced 
today by Superintendent of Agencies 
Karl G. Gumm. 

Fourteen agents of the Atlanta agency 
have qualified in the company’s 1950 
Leaders Club and as members of this 
club they will be guests of the National 
Life at its centennial conference at 
White Sulphur Springs, West Virginia, 
September 10-14. 

The Atlanta agency was established in 


1901. 








Prudential Makes Two 
Appointments in Field 


The recently announced realignment of 
its district agencies department by The 
Prudential brought about two additional 
field appointments this week: Involved 
in the changes are Harry P. Green and 
William J. Ling currently home office 
regional managers. 

Mr. Green will take over the manager- 
ship of the company’s Norristown, Pa., 
district office succeeding Frank P. Johns 
who has retired. Mr. Link will head 
the Rock Creek Park, Washington, D. 
C. district. He replaces Samuel G. Keery 
who also enters retirement. 

Both appointees have been associated 
with agency management activities for 
more than 15 years in administrative and 
sales supervisory positions. Immediately 
prior to this appointment Mr. Green had 
been supervising district office operations 
in Connecticut, Vermont, western 
Massachusetts and eastern New York. 
Mr. Link had similar duties in connec- 
tion with offices in the southeastern 
states. 





PEORIA MANAGERS’ OUTING 


The annual outing and meeting of the 
General Agents and Managers Division 
of the Life Underwriters Association of 
Peoria vas held last week at the Peoria 
Country Club. There was a short busi- 
ness meeting following the dinner at 
which time retiring president, Raymond 
F. Bierbaum, general -agent for Mutual 


Benefit. introduced the new president, 
Edgar R. Small, CLU, general agent for 
Lincoln National. 





MONUMENTAL LIFE DIVIDEND 

Monumental J ‘fe of Ba! t'more has de- 
clared the regular semi-annual dividend 
of 60 cents a share and an extra divi- 
dend of 15 cents a share, both payable 
July 20 to stockholders of record July 17. 
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C. A. Hinkley, Buffalo, 
Dies After Long Career 


GENERAL AGENT FOR YEARS 





Became Head of New England Mutual 
Agency in 1907; Retired 
in 1946 





Charles A. Hinkley, 81, dean of life 
insurance general agents in the Buffalo 
area, died on July 10. 

Regarded for many years as one of 
the nation’s top life insurance salesmen, 
Mr. Hinkley was general agent of the 
New England Mutual for 43 years and 
had been general agent-emeritus the last 
four years. In all, he devoted close to 
half a century to the life insurance busi- 
ness. 

He wrote policies that ran into the 
millions and handled insurance affairs 
for many outstanding persons of the 
Buffalo area. He also introduced inno- 
vations which developed into established 
practices in the insurance field and was 
a pioneer in setting up income options in 
policies. 

General agents’ associations, now nu- 
merous in the U. S. owe their start 
largely to Mr. Hinkley. At his request, 
some 35 years ago, New England Mu- 
tual’s general agents came to Buffalo 
and formed the general agents’ associa- 
tion of that company. It was one of the 
first organizations of insurance men in 
the country. 

Mr. Hinkley was born March 1, 1870 
at Conneaut Lake, Pa. He grew up there 
and at 21 went to Erie, Pa. Moving to 
Buffalo in 1895, he sold insurance for a 
while, then became a full-time agent in 
October, 1903. He and the late William 
H. Parker formed the firm of Parker & 
Hinkley, a general agency, in 1907, and 
when the partnership was dissolved Mr. 
Hinkley became sole general agent in 
January, 1917. 

Although he retired September 1, 1946, 
and assumed the emeritus title, he con- 
tinued to serve a number of personal 
clients. On his 75th birthday and again 
on his 80th—last March 1—he was hon- 
ored by the Company at a testimonial 
dinner. 





LINCOLN NATIONAL MEETING 


Company’s Production Leaders to At- 
tend White Sulphur Springs Con- 
vention July 24 - 26 
Production leaders of The Lincoln Na- 
tional Life Insurance Company will be 
honored at the eastern sales convention 
of the company to be held at the Green- 
brier in White Sulphur Springs, West 
Virginia, July 24, 25, and 26. Leading 
salesmen of the company from 17 states 
and top honor club qualifiers through- 
out the country will attend this last of 
three regional conventions to be spon- 
sored by the company this year. The 
first two meetings were held at Colo- 
rado Springs and at Hot Springs, Vir- 

ginia. 

Principal events of the three-dav pro- 
gram will be presentation of the Agent 
of the Year, the top-ranking agents in 
insurance in force, and the presentation 
of the President’s honor awards to con- 
test winners during the past year. Spe- 
cial recognition will be given to con- 
secutive weekly production records, to 
the agencies showing the greatest gain 
in insurance in force during the year, 
and to the leading woman representa- 
tive of the company in insurance in 
force. Two new members of the com- 
pany’s Quarter Century Club will be in- 
stalled by Cecil F. Cross, vice president 
and director of agencies. 

Key sales representatives of the com- 
pany and nationally known guest speak- 
ers will address the special sessions. 
The states represented at the meetings 
include Ohio, Iowa, Georgia, Massa- 
husetts, Maryland, Kentucky, Connec- 
ticut, North Carolina, Pennsylvania, 
Florida, Minnesota, Louisiana, Virginia, 
Arkansas, Tennessee, New Jersey, and 
West Virginia. 








Hancock Makes White and 
Matz Ass’t Controllers 


John Hancock Mutual Life announces 
J. Edwin Matz and John A. White have 
been made assistant controllers of the 
company. 

Mr. Matz has been a research asso- 
ciate in the Controller’s Department 
since joining the Hancock in February, 
1949. He was associated with the Metro- 
politan Life from 1939 to 1949, with five 
years’ leave of absence spent in service 


with the U. S. Army Signal Corps. He 
is an Associate of the Society of Ac- 
tuaries and holds a B.A. and an M.A. 
from Pennsylvania State College. 

Mr. White, expense analyst in the 
Controller’s Department, came to the 
Hancock in July, 1946, after three years 
in the Navy. Before that time, he was 
with McKinsey and Co., management 
consultants, as a staff associate, with B. 
F. Goodrich Co. as operating manager 
for New England, and with the National 
Lead Co. of New York as a member of 
the controller’s staff. He attended New 
York University. 


HEADS PHILADELPHIA OFFICE 

Appointment of Preston A. Stanford, 
as head of The Prudential’s Philadelphia 
district office No. 5 which handles sales 
and service in the northeast section of 
that city, has been announced. He re- 
places T. Gibson Smith whose appoint- 
ment as a director of agencies was an- 
nounced recently. 

Mr. Stanford assumes the post after 
three years as manager of the company’s 
Dallas district office. He has been with 
Prudential since 1935 and has served 
in administrative and sales supervisory 
positions since 1938. 








BROKERAG 


General insurance brokers and agents of other companies 


having surplus business to place on both Ordinary and Group 
are finding STATE MUTUAL liberal in its underwriting as 


well as prompt and friendly in its service. 


A complete line of contracts including juvenile down to one 


day with death or disability payor clause, substandard up to 


500% mortality, single premiums and Salary Allotment. 


Complete group coverage including Group Permanent, com- 


petent counsel on problem and technical cases, effective sales 
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Charles F. Wood, one of the principal 
managers of life insurance offices in 
England, and active in Institute of Ac- 
tuaries, an organization which two years 
ago celebrated its centenary, has had his 
title changed from manager for Great 
Britain of the Manufacturers Life to 
manager for the United Kingdom. 

In a letter to a friend in the United 
States he said: “The alteration in title 
was not in a sense one of promotion, 
but rather to indicate the scope of the 
territory covered by the recent inclusion 
of the Belfast branch under my charge.” 

At the last annual meeting of the In- 
stitute of Actuaries Mr. Wood was re- 
elected io the Council. He has many 
friends in the United States and added 
to their number during his visit to the 
inaugural meeting of the Society of Ac- 
tuaries held last year in Hotel Green- 
brier, White Sulphur Springs. 

In a recent issue of The Eastern Un- 
derwriter a picture of A. D. Dale was 
inadvertently run as a picture of Mr. 
Wood. Apologies for the mix-up in 
photos are in order. The picture on this 
page is that of Mr. Wood. 


In its report just published in pamphlet 
form the New York Joint Legislative 
Committee on Insurance Rates and Reg- 
ulation said in discussing Section 213: 

“In answer to a direct question as to 
whether the report of his committee 
(Joint committee of the Life Insurance 
Association of America and American 
Life Convention) would be forthcoming 
in time for action at the 1950 session 
of the legislature, James A McLain re- 
plied that although his committee has 
been working with that end in view 
he doubted very much if such a result 
could be expected. However, he was 
confident the recommendations would 
be available for study and action if nec- 
essary by the 1951 Legislature. 

“Superintendent of Insurance Dineen 
agrees that the problem presented by 
Section 213 constitutes ‘a very big sub- 
ject,’ and that in considering their solu- 
tion it is best to proceed leisurely. 
This committee concurs in that opin- 
ion. The magnitude of the problem is 
conceded; the necessity for some change 
in the law is not disputeed, but the in- 
plications for good or evil are tremen- 
dous, and a hastily drawn or ill-conceived 
amendment could very well create a 
chaotic condition in the life insurance 
industry. For these reasons the com- 
mittee feels that it would be well ‘to 
make haste slowly’ and recommends that 
no action be taken at this time.” 


Harold C. Rose, Million Dollar pro- 
ducer, 17 East Forty-second Street, New 
York, and Mrs. Rose recently returned 





EMIL J. KOHL DEAD 


Emil J. Kohl, 89, a retired general 
agent of Northwestern Mutual Life in 
southern Illinois, died recently at St. 
Elizabeth’s Hospital in Belleville. He 
is survived by five daughters and three 
sons. 





MADE AGENCY SUPERVISOR 

J. Homer Knight, who joined Aetna 
Life at Kansas City in 1948, has been 
named agency supervisor of the Kansas 
agency at Wichita by General Agent V. 
B. Askew. 





ENTERS MINNESOTA 


Beneficial Standard Life of Los An- 
geles has entered Minnesota. One of its 
vice presidents, Ray Meyer, is former 
actuary of the Minnesota Department. 


CHARLES F. WOOD 





from a three months’ motor tour of 
Europe during which they visited these 
countries: Switzerland, France, Italy and 
England, making the journey in a French 
car which Mr. Rose bought in Paris. 
At the end of the trip he sold the car. 
Among his experiences were attending 
the races at Chantilly near Paris and 
Royal Ascot; spending some time in 
the Riviera, and making considerable 
mileage in the Swiss Alps. 


Upon his return to New York he re- 
ceived the good news that he had quali- 
fied as a member of the 1950 Million 
Dollar Round Table. For more than 
half a dozen years he has been a Life 
and Qualifying member. 


Uncle Francis. 
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RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 








STATE MUTUAL HAS 38% GAIN 


In a bulletin released to its field force, 
State Mutual Life, Worcester, reveals a 
gain in paid Ordinary business in June 
of 38.2% over June of last year. Gain 
for the first six months in Ordinary paid 
amounted to 15.5%. Group life and casu- 
alty production for the first six months 
rose from $52,657,406 to $71,396,104, a 
gain of 35.5%. 

The “George White Revue,” a 50- 
day sales campaign recently conducted 
honoring State Mutual’s president, es- 
tablished a new record in both volume 
and lives in a long series of similar sales 
contests. Submitted business during the 
1950 President’s Campaign, including 
Group, amounted to nearly twenty-four 
million. The contest was conducted by 
State Mutual General Agents’ Associa- 
tion, 





Republic National Outing 

A party of Republic National Life 
agents, many accompanied by their wives 
and children, gathered recently for 
a vacation at Troutdale-in-the-Pines, 
Colorado, a mountain resort about 30 
miles west of Denver. The outing was 
sponsored by the company for the bene- 
fit of its most efficient fieldmen and as 
a reward for exceptional attainment of 
sales, service, and professional stand- 
ards. About 175 guests were present 
from various parts of the country. 

Company officers present included 
President Theo. P. Beasley, Vice Presi- 
dent and Agency Director W. O. Chil- 
dress, Vice President and Group Depart- 
ment Manager George R. Jordan, Secre- 
tary Clarence J. Skelton, Lyman E. 
King, CLU, Director of Agency Train- 
ing E. G. Atkinson. 





A copy is 
yours for 
the asking- 


This new brochure outlines the 
profit possibilities of the “‘fran- 
chise”’ market. It also tells how you 
can cut the paper work for this type 
of business to a minimum by sell- 
ing Provident’s complete package. 


ONE APPLICATION—ONE POLICY 
and only 
ONE MONTHLY PAYROLL 
DEDUCTION 
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Group Insurance Plans 
for Every Purpose... 





Agents and brokers will find the United 
States Life portfolio of Group Insurance 
plans most complete. Employer-Em- 
ployee plans have many flexible features. 
Check this list of United States Life 


Group Insurance coverages . . . 


Life—Wholesale 
Creditors’ Group 


Accidental Death & 
Dismemberment 


Accident and Health 


Hospital, Surgical and Medical 
Expense Benefits 


State Disability Benefit Plans 


Employer Groups, Labor Unions, 
Trusteed Plans 


Civil Service Groups considered 


Home Office Group Insurance specialists 
are available for consultation and assist- 
ance. Call a United States Life General 
Agent for complete information and 
literature on these outstanding group 


insurance plans. 
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Mutual Trust Plans Two Regionals 


Plans have been completed for Mutual 
Trust Life’s regional sales meetings in 
August. The Eastern meeting will be 
held at Saranac Inn, Saranac Lake, N. Y., 
August 21-23 and the Western regional 
meetings will be held at Wisconsin 
Dells, Wis., August 28 - 30. 

John Ehn, Hartford, dean of Mutual 
Trust general agents, will open the Sar- 
anac meeting with “Why Life Insurance 
and Mutual Trust.” Arthur Boardman, 
Boston manager, will discuss “Prestige 
Building”; Bernard Bergen, Brooklyn 
general agent, “Retirement Income”; 
Delmar Olson, assistant vice president 
and assistant counsel, and William N. 
Hesse, New York general agent, “Busi- 
ness Insurance,” and Bernard M. Eiber, 
CLU, Brooklyn general agent, will ex- 
plain how to use Mutual Trust’s sales 
material. 

Three round table sessions will be held 
with the following moderators: Settle- 
ment options—William E. Grof, home 
office manager of agencies, and Lester 
I]. Lester, New York general agent; pros- 
pecting—Charles H. Kiefer, home office 
agency secretary, and J. Evans Whiting, 
district agent in New Jersey; underwrit- 
ing principles and practices—Bert Zahn- 
er, Manager underwriting department. 

Dr. Robert O. Blood, former New 
Hampshire governor and a Mutual Trust 
policyholder, will conclude the business 
sessions, speaking on life insurance from 
the standpoint of a policyholder. 


A. H. Neil, eastern regional manager, 
and Stacy B. Merchant, educational di- 
rector, will act as chairmen. 

Special awards will be presented at 
the banquet by Mr. Grof. President 
Raymond Olson will be toastmaster and 





Director of Bankers Life 





JOHN F. MERRIAM 


Succeeding William W. Jaeger, retired 
executive of Bankers Life Co. of Des 
Moines, who recently resigned from the 
board, John F. Merriam of Omaha, ex- 
ecutive vice president of Northern 
Natural Gas Co., has been elected a 
director. 

Graduate of University of Chicago and 
Chicago College of Law, Mr. Merriam 
is a director and member of the execu- 
tive committee of U. S. National Bank 
ot Omaha, president of Community Wel- 
tare Council of Omaha, on the board of 
Childrens Memorial Hospital, Family 
Service and Omaha Community Chest. 





MARKS 25TH ANNIVERSARY 

Harold R. Dolan, for the past ten 
years manager of The Prudential’s Mile 
High district in Denver, has completed 
25 years of service with the company. 
He joined the company as a district 
agent in Minneapolis in 1925, became 
Staff manager there in 1926 and was 
Promoted to district manager in St. 
Joseph, Mo., in 1937. He transferred to 
Denver in 1940, 





will speak on “The Mutual Trust Life 
Insurance Company.” 


Program for Dells Meeting 


O. I. Hertsgaard, a retired general 
agent and now a director, will open with 
“Why Life Insurance and Mutual] Trust.” 
Harry Lessig, Elgin, Ill., agent will dis- 
cuss “Successful Prospecting”; Hollis 
Beckman, Rockford general agent, “Ju- 
veniles as Prospects”; Roy E. Pease, 
Sumner, Ia., general agent, “Selling Re- 
tirement Income”; Carl J. Homann, 


Madison, Wis., general agent, “Conduct- 
ing a Fact Finding Interview’; Delmar 
Olson and Warner Wilson, Cincinnati 
general agents, “Business Insurance.” 

Lester O. Schriver, past president Na- 
tional Association of Life Underwriters, 
will close the business session with 
“Living in Tomorrow’s World.” 

Underwriting practices and principles 
will be reviewed in a round table session 
by Mr. Zahner and his assistant, Cliff 
Davison. Mr. Merchant and Mr. Kiefer 
will act as chairmen. 

A. B. Slattengren, senior member of 
the board of directors and retired agency 
vice president, will present awards at the 
banquet and President Olson will speak. 


Has Nearly Billion in Force 

Jefferson Standard’s field force turned 
in $62,231,112 paid business during the 
first six months of the year, announces 
Agency Manager Karl Ljung. Total in- 
surance in force as of June 30 amounted 
to $927,891,086. 

The company’s Charlotte branch office, 
with W. L. Brooks as manager, led all 
branches in paid business with $4,203,000. 



















NAMED DISTRICT AGENT 
Orvel W. Pettit has been named dis- 
trict agent for Equitable Life of Iowa 
at Emporia, Kansas by Robert W. 
Creary, general agent, Topeka. 








$5,000 
AT AGE 18 


EXAMPLE - 
STARTING 
AT AGE 5 


ENDOWED 
EDUCATIONAL 


SECURITY 





one ae Payments as follows, 10 months each year for 4 


years starting upon enrollment at col 


September $225 February $225 
October 100 March 100 
November 100 April 100 
December 100 May 100 
January 100 June 100 


(July and August no payment) 


The balance of the proceeds, including accumulated dividends 


to be paid as a gradua 


$5,000 if death occurs before age 18 


Endowment at Age 18 


(Not available after rated age 8.) 


lege after age 18: 


tion gift. 








Annual premiums, payable for 13 years $387.80 
($387.80 x 13 = $5,041.40) 

Single deposit (discounted premiums) $4,488.79 

Dividends accumulated throughout 13 years ...cccvcvunensnesen $466.80 


(Illustrative only and not guaranteed.) 


The use of this plan is not limited to parents. It can be bought by grandparents 
and other near relatives as a gift of lifelong value to the children they love. 


Provision for educational fund payments can be arranged under other policy plans. 
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TRAVELERS BOOK ON INSURANCE 
COMMISSIONERS 


The Travelers Insurance Co. has done 
a valuable job for the insurance business 
by printing a volume indexing the pro- 
ceedings of the National Association of 
Insurance Commissioners (formerly the 
National Convention of Insurance Com- 
missioners) covering its sessions. from 
the year 1871. Manner of the index is 
to print the subject and then mention 
papers read, remarks made and actions 
taken. For instance, the first listing is 
of accident and health insurance when 
a paper was read by James G. Batterson, 
president of the Travelers, in 1871. Dates 
are given of drafting of general insur- 
ance law limiting organization of new 
accident companies; adoption of uniform 
bill urged by executive committee; 
standard provisions and restrictions; re- 
port of subcommittee of Committee on 
Blanks on non-cancellable accident and 
health policy; misleading solicitation and 
special committee to study question of 
standard provisions. 

More than two pages are used to in- 
dex papers which have been read on the 
sub/ect of insurance agents; discussion 
of agency matters and recommendations 
made. 

Most pages are taken up by reports 
of legislative committee, executive com- 
mittee, and committees on blanks and 
examinations. 

Federal legislative matters were not 
discussed apparently before 1944, but 
then began to consume a lot of time at 
various meetings. 

Names are printed of all Insurance 
Commissioners from the start. In view 
of the discussions over what state had 
the first Insurance Commissioner it is 
interesting to note from the Travelers 
list that New York State had supervision 
vested in a comptroller from 1831 to 
1860, but no life insurance reports were 
filed prior to 1849, except one in 1839. 
Willard Fillmore, 1847-1849, was first 
Comptroller, and William Barnes in 1860 
was first to have title in New York 
State as Insurance Commissioner. He 
served ten years. From 1852 to 1870 New 
Hampshire insurance supervision was 
vested in a board of three members. 
Massachusetts had a supervisory board 
of three Commissioners from 1855 to 


-the minimum formalities. 


1858. The famous Elizur Wright became 
Insurance Commissioner of Massachu- 
setts in 1858. The first man to have 
title of Commissioner of Banking and 
Insurance of New Jersey was George B. 
M. Harvey who became Ambassador to 
Court of St. James, was responsible for 
Woodrow Wilson running for Governor 
of New Jersey and who became editor of 
Harper’s Magazine. 





INTRA-EUROPEAN PAYMENTS OF 
INSURANCE 


Recommendations of insurance experts 
were largely accepted at a recent meet- 
ing in Paris by the Council of Organiza- 
tion for European Economic Coopera- 
tion. Eight countries were represented. 
A Special Working Party had been set 
up by the Trade and Intra-European 
Payments Committee “to examine the 
liberalization of investible transactions.” 

The Group of Experts recommended 
that those member countries in which 
legislative control exists should free the 
transfer of all amounts which the laws 
of the country concerned do not require 
to be kept in the country of the insured 
person. It asks that present and future 
national laws and regulations should 
keep to a minimum the amounts re- 
quired as guarantees in order to prevent 
the dispersal of the assets of the in- 
surers, insofar as this is compatible with 
the protection of the parties insured. It 
emphasizes as a general principle that 
these guarantee deposits should have no 
other aim than the protection of the 
insured parties. 

The Group of Experts considers that, 
when it is not possible to cover a risk 
in the country where such risks exist, 
the authorization for the insurance to 
be taken out in another country and for 
the transfer of amount due in respect 
of this insurance should be granted with 
The Group 
also recommended that every member 
country should authorize quick settle- 
ments. in case of all amounts due for 
indemnities to be paid abroad. 

As for insurance of goods in transit 
the experts said: 

In view of the international character 
of such insurance the Group of Experts 


points out that the insurance of goods 
in transit between different countries 








LEWIS V. IRVINE 


Lewis V. Irvine has been appointed 
supervisor, agency field service, casualty 
fidelity and surety and fire and marine 
lines for the Travelers, succeeding John 
H. Eglof who has retired. In his new 
post, Mr. Irvine, former instructor in fi- 
delity lines in the Travelers’ home office 
casualty, fire and marine school, will di- 
rect the activities of the school. 


* * * 


Alfred John Makins, general manager 
of Commercial Union and well known 
on this side of the water, has had con- 
ferred on him a knighthood in the King’s 
Birthday Honors List. A Londoner, Sir 
John, as he will henceforth be ad- 
dressed, began his insurance career in 
Germany in 1910 and later was sta- 
tioned in Paris. He returned to London 
in 1913 and in 1925 was made manager 
of the company’s Japan branch. In 1926 
he was assistant manager of the China 
branch. During part of his career he 
was in this country, having been Assist- 
ant United States manager in 1927 - 31, 
making many friends here. Returning 
to England be became fire manager in 
1931 and in 1935 was made manager, be- 
ing promoted to general manager in 
1938. Sir John has been president of 
both the insurance Institute of London 
and of the British Insurance Associa- 
tion. 

—_— 

Barbara Kellam, daughter of John J. 
Kellam, CLU, general agent of National 
Life of Vermont, New Canaan, Conn., 
recently captured the top spot in the 
Maclay Trophy competition in the 15th 
annual spring horse show at Hutchinson 
Farms, New Rochelle, N. Y. She is a 
13-year-old junior high school student 
who has been riding horses “ever since 
I can remember.” 


* * ok 


Orville F. Grahame’s sculpturing re- 
ceived favorable mention in a recent 
issue of Yankee Magazine. Mr. Grahame 
is vice president and general counsel of 
the Massachusetts Protective Associa- 
tion and the Paul Revere Life. 


i. 2 oe 


D. S. Macpherson has been appointed 
accident manager of Scottish Union & 
National’s head office in London, suc- 
ceeding John Emmison. 





can hardly be reconciled with restric- 
tions on transfers. 

It, therefore, recommends that trans- 
fers in respect of contracts for this type 
of insurance should, as far as possible, 
be freely authorized. 





SAM P. DAVIS 


Sam P. Davis, manager of the Phoenix 
Mutual’s Lincoln agency at 60 East For- 
ty-second Street, led the agencies of that 
company for the first six months of 
1950. Mr. Davis joined the Phoenix Mu- 
tual in 1929 as a representative of the 
Cleveland office. In 1931, after a period 
of extensive home office and field train- 
ing, he was appointed a field supervisor. 
The following year he took over man- 
agement of the Lincoln agency. He is a 
past president of the Midtown Man- 
agers Association and in 1947 was pres- 
ident of the Lions Club of New York 
City. 

a 

George W. Bourke, president of Sun 
Life of Montreal, las been appointed 
a director of Royal Trust Co. 





Edwyn Portrait 
‘CHANEY 


POWELL B. 


Powell B. McHane’, executive vice 
president and general >unsel of General 
American Life, St. ouis has_ been 
elected to honorary 1 mbership in Phi 
Beta Kappa by tt University of 
Missouri Chapter. F towing its annual 
traditional practice uf bestowing thus 
highest of scholastic awards upon four 
members of the graduating class of 25 
years ago “in recognition of high atta!n- 
ments in liberal scholarship” the Alp!ia 
of Missouri honored McHaney for lus 
many achievements in business, law «nd 
public service during the last quarter- 
century. 
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Herbert Claiborn Taylor 
No home office fire insurance execu- 
tive in the East has a broader or deeper 


knowledge of ‘eho and Southern- 


ers and of the ec@nomy of that part of 
the country thanl™has Herbert Claiborn 
Taylor, vice president of the Home 
Group in charge of Southern territory. 
He became a fire insurance man 40 
years ago and that has been his profes- 
sion ever since. When he entered the 
agency of T. L. Alfriend & Son in Rich- 
mond, Va., in the year 1910 the South 
was getting back on its feet commercially 
after the devastation of the Civil War 
and the stormy days of the reconstruc- 
tion period. At the time the most im- 
portant news story for a Richmond, 
Atlanta, Birmingham, Nashville, Chat- 
tanooga, Dallas and other southern news- 
papers was to chronicle that a new fac- 
tory had begun operation in the city or 
a new business enterprise had been 
launched. Stories of that type were re- 
garded as “must” front page material and 
that’s the play they got from the city 
editors. 

Herbert Taylor is one of five broth- 
ers, each one of whom picked insurance 
as a career and four of them continued 
to follow it. One of these brothers, 
Charles G. Taylor, Jr., for some years 
has been executive vice president of the 
Metropolitan Life and at the end ot 
1950 will become president of that com- 
pany, largest financial institution in the 
business world of any nation. 

Charles G., Jr., began his career as a 
stenographer for the Richmond office of 








Mutual Life, a favorite startig’% point 
for the Taylor brothers. From tag com- 
pany Charles became a _ lieut it of 


Colonel Joseph Button, Insurancé Com- 
missioner of Virginia who gave him the 
title of actuary although he, never stud- 
ied the actuarial science aca ically but 
has learned a lot about it f practical 
observation. Then Charles b@ame actu- 
ary of the Association of Life Insurance 
Presidents which post he left to become 
a vice presideftt of the Metropolitan 
Life. He is generally regarded as “the 
principal confid#ht” of the life insurance 
business as for’ i long period a constant 
stream of insur ace men, principally offi- 
cers of compa ‘fes, have gone to his 
office to discuss personal and business 
and company prdblems. Also, he is as 
influential a confmitteeman in life insur- 
ance as there is to be found anywhere. 

Herbert’s brother, James Quee Taylor, 
went with Atlantic Life of Richmond; 
then to New Orleans where he was asso- 
‘ated with the Pan-American Life, and 
he is now in Minneapolis with head office 
of Northwestern National, as underwrit- 

















ing director. Another brother, Clifford 
Douglas, went to the Mutual Life to suc- 
ceed Charles as stenographer, and after 
a time moved to California. He is now 
retired, his last business activity having 
been in the machinery business. The 
fifth brother, George, who is dead, start- 
ed with Mutual Life; went with the 
Guardian Life and then with the Metro- 
politan. With the last named company 
he started as an agent and then became 
a trainer of field men. 


The father of the Taylor brothers was 
Charles G. Taylor, Sr., who traveled 
through the South as a china and crock- 
ery salesman. Their mother was Miss 
Sarah Quee, who, born in Brooklyn, 
moved to Virginia upon her marriage. 

Herbert Taylor was born in Peters- 
burg, Va., but was brought up in Rich- 
mond. His academic education was in 
high school and at a night school called 
Mechanics Institute where he studied 
bookkeeping. After leaving the Mutual 
Life he became a bookkeeper, collector 
and solicitor of business for T. L. Alfriend 
& Son, one of the oldest local agencies 
in Richmond. He attracted the atten- 
tion of a famous field man—Frank Mc- 
Carthy, who was state agent of the Home 
and who offered him a job as a special 
agent of that company. McCarthy was 
an outstanding personality, prominent 
in social as well as insurance circles, and 
Taylor got fine training as his assistant. 
Incidentally, Frank McCarthy’s father 
was secretary of the Virginia Fire & 
Marine, and his son, Frank Jr., a gradu- 
ate of Virginia Military Institute, be- 
came assistant Secretary of State during 
the war under General George Marshall 
when he was in the Roosevelt cabinet. 


Taylor became McCarthy’s assistant 
on September 15, 1916. On March 1, 
1920, he was made state agent of the 
Franklin reporting direct to the home 
office in New York. During the last 
three years of McCarthy’s life his health 
was not good, so Taylor’s responsibilities 
included performing some of McCarthy’s 
duties as head of the Home in Richmond. 
Upon the death of McCarthy, Taylor 
was appointed state agent for the Home 
Group in Virginia on June 7, 1927. 

During his visits to New York Taylor 
had made a good impression on Harold 
V. Smith and other officers and he was 
called to the home office on November 
1, 1938, and given the title of assistant 
general adjuster. He was succeeded in 
Virginia by Hunter M. Gibbons, who 
has made a fine record there. Part 
of his duties in Virginia had been adjust- 
ment of some losses, two of which at- 
tracted considerable attention—a Vir- 
ginia furniture sprinkler leakage loss and 
one in Farmville, Va. Taylor’s investiga- 
tion of the furniture loss convinced him 
there was something queer about it and 
it was proved in court that the damage 
could not have happened unless a sprink- 
ler head had been deliberately knocked 
off by someone. In the other loss, it 
was ascertained there had been a double 
set of bookkeeping, one of which was 
phony. Both of these losses went into 


litigation, the Home winning each of 
them. 

On December 8, 1941, Mr. Taylor was 
elected a secretary of the Home Group. 
On March 9, 1947, he was elected assist- 
ant vice president, and on July 11, 1949, 
he was elected a vice president of the 
Group. His present title is vice presi- 
dent in direct supervision of the South. 

One of the pleasant observations of 
Mr. Taylor over the years in connection 
with the Southern business has been to 
watch the great growth and prosperity 
of Texas. 

“Every time I visit that state I am 
amazed at its progressive spirit and im- 
pressed by the optimism of its business 
people, an optimism which is warranted 
by the great development in construction 
«nd business generally.” 

The Home Group is now managed in 
Texas by Warren Gravely of Dallas, who 
is a secretary of the Group. In all 
lines the Texas premium income of the 
Group is approximately $10,000,000, of 
which $7,500,000 is in fire and allied Ines. 

Mr. Taylor has been active in inter- 
company committee activities. He was 
on the first executive committee organ- 
ized under the Virginia State Corpora- 
tion Commission in connection with op- 
eration of the Virginia Insurance Rat- 
ing Bureau and served as its chairman. 
In New York he has finished his first 
term as chairman of the Governing 
Committee of Virginia Insurance Rating 
Bureau and continues as a member of 
the committee. 

In social life he is active in the Ma- 
sons, being a past master of his lodge 
in Virginia. He belongs to the Union 
League Club of New York and the Prin- 
cess Anne Country Club, Virginia Beach. 

Mrs. Taylor was Miss Emma T. Brown. 
Her grandfather was George Thornton, 
president of the John Hancock, the 
third man to hold that post. Because 
of ill health he retired and went to Rich- 
mond to live. After a time he got bored 
by leisure, his health improved and he 
joined the Life Insurance Co. of Vir- 
ginia’s organization, establishing the In- 
dustrial department of that company. 

Mr. and Mrs. Herbert Taylor live at 
40 Fifth Avenue, New York City, di- 
rectly to the north of Washington 
Square. They have a summer place at 
Chesapeake Bay in Middlesex County, 
Va. There during vacations Mr. Taylor 
does a lot of sailing and fishing. 


* * * 


A Flying Insurance Man 


Ted Kiesselbach, regional director for 
the State Farm Companies, has flown 
24,000 miles since April 1 in his own 
Navion airplane, visiting 29 states in 
his territory, some of them as many as 
five times. He operates out of the 
Bloomington, Ill. offices of the compa- 
nies. 


Mr. Kiesselbach, owner of a private 
pilot’s license, has flown nearly 130,000 
miles on company’s business since 
March, 1947, when he was district mana- 
ger at Mason City, Iowa. 


He figures the cost of flying time to 
be approximately $12.26 per hour—that 
covers depreciation, insurance, mainte- 
nance and all operating expenses. Trans- 
lated into road mileage this figure is 
equivalent to 7.66 cents per road mile. 
He says he is strictly a fair weather 
flier as he takes no chances. A native of 
Lincoln, Neb., he was admitted to the 
bar and started with State Farm in its 
Des Moines claim office. In 1942 he 
became manager of the Mason City 
office. He is immediate past president 
of the Iowa Association of Life Under- 


writers. 
* @ ¢ 


Appoints J. Edward Day 


J. Edward Day has been appointed as- 
sistant director of the Illinois Depart- 
mennt of Insurance. He has been ad- 
ministrative assistant to Governor Adlai 
E. Stevenson since early in 1949, with 
legislative and departmental liaison du- 
ties. 

Born in Jacksonville 35 years ago Mr. 
Day was educated in Springfield, III. 
schools and then in Harvard Law School 








40 Years in Insurance 
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where he was legislation editor of the 
Harvard Law Review. 

Between 1938 and 1949 he was asso- 
ciated with the Chicago law firm of Sid- 
ley, Austin, Burgess & Harper, except 
for four years’ war service as a naval 
reserve officer. He saw sea duty in the 
South Pacific, Atlantic and Mediter- 
ranean theatres and received the Navy 
Commendation ribbon for his service as 
commanding officer of a submarine 
chaser. 

Mr. Day is Secretary of the Illinois 
Commission on Intergovernmental Co- 
operation and Executive Secretary of 
the Bi-Partisan Committee for the Gate- 
way Amendment. He is now living in 
Springfield with his wife and three chil- 
dren. His permanent home is in Win- 


netka. 
* * * 


Attention: Motor Cops 


In her New York Journal American 
column and in other newspapers where 
she is syndicated Dorothy Kilgannon 
says Clark Gable’s latest gift to himself 
is a flashy car capable of hitting 135 
miles per hour. Continuing, she says 
“And if I know Wilshire Boulevard type 
driving, it will.” 

She does not say whether Gable will 
be signing any autographs with his right 
hand while steering the car with the 


other hand. 
* * 


South African Riot Insurance 


The anti-Indian riots of natives in the 
Rand and other parts of South- Africa 
have caused a great demand there for 
riot insurance. A 50% increase in pre- 
miums recently was made by some of 
the principal companies. Measured by 
war risk premiums the charge is small, 
but if the properties in the most ex- 
posed areas were left to carry the bur- 
dens, owners might be seriously handi- 
capped by the increased cost of conduct- 
ing business. 

tot 


Equity General Licensed 


‘Equity General of Miami, Fla., was 
recently licensed by the State Insurance 
Department of Florida to transact fire, 
inland marine, automobile physical dam- 
age and allied lines. Both direct and 
reinsurance business will be written. 
Paid up capital is $250,000 and a like 
amount has been contributed to surplus. 
The new company is sponsored and 
owned by the American Title and Insur- 
ance Co., Miami, Baloise Fire, Baloise 
Marine, Swiss National, all of Basle, 
Switzerland, and Union Reinsurance of 
Zurich, Switzerland. 
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Sommers Retires As 
American’s President 


By 4. Witt Is HIS SUCCESSOR 





Following Group’s Pension Plan; New 
Head’s Experience Recognized in 
Important Industry Posts 





Directors of the American Insurance 
Company, meeting July 13, accepted the 
resignation of President Paul B. Som- 
mers, effective August 1, in accordance 
with the provisions of the group’s pen- 
sion plan. Mr. Sommers, who has served 
as president for 15 years, reached his 
sixty-fifth birthday, July 3. B. C. Vitt, 





B.C. Viter 


formerly vice president and director of 
the company, was elected president by 
the board. 

Mr. Sommers continues as a director 
of the American and other companies of 
the group, and by special action of the 
American board will serve as consultant 
to the officers of that company for one 
year. 

Career of Sommers 


Mr. Sommers was born at Franklin, 
Ohio, July 3, 1885. He is a graduate of 
Lake Forest University, Lake Forest, 


Ill., class of 1908. His first position was 
with the Scottish Union and National, 
with which he remained for 10 years as 
a special agent. In 1918, he went into 
the local agency business in Cleveland, 
Ohio, for two and one-half years, and 
in April, 1920, joined the American as 
superintendent of agents. 

In February 1923, he was elevated to 
the vice presidency, and in September, 
1924, elected a director. In 1935, he was 
made president of the American and 
also of its affiliated fire company, the 
Columbia Fire of Dayton, Ohio. He is a 
director of these companies and has also 
served as chairman of the board of the 
American’s casualty affiliate, Bankers 
Indemnity. 

In addition, Mr. Sommers is a trustee 
of the American Foreign Insurance 
Association, trustee and vice president 
of the Newark Museum Association, a 
member of the board of governors of 
Howard Savings Institute, and a Fellow 
of the Insurance Institute of America. 
He is a director of Underwriters Labo- 
ratories, Underwriters Salvage Corpora- 
tion of New York, Sanborn Map Com- 
pany, the Reinsurance Corporation of 
New York, National Newark & ‘Essex 

(Continued on Page 24) 


Purmort Resigns As 
Mutual of Saco Head 


$100,000 TO REDEEM COMPANY 





Reinsurance and Merger With Central 
Manufacturers Called Off After Liti- 
gation and Bankers’ Deposit 





L. G. Purmort, president, and R. A. 
Brock and John Adam, Jr., have re- 
signed from the board of directors of 
Mutual Fire of Saco, Me., following de- 
posit of $100,000 in escrow by three lo- 
cal policyholders, two of whom are offi- 
cers and directors of York National 
Bank of Saco. 

Affairs of 
when 


became en- 
tangled Purmort in- 
sisted on an audit following the death of 
Harold Rodgers, former secretary-treas- 
urer of the company, and when the au- 
dit showed a substantial drop in surplus 
due to writing a large volume of financed 
used car business at cut rates. This in- 
surance amounted to approximately two- 
thirds of all the company’s business and 
had been written contrary to specific in- 
structions from Mr. Purmort who was 
also general manager of the company. 


Mutual Fire 


President 


Merger Decision 


When the audit showed the company 
surplus had dropped materially below 
the minimum legal requirement of the 
states in which the company was li- 
censed, and when no other course 
seemed possible, the directors voted to 
reinsure and merge with the Central 
Manufacturers’ Mutual and thus protect 
the policyholders and agents of Mutual 
Fire in New England. 

This reinsurance and merger has been 
called off following litigation contesting 
its validity and after Saco bankers 
agreed to pay into Mutual Fire as much 
of the $100,000 escrow deposit as the 
Insurance Commissioners of Maine and 
Massachusetts should require in order 
that Mutual Fire might continue in 
sound financial condition. The manage- 
ment of the company is to be taken 
over by the local bankers who are put- 
ting up the money. 

All officers of Mutual Fire have now 
resigned except G. Cony Weston, local 
agent of Augusta, Me., who is vice presi- 
dent and treasurer of the company. 


WM. PENN FIRE SUSPENDED 





Pensylvannia Commissioner Takes Over; 
Company’s Directors Vote to Cease 
Writing as of July 13 

Harrisburg, Pa., July 17—Pennsyl- 
vania Insurance Commissioner Artemas 
C. Leslie, having found it in a hazard- 
ous condition, suspended the entire busi- 
ness of Wm. Penn Fire, a Pennsylvania 
stock fire insurance company with prin- 
cipal offices in Philadelphia, July 15. Mr. 
Leslie announced that he had at the 
same time advised Pennsylvania’s At- 
torney General of this action, and had 
requested him to conduct a hearing for 
the determination of future disposition 
of the company. 

“While this action will prohibit the 
company from disposing of its assets” 
said Mr. Leslie, “it will have no effect 
on the liability of the company on out- 
standing insurance policies.” 

The Wm. Penn Fire has sent the fol- 
lowing telegram to all of its agents: “We 
regret to advise you that the board of 
directors of the Wm. Penn Fire Insur- 
ance Co, have voted to cease writing 
new and renewal business as of today, 
July 13, 1950, and all liability on policies 
issued with effective date after this date 
are to be cancelled in full and returned 
to the company. 

“You will be permitted to continue to 
supervise the business which is already 
on the books of the company in your 
usual manner, except that you will not 
have the authority to increase the lia- 
bility of the company or to cancel or 
reinsure any in-force business without 
specific written approval from the home 
office. 

“Losses on any outstanding business 
will be taken care of as heretofore and 
prompt payment of all claims will con- 
tinue to be the basis of the operation of 
this company. Your credit accounts cur- 
rent will receive the same prompt atten- 
tion as in the past. 

“A home office staff is being retained 
to give the run-off of this business full 
supervision and any request for special 
endorsement or attention to any of your 
outstanding contracts will receive 
prompt consideration. 

“We appreciate the business you have 
favored us with in the past and if there 
should be a reconsideration in respect 
to future operations of the Wm. Penn 
Fire Insurance Co., we will be very 
hopeful of resuming our past pleasant 
relations.” 


Northern Stock Subscribed 


Stockholders of Northern of New 
York have subscribed to 78,767 shares 
of common stock of the company, rep- 
resenting 98.5% of the company’s offer- 
ing of 80,000 shares. The underwriting 
group headed by the First Boston Cor- 
poration and Wood, Struthers & Co., has 
placed the balance of 1,233 shares with 
dealers. 
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Goldsmith Is Retired 
From National Board 


J. H. ARNOLD SUCCEEDS HIM 





Assistant Chief Engineer at Chicago 
With NBFU 43 Years; Dis- 
tinguished War Record 





The National Board of Fire Under- 
writers announces the retirement of Col. 


Clarence Goldsmith, assistant chief en- ! 


gineer in charge of the National Board’s 
Chicago office, after 43 years service. 





Photo from National Board of Fire Underwriters 
JOHN H. ARNOLD 


He is being succeeded by John H. 
Arnold, who has been an engineer in 
the board’s New York office. 

Col. Goldsmith joined the National 
Board in 1907, several years following 
his graduation from the Massachusetts 
Institute of Technology. He was placed 
in charge of the Chicago office when it 
was established in 1918. 

In World Wars I and II he served as 
an expert on fire protection. For nearly 
two years during World War II he 
worked with the Chemical Warfare Ser- 
vice, assisting in the development of in- 
cendiary bombing techniques. He was 
also chief consultant on fire protection 
for the Office of Civilian Defense. In 
1944, the OCD awarded him its Service 
Bar in recognition of 4,000 hours of un- 
paid service contributed ‘to civilian de- 
fense. 


On Bombing Survey 


During the last months of the war in 
Europe, Col. Goldsmith aided the U. S. 
Strategic Bombing Survey in studying 
the effects of the bombing of the Ploesti 
oil fields in Rumania and incendiary 
bombing in Germany, and helped work 
out bombing data used by the U. S. 
Army Air Force in its final attacks on 
Germany. 

Mr. Arnold has had long experience 
as an engineer on the National Board’s 
municipal survey work. He is a gradu- 
ate of Bucknell College, 1911, and en- 
gaged in civil engineering work for 
several years before joining the National 
Board’s engineering staff in 1920. 

In World War I, he held a commission 
in the Corps of Engineers, U. S. Army. 
During World War II, he inspected 
Army installations and shore establish- 
ments as part of the National Board’s 
program of cooperation with the War 
and Navy Departments. 

As chief of the Chicago office, with 
the title of assistant chief engineer, Mr. 
Arnold will direct the work of engineers 
who inspect the fire fighting facilities, 
water supplies, structural conditions and 
conflagration hazards of all cities over 
25,000 population throughout the Middle 
West. This is part of the National 
Board’s broad program of public service 
to improve the fire defenses of Ameri- 
can cities and reduce fire losses. 
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A. J. Bohlinger—New York's 


The Black Tom Explosion 

While associated with the Cabell office, 
Mr. Bohlinger did a lot of research 
work in connection with these cases, and 
especially so after the catastrophic Black 
Tom explosion near New York City 
where munitions worth millions of dol- 
lars and which had been consigned to 
the Russian government, when Russia 
was an ally, were blown up. An act of 
sabotage by enemy aliens, it was fol- 
lowed by a great deal of litigation. One 
suit handled by the Cabell office was 
against Lehigh Valley Railroad, the 
complaint being alleged negligence. The 
case had been assigned to Cabell’s of- 
fice by Coudert Brothers, famous inter- 
national law firm working in the inter- 
est of the Allies. Title of the case was 
State of Russia vs. Lehigh Valley R.R. 
A verdict for $1,000,000 against the rail- 
road was obtained. Bohlinger’s duties 
had to do with researches of the law of 
liability of common carriers, on which 
subject there is a vast body of law. 
Contact of the lawyers in the Cabell of- 
fice with the N. Y. Department was 
largely with the late Clarence Fowler, 
who was Deputy Superintendent in 
charge of liquidation. 

At the age of 27 Bohlinger, deciding 
to go on his own, opened an office across 
the street from Grand Central Station 
in the Chanin Building, his practice con- 
sisting largely of estate and corporate 
work. In 1942 he and an old friend, 
Herbert Owen Burden, whose law prac- 


tice was similar, opened an office near 
the City Hall at 51 Chambers Street. 


Counsel in State Mental Hospital’s 
Investigation 


The year 1943 was an important one 
in Bohlinger’s life as that was when he 
first came under Governor Dewey’s no- 
tice. Soon after taking office the Gov- 
ernor’s attention was called to conditions 
in Creedmor State’ Hospital, Queens, 
Long Island, an institution operated un- 
der the State’s mental hygiene system. 
Dewey named Archie O. Dawson as 
Moreland Act Commissioner for investi- 
gating this situation and Dawson re- 
tained Bohlinger as counsel for the in- 
quiry. It disclosed such unfortunate 
treatment of patients and hospital mis- 
management that Dewey enlarged the 
investigation so as to take in the entire 
mental hygiene system. He appointed 
a Commission of five, chairman of which 
was Dawson and one member of which 
was Lee B. Mailler, now majority lead- 
er in the Assembly. Bohlinger con- 
tinued as counsel. In all there were 
26 hospitals which were treating either 
mentally ill or mentally defective pa- 
tients. Investigations were made at Buf- 
falo, Syracuse and other hospitals and 
there were hearings in New York City. 
After the Commission made its report 
bills were drafted which provided for 
corrective measures. Bohlinger helped 
the legislators draft the bills. It was 
his first experience in drafting legisla- 
tion and since then he has had consider- 
able experience of this sort. 


Appointed a Deputy Superintendent 


Soon after the conclusion of the hos- 
pital investigation the name of Mr. 
s3ohlinger was presented to Superintend- 
ent Dineen as good material for a Dep- 
uty. Up to that time—1944—Dineen had 
never met Bohlinger. He sent for him; 
was favorably impressed and appointed 
him a Deputy, assigning him to take 
charge of several bureaus, including 
Fire and Marine and Complaints. 

Before long the Superintendent began 
to use Bohlinger on special assignments. 
One of the first was a visit to Kansas 
City and St. Louis in connection with 
Missouri fire insurance rating cases. The 
Missouri situation had been given a lot 


New 
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of bad publicity in daily papers, but 
the New York Department had never 
made a personal inquiry on the spot. 


Worked With Commissioners and All- 
Industry Committees in Model Bill 
Drafting 


Bohlinger returned and before long 
was playing a role under Mr. Dineen 
in a nation-wide picture. The U. S. Su- 
preme Court in South-Eastern Under- 
writers Association case had decided 
that insurance is commerce. The impact 
on the State Insurance Departments 
and on the insurance business through- 
out the nation was terrific. It meant a 
complete readjustment of sights. There 
were innumerable conferences and factu- 
al studies that led to the passage of 
Public Law 15 and after that came meet- 
ings in various parts of the country of 
committees representing the Depart- 
ments and all divisions of the insurance 
industry. Those meetings eventually led 
to the drafting of four bills which be- 
came laws. They were the model rating 
bills for fire and for casualty insurance; 
the model unfair trade practice bill and 
the model bill with reference to dis- 
approval of A. and H. forms where the 
benefits were regarded by the states as 
unreasonable in relation to the premium 
charged. 

Mr. Bohlinger was general “secretarial 
man of all work” for those particular 
members of the Commissioners commit- 
tee on whose shoulders fell the bulk 
of the work in that period—Johnson of 
Minnesota, Harrington of Massachu- 
setts and Dineen of New York. John- 
son was president of the Commissioners 
when Public Law 15 was passed and he 
continued on the committee. 

His Trip to Great Britain 

After the model bills had been draft- 
ed by the Commissioners Dineen decided 
that the New York Department should 
ascertain the facts as to how insurance 
is regulated and operated in Great Brit- 
ain and he sent Bohlinger and Thomas C. 
Morrill over to get the low-down. In 
briefing them, he said: 

“Over there is a successful insurance 
empire and they do not begin to have 
the body of law or regulation that we 
have in this country where the codes of 
some states are so bulky they are as big 
as some books. Instead, they have there 
what appears to be a small body of 
statute law and a supervisory agency 
numbering far less persons than in this 
country. Go over; see everybody neces- 
sary; get the facts; come back and tell 
us how the system over there works.” 

Bohlinger and Morrill were in Eng- 
land a month; received cordial greet- 
ings in every office visited and found 
the way paved for quickly seeing people 
who were informed and could give facts 
in detail, accurately and speedily. They 
saw company managements, Fire Offices 
Committee (which makes the fire insur- 
ance rates for the companies); the 
chief insurance associations, also Lloyd’s, 
Government officials and Board of Trade. 
The latter is the only Government regu- 
latory body respecting the insurance 
companies, but doesn’t regulate rates or 
commissions. When Bohlinger and Mor- 
rill returned, their report was printed in 
a booklet, “Insurance Supervision and 
Practices in England. (Fire, Marine and 
Casualty).” 

Takes Over Additional Bureaus 


After the visit to Britain a number 
of additional bureaus were added to Mr. 
Bohlinger’s jurisdiction, including title 
insurance and real estate bureaus. When 
Walter Martineau, first Deputy, left the 
Department Bohlinger was given the 
Life and Casualty Bureaus. When New 
York State began to consider the pass- 
age of a Disability Benefit, or Cash 
Sickness law, Dineen put the Health 
and Accident Bureau under Bohlinger. 
The latter had nothing to do with the 
drafting of the Disability Benefit Act, 
but was given supervision over its work- 
ing, that supervision including passing 
on the policy forms, rates and _ allied 


Superintendent 


matters. His work was in cooperation 
with Mary H. Donlon, chairman of New 
York State Workmen’s Compensation 
Board, a strong personality, able execu- 
tive and independent thinker. They got 
along harmoniously. 


Is a Bachelor 


The new Superintendent is 47. <A 
bachelor, he lives at Town House on 
East Side of New York. He is filling 
one of the hardest working jobs in the 
State as frequently the Superintendent 
puts in a 14-hour day. This includes the 
banquets And other public appearances. 
From a social standpoint Insurance Com- 
missioners who live in small towns have a 
cinch as there are few evening affairs 
to attend. In New York City it is an 
entirely different story as the Insurance 
Superintendent is invited to some even- 
ing affair three or four times a week 
during the Fall, Winter and Spring 
dinner and meeting season. They can’t 
be snobby -.and just go to the biggest 
affairs. In the writer’s observation 
those which the Superintendents invari- 
ably attend are the brokers’ dinners. 

asked Superintendent Bohlinger if 
he intended to keep up the record of his 
predecessors in being present at these 
night functions, some of which may last 
until 11 o’clock. His response: “Yes, if 
my health holds out.” 





NBFU Issues New Form For 


Farm Safety Inspections 


Fires on farms kill an estimated 3,500 
persons a year, injure thousands more, 
and destroy property at a rate ap- 
proaching $100,000,000 a year. To help 
reduce this loss, farmers now can use 
a new farm safety inspection form, 
says the National Board of Fire Under- 
writers, which prepares it. 

The inspection form is an easy, con- 
venient means of helping farmers lo- 
cate potentially hazardous conditions 
on their farms. By checking a series 
of “yes” and “no” answers, the farmer 
will get a good idea of how safe his 
farm is. The questions are so worded 
that a “no” answer indicates a possible 
hazard. 

_ The new form replaces a farm inspec- 

tion blank which was popular several 
years ago. The new blank was com- 
pletely rewritten to cover many new 
hazards which have resulted from wider 
use of flammable liquids, power ma- 
chinery and electricity on farms. 

After its preparation, the new blank 
was submitted to several of the na- 
tion’s leading authorities on farm fire 
protection and several farmers for criti- 
cism and suggestions. The comments 
received were used in preparing the 
blank in its final form. 

Through use of this blank, the farmer 
will be able to go through his buildings 
and determine for himself where poten- 
tially hazardous conditions exist, or 
where bad practices are causing a haz- 
ard, says the National Board. The 
form can also be used as an instruction 
sheet for schools in rural communities, 
or as a_ guide to fire prevention by 
4-H or Future Farmer groups. : 

Copies of the blank may be obtained 
by writing to the National Board of 
Fire Underwriters, 85 John Street, New 
York 7; 222 West Adams Street, Chi- 
cago 6, or 1014 Merchants Exchange, 
San Francisco 4. 





Pennsylvania Commissioner 


Suspends Rhode Island 


Insurance Commissioner Artemas C. 
Leslie announces that he has suspended 
the authority of the Rhode Island Insur- 
ance Company to transact business in 
Pennsylvania effective immediately. Mr. 
Leslie said that this action was taken 
following the appointment by the Su- 
perior Court of the State of Rhode 
Island of a receiver for the company. 
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can cities and reduce fire losses. 
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Wins Babaco Bowling Trophy 


Harry F. O’Malley, assistant general manager, Aetna Casualty & Surety and 

affiliated companies, accepting the Babaco Trophy from Louis Stieglitz, vice presi- 

dent of Babaco Alarm Systems, for the Aetna Life Affiliated team for its showing 

in the annual competition of the Insurance Bowling League of New York. The 

award was made at the league’s twelfth annual dinner at New York’s Down- 
town Athletic Club. 





Aetna Names Smoot As 
Virginia Resident Manager 


Appointment of Edward B. Smoot as 
resident manager in charge of Aetna 
operations in Virginia is announced by 
Executive Vice President Clinton L. 
Allen. Mr. Allen advises agents that Mr. 
Smoot will be assisted by Special Agents 
Allen O. Sellers and James R. Maxson, 
Jr., with Robert K. Molloy, claim man- 
ager, continuing to handle casualty 
claims. 

Mr. Smoot was born in Fayetteville, 
N. C., and is a graduate of Randolph- 
Macon College of Ashland, Va. He joined 
the Century Indemnity as a special agent 
in January, 1928, after spending some 
four years as a life insurance salesman 
and as a special agent for a casualty 
company. In 1931, he was promoted to 
the position of field manager in charge 
of the Century Indemnity’s Richmond 
office. 

At the same time, the company an- 
nounced the resignation of State Agent 
Richard B. Elliott who will join a local 
insurance agency in Richmond, Va._ In 
notifying agents in Virginia of Mr. Elli- 
ott’s resignation, Vice President Gordon 
Kyle said, “We regret exceedingly to 
lose the services of Mr. Elliott who 
has done such excellent work since being 
with us, and he goes to his new connec- 
tion with our best wishes for success.” 

Vice President Allen’s announcement 
of Mr. Smoot’s promotion said that “an- 
ticipating the changes which will become 
necessary in exercising broadened under- 
writing powers, we expect to announce 
shortly the assignment to the Richmond 
office of additional fieldmen to work with 
Mr. Smoot.” 


STERLING ENTERS MONTANA 

Sterling Insurance Co. of Chicago has 
been licensed in the state of Montana. 
Licensing by Montana brings the total 
of states entered to 22 in Sterling’s pro- 
gram of agency operation. 





American Names Neary as 
Field Supervisor at Newark 


The American Insurance Group an- 
nounces the appointment of Edmund M. 
Neary as field supervisor in‘the home 
office at Newark, N. J., effective July 15. 
Mr. Neary, who has been special agent 
at Camden, willbe replaced by Special 
Agent Os¢ear H. Linderoth. Special 
Agent John S. Latimer will be associ- 
ated with Mr. Linderoth. Mr. Neary 
has traveled throughout New Jersey as 
a special agent, and more recently has 
had charge of Camden territory. 





Phoenix-London Retires 
Ames, Connecticut Special 


Phoenix - London Group announces the 
retirement of Bertram E. Ames as of 
June 30. Mr. Ames had been associated 
with the group as special agent for 
Connecticut since 1928. He was ten- 
dered a luncheon by friends at the home 
office on his retirement. He will be suc- 
ceeded by John Pinkney. 
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Hinchman-Rolph Named As 
Potomac Agents for Oregon 


Potomac announces the appointment 
of Hinchman-Rolph & Landis as man- 
aging general agents for Oregon. This 
well-known West Coast organization 
now represents the Potomac in Califor- 
nia and the new appointment represents 
an extension of territory. 

The Potomac is affiliated with the 
General Accident Fire and Life, the ex- 
ecutive offices of the group being in 
| hiladelphia. Both companies have ex- 
tended their powers under the multiple- 
line laws and will operate in Oregon 
in both the fire and casualty fields. The 
General Accident is now represented in 
the Oregon by Boquist, Clark & Swivel 
and W. R. McDonald Co., Inc., of Port- 
land, and will continue in these offices 
on a muitiple-line basis. The Potomac 
will be operated exclusively through 
Hinchman-Rolph & Landis. 

The Potomac received its charter in 
Washington, D. C., by Act of Congress 
in 1831 and has been in continuous op- 
eration since that time. Its December 31, 
1949, financial statement shows total as- 
sets of $13,312,241 with a combined capi- 
tal and surplus of $6,007,945. 

Hinchman-Rolph & Landis is one of 
the oldest managing general agency 
firms on the Pacific Coast, maintaining 
branches in Los Angeles, Oakland, Sac- 
ramento, Fresno, Portland and Seattle. 
The addition of the Potomac to its fleet 
of companies further expands the firm’s 
facilities to its agents and brokers. 





Fireman’s Fund Changes 

Clemens A. Fortman of Fireman’s 
Fund has been appointed superintendent 
of production for the eastern depart- 
ment. His new responsibilities will in- 
clude coordination and development of 
production activities in the field and in 
the eastern department office at Boston. 
He has served as special agent in Penn- 
sylvania and New Jersey for many years. 
This change was effective July 1, and 
Mr. Fortman will make his headquarters 
in Boston. 

Special Agent Philemon Hoadley is 
being promoted to state agent in New 
Jersey, effective July 1. Mr. Hoadley 
joined Fireman’s Fund in 1935, after 
spending approximately 12 years in New 
Jersey with the Schedule Rating office. 
He will be assisted by Special Agent 
Christian Young who joins Fireman’s 
Fund after 10 years with another fire 
insurance organization. Special Agent 
John B. Kidder is also being promoted 
to state agent in New Jersey, effective 
July 1. Mr. Kidder joined Fireman’s 
Fund in 1939, as special agent assigned 
to the central New Jersey territory after 
14 years with another company in New 
Jersey. He will be assisted by Spe- 
cial Agent John V. Heavey who joined 
the companies after Army service. 





For Home at Birmingham 


Wardlaw M. Watson has been pro- 
moted to the position of special agent 
at the Home Insurance Company’s 
Birmingham, Ala., office effective July 
3. Mr. Watson was employed by the 
Home in July, 1949, as a trainee. He 
will continue to make his headquarters 
at Birmingham, under the supervision of 
Manager J. C. Rousseau. 
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Beugless Elected Head Of 


N. Y. Supervising Agents 


The seventy-eighth annual meeting 
of the New York State Association of 
Supervising and Adjusting Fire Insur- 
ance Agents was held at Saranac Inn, 
Upper Saranac Lake, N. Y., July 11. The 
principal address was given by R. W. 
Criswell, assistant secretary of the Auto- 
mobile’ Insurance Company, on public 
relations with emphasis on the manner 
in which the claims were handled in the 
recent South Amboy, N. J., explosion. 

Frank A. Beugless, of the Home In- 
surance Company, was elected president 
for the ensuing year. Other officers 
elected were R. M. Carothers, Phoenix 
of Hartford, vice president; R. E. Eisert, 
Agricultural, secretary and treasurer; C. 
L. Newman, Commercial Union, chair- 
man of the executive committee. 





Sterling Adams, Jr., Dies; 


Director of Despard & Co. 


S. Sterling Adams, Jr., of Short Hills, 
N. J., prominent broker and director of 
Despard & Co., died July 11 at Craig- 
ville, Mass. Mr. Adams was a native 
of New Jersey, educated in New Jersey 
schools and at the Business School of 
New York University. He began his 
business career with Faulhaber & Heard, 
general agents of Newark, where he 
remained for two years. In January, 
1929, he joined the adjusting department 
of Johnson & Higgins, and the following 
September joined the staff of Despard 
& Co., being elected to the board of 
directors of that firm in January, 1949. 
He was a member of the Short Hills 
Racquets Club, Wall Street Club, Amer- 
ican Petroleum Institute, Insurance So- 
ciety and the Insurance Brokers Asso- 
ciation of New York. He is survived 
by his wife, Elizabeth Janney Adams, 
a son, Sherman Sterling III, and daugh- 
ters Janney and Beverley, as well as iis 
mother, Mrs. Eleanor R. Adams, and 
two brothers, George E. and Victor D. 
Adams. 





LAUNCHES NEW RADIO SERIES 

A regular three-times-a-week radio ad- 
vertising program has been launched by 
the Oklahoma City Association of In- 
surance Agents. The program is broad- 
cast by a local station at 8:00 p.m. just 
preceding regular baseball games broad- 
casting. The transcribed program, e:!- 
titled “Dollars and Sense,” is a narra- 
tive qualified to do a bang-up selling 
job through a dramatic episode followed 
by an “appeal to reason on evaluating 
the combination of a few dollars with a 
little common sense.” 


Reelected by N. Y. Board 


P. W. Barnes, Fire Association of 
Philadelphia, has been reelected cha'r- 
man of the board of directors of tlie 
New York Board of Fire Underwriters 
and T. Morgan Williams, Home, I:s 
been reelected vice chairman. 
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Exceptionally fine wood-carving beautifies this rosewood piano 


gents | N AURA of mystery long surrounded 
ep the Campbell House in downtown St. 
nal Louis where two wealthy bachelors lived 
R W behind closely shuttered windows. The two 
| — recluses were the sons of Robert Campbell 
“in the who crossed the plains and won wealth in 
ne in the early days of the West. Among his 
seach companions were Kit Carson, Jim Bridger 
neg and other notables of that adventurous era, 
chair- and Campbell’s own exploits as fur trader 
and Indian fighter have been mentioned 
Co. by several writers including Washington 
‘Hills, Irving. 
Craig: At the age of twenty, Campbell came to 
hi St. Louis from Ireland in 1824, and the 
mh following year joined an overland expedi- 
re he tion for the sake of his health. In time he 
tment became a trapper and later co-owner of an 
spurl important fur trading company. 

T, Before the famous battle with the Black- 
a feet at Pierre’s Hole, Campbell and his 
a. friend William Sublette made their wills as 
20 they dashed forward on horseback to join 
nie the fray, each naming the other executor. 
silat During the fight Campbell displayed great 
_ bravery by carrying his wounded friend to 
. = safety under fire. Despite his numerous hos- 
sort tile encounters with the Indians his fairness 
: oe and integrity won their lasting respect. 
ae After amassing a fortune in beaver pelts, 
ate Campbell returned to St. Louis in 1836 and 
ie became one of the town’s most influential 

citizens, serving as president of two banks, 
owner of the Southern Hotel and much real 





estate. In 1854 he acquired the Campbell 
House which had been built in 1851. 
During the Mexican War Campbell 
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played a prominent part by recruiting and 


equipping four regiments for General Kear- 
ny’s march to Santa Fe. His long-standing 
friendship with the Indians was put to use 
when he joined Father De Smet, the great 
missionary, in a treaty council at Fort Lara- 
mie and again when he served as member 
of the Indian Commission appointed by 
President Grant. 

Campbell’s death in 1879 was 
followed by his wife’s three years 
later after which the house passed 
to their sons who lived in seclu- FIRE 
sion, jealously guarding it from 


change. Thus in 1941 when a 


THE 
CAMPBELL 
| HOUSE 


bought 





group of public-spirited 


organizations and citi- 
zens raised the money 
to purchase the house 
from Yale University to 
which it had _ been 
deeded, the fine old 
19th century dwelling 
remained just as it was 
in Campbell’s day. Under the auspices of 
the Campbell House Foundation it is now 
a museum, presereing the atmosphere of the 


city’s “golden decade” of the 1850’s. 
x * * 
The Home, through its agents and brokers, is 
America’s leading insurance protector of Amer- 
ican homes and the homes of American industry. 
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Sommers Retires 
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Banking Company, Mutual Benefit Life 
Insurance Company and New Jersey 
3ell Telephone Company. 

Born in Italy, Mr. Vitt was brought 
to this country in infancy by his parents, 
his father, of Swiss-Italian extraction, 
having been an engineer engaged in the 





PAUL 


marble industry in Nelson Ga. He be- 
came a naturalized citizen of the United 
States before he reached his majority. 

Educated in the public schools of 
Columbus, Georgia, Mr. Vitt entered the 
fire insurance business in June, 1912 with 
the Georgia Home. In May, 1917, he 
joined the Dixie Fire as special agent 
in Virginia, Georgia, and Florida until 
1922. He was made superintendent of 
agencies in October, 1922; in 1930, he 
was elected secretary, and in 1934, vice 
president and director. 

He was elected a vice president of the 
American in 1939, and was transferred 
to the home office of the American In- 
surance Group in Newark. On April 25, 
1946, he was elected a director of the 
company, and at the same time was 
elected a director, vice president, and 
member of the executive committee of 
Bankers Indemnity. He is also a direc- 
tor and vice president of the Columbia 
Fire. 

Mr. Vitt’s ability and experience have 
been recognized by his appointment to 
many important industry posts. He is 
vice president of the South-Eastern Un- 
derwriters Association and a member of 
the cotton committee and the windstorm 
and extended coverage committee of 
that association. He serves on the execu- 
tive committee of the National Board 
of Fire Underwriters and is a member 
of the actuarial committee of that or- 
ganization. He is a director of the Gen- 
eral Adjustment Bureau, and his com- 
pany’s representative in the Cotton Fire 
& Marine Underwriters Association. 
He is also a member of the executive 
committee of the Eastern Underwriters 
Association, as well as the trade prac- 
tices research committee. 

Mr. Vitt is a member of the execu- 
tive committees of the Arkansas Insur- 
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ance & Rating Bureau, and the South- 
Eastern Hail Conference. He serves on 
the governing committee of the West 
Virginia Inspection Bureau, and is also 
a member of the cotton forms and rates 
committee of the Inland Marine Insur- 
ance Bureau. A strong advocate of in- 
surance education, he has initiated ac- 
tivities in this regard in the field and 
in his own company where he is held 
in the highest esteem by his associates. 

Mr. Vitt’s residence is at Maplewood, 
N. J. He is a member of the Insurance 
Society of New York, the Maplewood 
Country Club, Baltusrol Golf Club and 
the Essex Club of Newark. 


W. Austin Riches 


W. Austin Riches, secretary of Fire 
Association Companies of Philadelphia, 
died July 15, at his home in Wildwood 
Crest, N. J., after a long illness. Mr. 
Riches had spent his entire business life 
with these companies, having entered 
insurance upon leaving school. Progress- 
ing through the several grades of under- 
writing positions, he went into the south- 
eastern Pennsylvania, Maryland, Dela- 
ware and District of Columbia as an 
assistant in 1938, moving on to northeast 
Pennsylvania as fieldman in charge and 
thence to Newark, N. J. He returned to 
the head office as assistant secretary in 
1946, and was advanced to secretary in 
1948. He leaves a wife, Katherine N., a 
a small son, his father, a brother, A. 
Wayne Riches of Fire Association, and 
two sisters. 





New Jersey Liquidates 


2 Mutual Fire Companies 
Trenton, N. J., July 19—Acting Com- 
missioner ‘of Banking and Insurance C. 
A. Gough announces that his Depart- 
ment has taken possession of the Bur- 
lington Mutual and the Hackettstown 
Mutual, both of Hackettstown, N. J., 
for liquidation under the Insurance 
Laws. 

The Burlington was organized in 1821 
and the Hackettstown Mutual Fire was 
organized in 1867 and both operated as 
small local mutual fire insurance com- 
panies. A few years ago, following suc- 
cessive changes in control, the manage- 
ment of both companies was acquired by 
identical interests. The principal offices 
of both were consolidated in Hacketts- 
town with a branch office and general 
agency in Newark. 

A program of expansion was inaugu- 
rated which included the assumption and 
cession of large amounts of reinsurance 
from and to other companies. These 
transactions proved to be unprofitable 
and, combined with generally unfavor- 
able underwriting results, caused the 
companies to suffer substantial losses un- 
til the continuance of their operations 
became hazardous to the public and their 
policyholders and required the interven- 
tion of the Commissioner. 

Commissioner Gough has appointed 
the chief examiner of the bureau of 
insurance, T. A. McNicholas, a special 
assistant ‘deputy commissioner to assist 
him in the liquidation of the companies. 
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Two Committees Announced 


For NAIA Chicago Annual 


Emil L. Lederer, president of the Chi- 
cago Board of Underwriters, has been 
appointed chairman of the honorary con- 
vention committee for the fifty-fourth 
annual convention of the National Asso- 
ciation of Insurance Agents, October 2-5 
at the Stevens Hotel, Chicago, by NAIA 
President O. Shaw Johnson. In addi- 
tion, Mrs. Lyman M. Drake, Jr., has 
been named to head the convention’s 
ladies’ committee. 

Chosen to assist Mr. Lederer are: 
Frank H. Hawk, W. H. Redeker, Ly- 
man M. Drake, Jr., and Merle A. Read, 
respectively president, executive vice 
president, chairman of the board, and 
state national director of the Illinois 
Association of Insurance Agents; Wil- 
liam J. Laadt, vice president of the Chi- 
cago Board of Underwriters; John L, 
Clarkson, treasurer of the Chicago 
Board, and Allan I. Wolff, past president 
of the NAIA. W. W. Hamilton, execu- 
tive manager of the Illinois Association, 
will serve as secretary of the convention, 

Mrs. Drake will be assisted by the fol- 
lowing members of her ladies’ commit- 
tee: Mrs. W. W. Hamilton, Mrs. Emil 
L. Lederer, Mrs. Lillian Jaycox, Mrs. 
Merle A. Read, Mrs. Frank H. Hawk, 
Mrs. Hugo Dalmar, Mrs. William J, 
Laadt, and Mrs. Mildred M. Kirk. Mrs. 
Lillian L. Herring, secretary of the Illi- 
nois Association, will serve as secretary 
of the convention’s ladies’ committee- 

A full program of special events for 
the entertainment of visiting women dur- 
ing the convention is now under prep- 
aration, Mrs. Drake has announced. 

Requests for advance registration ani 
hotel reservations should be made 
through state association offices or 
NAIA headquarters at 80 Maiden Lane, 
New York 7, N. Y. 


Suspends Rhode Island 


Springfield, Ill, July 18—Harry B. 
Hershey, Director of the State Depart- 
ment of Insurance, announces that the 
Rhode Island Insurance Company, deal- 
ing in fire and inland marine insurance, 
has been ordered to cease doing busi- 
ness in Illinois. The company has head- 
quarters in Philadelphia, Pa., and dur- 
ing 1949 wrote fire and marine insurance 
business in Illinois in the amount of 
$395,000 in premiums. Mr. Hershey said 
his action followed a lengthy inquiry 
into the ‘company’s financial position. 








Wisconsin Dwelling Cuts 


The Wisconsin Insurance Department 
has ordered statewide fire rate reduc- 
tions of 5% to 25%, effective Septem- 
ber 1. The cuts include 10% on frame 
dwellings, 20% on brick in larger cities, 
10% and 25% respectively on frame and 
brick dwellings in smaller cities, 5% on 
frame and brick public buildings in some 
territories. 





LONG SIGNS INSURANCE BILLS 


Governor Earl K. Long of Louisiana 
has signed HB 391, which requires a 
broker to post a bond of $1,500 and HB 
393, which requires that a broker, in 
qualifying for a license, must make his 
own application subject to examination 
by the Insurance Commissioner. 
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Some people find it hard to accept a new idea. 


its Thousands scoffed at the early telephones and horseless carriages and 

owe airplanes. Where was the need for such “contraptions”? ams 
C- 

se Others could see in these inventions the answers to public needs and 


frame 
cities, with courage and faith made fortunes from them. 


e and 
% on The big new idea in property and casualty insurance is the Multiple 


said Line Policy. North America has been a leader in advocating legislation 
throughout the country to make multiple line insurance possible. All 


ILLS but eight states have adopted such legislation. 
isiana s 
. . c Insurance Company of North America, 
A few Agents may sit back and say, “It isn’t practical.” 
THB fe 8 y y» P tounded 1792 in Independence Hall, is the oldest 
. P . . i tock fi d ine i - 
r, in But most Agents see it as the logical answer to the needs of the public. eS SS ee eee ee 
e his ‘ é 3 pany. It heads the “North America” Companies 
ation They will get behind it ... and push It... and profit. which meet the public demand for practically all 
types of Fire, Marine, Automobile, Accident, Avia- 
tion and Liability insurance; Fidelity and Surety 
Bonds. Sold only through Agents or Brokers. 


INSURANCE COMPANY OF 


Insurance Company of North America 
Indemnity Insurance Company, of North America 
Philadelphia Fire and Marine Insurance Company 


COMPANIES, Picladetphia 
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North America 


Continued from Page 1 


North America, was to force the North 
America’s rates into line with their own, 
while at the same time, leaving them- 
selves free to attack North America’s 
business by the payment of higher com- 
missions. North America contended that 
it was wholly within the intent of the 
law and most certainly in the public in- 
terest for them to compete against ex- 
cessive commissions with commensurate 
rate reductions. 

The complaining companies contended 
that the North America’s deviation was 
illegal because it was based on one item 
of expense only and not on the aggre- 
gate of all, and that it was discrimina- 
tory in that it applied only in territories 
affected by its uniform commission plan 
and not in the whole state, that it would 
destroy the stability of the rate struc- 
ture and that North America was at- 
tempting to gain an unfair competitive 


advantage. 
Hearings Held 

Extended hearings were held on the 
complaint of Mr. Herd’s committee, but 
before a decision was reached by former 
Commissioner James F. Malone, Jr., 
the Middle Department Association of 
Fire Underwriters made a general rate 
reduction so close as to virtually paral- 
lel the amount of North America’s de- 
viation. As a result, the Commissioner 
held that the new Middle Department 
rates had the effect of terminating all 
deviations. 

North America contends that rates re- 
quired to support excessive commissions 
place the agency system in jeopardy by 
inviting competition from other types of 
carriers able to offer lower rates. 

Local agents not receiving the higher 
commissions are penalized twice in that 
they neither enjoy the high commission 
nor have the sales advantage of more 
reasonable rates. 

Adjudication 

The adjudication of July 13, reads as 
follows: 

“In the matter of deviation filing by 
North America Companies, Adjudication, 

“And now, July 13, 1950, it is hereby 
adjudicated and found as follows: 

“1. The adjudication of Insurance 
Commissioner James F. Malone, Jr., 
dated May 14, 1949, finding that the de- 
viation filing made by North America 
Companies on December 21, 1948, to be 
within the requirements of ‘The Fire, 
Marine and Inland Marine Rate Reeu- 
latory Act’ of June 11, 1947, P. L. 551, 
and not disapproving the same under 
Section 5 (a) and (c) of said Act, is 
hereby affirmed on the basis of the rec- 
ord of hearings thereon and the briefs 
submitted in connection therewith, for 
the reason that the evidence presented 
in support of the application for hearing 
and the complaint by J. Victor Herd, 
chairman of the committee on behalf of 
various insurers, under Sections 5 (b) 
and 16(a) of the said Act of 1947, did 
not sustain said application and com- 
plaint. ; 

“2. The said deviation filing was valid 
and effective from May 14, 1949. 

“3. Consecutive Filing No. 37 by the 
Middle Departmennt Association of Fire 
Underwriters, effective October 1, 1949, 
expressly superseded existing rates in 
the classes of risks included in said de- 
viation filing, and accordingly the afore- 
said deviation filing ceased to be effec- 
tive on that date. 

ARTEMAS C. LESLIE 
Insurance Commissioner. 
Commonwealth of Pennsylvania.” 





National at Wilkes-Barre 

Vice President Corry of the National 
of Hartford Group announces opening of 
a service office at Willkes-Barre, Pa., to 
increase and expedite National service to 
agents in northeastern Pennsylvania. 
The new office will be under the super- 
vision of Special Agent C. A. Butler 
who is fully prepared, through years of 
insurance experience in his agency and 
in the field, to render dependable Na- 
tional. service to agents in that territory. 


Home Names Chittenden As 
Ohio Resident Secretary 


H. H. Chittenden, resident secretary 
of the Home in Ohio, has been promoted 
to resident vice president in that state, 
the company announces. Effective Janu- 
ary 1, 1951, Mr. Chittenden will relin- 
quish his active duties in favor of R. W. 
Nelson who will become Ohio manager. 
However, he will continue to act in an 
advisory capacity after that date. 

Robert L. Engle, state agent, has been 
assigned to supervise the Ohio farm 
department as office manager. Sylvester 
E. Duley, associate state agent, has been 
named state agent. 

Mr. Chittenden, who was born in 
Kentucky, first entered insurance with 
the Kentucky Actuarial Bureau with 
which he served until 1917 when he was 
employed by the Home as special agent 
for Kentucky. In 1924, he was transfer- 
red to Ohio in the same capacity until 
his appointment as state agent in 1929. 
On January 1, 1940 he was appointed 
Ohio manager and in 1946 resident 
secretary. 

Mr. Nelson, who was born in Colum- 
bus, Ohio, joined the Home as a special 
agent in 1921 and later served as mana- 
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ger of the Cleveland service office. In 
1939 he was transferred to Columbus 
as associate state agent and later as 
state agent. 

Mr. Engle joined the Home as state 
agent of the National Liberty, a former 
affiliate, in Indiana. In April, 1943, he 
was appointed associate state agent of 
the Home in that state. In November, 
1937, he was transferred to Ohio as 
associate state agent, officer manager 
and supervisor of the Ohio farm de- 
partment. In he was appointed 
state agent. He is a native of Indiana 
and was graduated from Purdue Uni- 
versity in 1911 as a civil engineer. 

Mr. Duley, a native of Brooklyn, 
N. Y., was first employed by the com- 
pany in 1928. He was appointed state 
agent in Ohio in March, 1941. 





For Security at Denver 


The Security-Connecticut Companies 
announce the appointment of George F. 
Vanderhule as special agent to act as 
assistant to State Agent Robert M. 
France with headquarters at Denver, 
Col., and to travel Colorado, Wyoming 
and New Mexico. Special Agent Vander- 
hule has been an underwriter, inspector, 
auditor and local agent. He served three 
years in the U. S. Navy in World War 
i, 


“’ Trapped because of a service contract into paying from his own 
pocket ... or would a Product Liability Policy solve this problem: 


Farm Bureau Policies 


Pass 11/4-Million Mark 


Columbus, Ohio, July 19—Policies is- 
sued by the Farm Bureau companies have 
passed the million and one-half mark, 
Murray D. Lincoln, president, announces. 

The combined life, fire, and auto com- 
panies now are approximately six 
months ahead of previously established 
goals, with an estimated 1,521,330 poli- 
cies in force. 

All three companies have had _ in- 
creases, but the auto firm has made the 
greatest gains, its total number of poli- 
cies issued annually nearly doubling in 
the space of three years. 

In 1948, the number of Farm Bureau 
insured vehicles in Ohio (not including 
publicly-owned trucks and_ buses) in- 
creased 21%, while the number of regis- 
tered vehicles in the state showed a 
7% increase. Other states reflect even 
higher comparative increases in the per- 
centage of vehicles insured. 

The combined companies have shown 
a consistent growth of 14% since 1935, 
Mr. Lincoln said. And should they con- 
tinue the same growth rate shown by 
short-term trends since 1942, the num- 
ber of policies in force by the end of 
1953 will be approximately 2,800,000. 








*‘As the owner of a radio and television store I sell and install a tele- 


vision receiving set, at the same time signing a service contract with the purchaser 


of the set. After the set is installed but before the expiration of the service 


contract, a short circuit in the receiving set causes.a fire and considerable damage to the 
surrounding property. Somebody has to pay for this damage. But who?” 
Is your mind as blank as that TV screen, when it comes to answering this question? This is no 


time to wonder—it’s time to act! Ask the Advertising Department for your copy of “Product Liability 


True or False” and KNOW. 
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Senate Group Urges 
Marine War Risk Bill 


TO PROTECT U. S. SHIPPING 
Measure Would Empower Secretary of 
Commerce to Employ Insurance Com- 
panies as “Underwriting Agents” 





Washington, D. C—The Senate Inter- 
state and Foreign Commerce Commit- 
tee, which earlier had approved a bill to 
provide the Maritime Commission with 
standby authority to write war risk ma- 
rine insurance, has issued its formal re- 
port strongly urging speedy approval of 
the bill by Congress. 

The measure would give the Commis- 
sion, through the Secretary of Com- 
merce, the authority to provide war risk 
insurance for ships, cargoes and pas- 
sengers and crews in the event that pri- 
vate policies are terminated, which 
would occur in the event of war between 
any of the four major powers. 

No Private Market 

If war comes, said the committee re- 
port, even though the United States is 
not immediately involved, war risks in- 
surance will not be available on the pri- 
vate market, and outstanding policies 
will be terminated under the existing 
cancellation clauses. 

“If such a situation develops,” the re- 
port stated, “American shipowners, ship- 
pers, crew members and passengers will 
be without any protection against loss 
by risks of war. We cannot expect car- 
goes and ships to move without adequate 
insurance coverage. It is reasonable to 
believe that if war risk insurance is not 
available our overseas commerce will be 
sharply curtailed and we may well have 
a breakdown of our ocean water-borne 
transportation system. To _ protect 
against these contingencies it appears 
highly desirable to provide that if war 
risk insurance cannot be obtained on 
reasonable terms and conditions in the 
American market, then the insurance 
should be provided by the Government, 
whether or not at the time we may tech- 
nically be at peace. To await an all-out 
call to arms before adopting legislation 
of this nature is to invite confusion, if 
not disaster, in the shipping field.” 

Last Year’s Hearings 

The report noted that the committee 
had studied hearings held last year on 
a companion bill by the House Merchant 
Marine Committee, which failed to take 
any action because of a one-man fili- 
buster staged by Representative Alvin F. 
Weichel (R., Ohio), demanding a thor- 
ough investigation of alleged misman- 
agement and irregularities by the Mari- 
time Commission in its World War II 
insurance operations, and by the marine 
companies and underwriters who serv- 
iced the policies. Mr. Weichel’s chief 
complaint was that the marine compa- 
nies illegally had made some $18,000,000 
in extra profits by investing premiums 
received on these policies. A_ special 
subcommittee later cleared the industry 
of these charges, but did find some lax- 
ity on the part of the Commission, and 
also recommended that, in the future the 
Commission’s authority should not be 
extended to “participation by marine- 
insurance companies or syndicates in the 
insuring at the expense of the Govern- 
ment.” 

The Senate Committee said that after 
“a careful review of the hearings and 
records on this matter,” it had decided 
to concur with this recommendation. 

In addition, the report pointed out 
that the bill permits the Secretary of 
Commerce to employ marine insurance 
companies or groups to act as “under- 
writing and settling agents,” but that 
allowances paid for the performance of 
such services “cannot include any pay- 
ment on account of solicitation or stimu- 


American Aviation Names 
Seffing Marine Manager 





Cronhardt 
H. SEFFING 


one 
ARTHUR 


The American Aviation & General, 
Reading, Pa., (fire affiliate of the Ameri- 
can Casualty) announces the appoint- 
ment of Arthur H. Seffing as superin- 
tendent. of the inland marine, transporta- 
tion and all risk department at the home 
office. 

Mr. Seffing’s experience in the marine 
field extends over a 27-years-period, 
when he served with two of the nation’s 
largest companies as supervising under- 
writer and special agent. For a short 
time, Mr. Seffing was also associated 
with a large general agency where he 
supervised inland marine business. In 
addition to his work in insurance, for 
four years he lectured on marine sub- 
jects at Johns Hopkins University, in 
the evening extension courses. He is 
active in the Honorable Order of the 
Blue Goose and is past most loyal gander 
of Chesapeake Pond. 





Marine Office Appoints 
Allison New York Special 


The Marine Office of America an- 
nounces appointment of William F. Alli- 
son as special agent for New York State, 
effective immediately, with headquarters 
at Syracuse. Mr. Allison is a graduate 
of Washington & Lee University and 
spent three years with the U. S. Marine 
Corps on duty in the Pacific theatre. He 
joined the Marine Office of America 
in March, 1947, spending more than a 
year with the head office in New York 
and the past two years with the Balti- 
more service office. 


American at Atlantic City 

The American Insurance Group an- 
nounces opening a field office in Atlantic 
City, under the supervision of Special 
Agent Milton C. Voight, a graduate of 
the group’s advanced training class, with 
field experience in New York. 





lation of insurance business. A broker 
cannot be paid a fee for participating in 
or arranging insurance for any risk di- 
rectly insured by the Secretary except 
to the extent he is employed as an un- 
derwriting or settling agent.” 

In conclusion, the report stated: “The 
necessity for authority to provide war 
risk protection in the event world condi- 
tions are such that private maritime in- 
surance companies cannot or will not 
insure the risks seems self-evident.” 


Fireman’s Fund Names 
Riley in 3 Western States 


Dennis D. Riley has been appointed 
marine special agent for Colorado, 
Wyoming and New Mexico by Fireman’s 
Fund Group. His headquarters will be 


in the organization’s Denver office, 
Woodward Melone, marine secretary, 
announces. 


Mr. Riley’s appointment as the first 
Fireman’s Fund marine special agent 
for Colorado, Wyoming and New 
Mexico was made in recognition of the 
tremendous growth in inland marine un- 
derwriting in that territory and to ful- 
fill the company’s desire to provide ade- 
quate service facilities wherever the need 
exists, said Mr. Melone. The appoint- 
ment was effective July 1. 

A native Coloradoan, Mr. Riley grew 
up in Sterling and was graduated from 
Sterling High School. While attending 
the University of Southern California 
in Los Angeles, he was called to duty 
with the 8th Air Force, where he served 
as a first lieutenant. He joined Fireman’s 
Fund as a marine underwriter in the 
Los Angeles office in January, 1946, and 
subsequently was assigned as supervisor, 
inland marine underwriting, southern 
California department. 


MacNicholas at Chicago 
For Jones & Whitlock 


Jones & Whitlock announces the ap- 
pointment of Lawrence R. MacNicholas 
as vice president and manager of its 
Chicago office. Mr. MacNicholas has a 
broad background in insurance having 
been associated with Alexander & Alex- 
ander for 18 years and more recently 
with Scarborough & Co., Chicago. 

Jones & Whitlock, established in 1840, 
are inland marine managers for the 
American Home, Globe & Rutgers, In- 
surance Company State of Pennsylvania, 
Hanover and Fulton, and in addition 
have extensive binding contracts and fa- 
cilities with Lloyd’s, London. 








Security Names Holmgren 


The Security of New Haven and the 
Connecticut Indemnity announce the ap- 
pointment of Neil F. Holmgren as_in- 
land marine special agent for New Eng- 
land with headquarters at the home of- 
fice in New Haven, Conn. After gradu- 
ation from Trinity College in 1938, Mr. 
Holmgren entered insurance, specializing 
in inland marine and ocean marine. 


AIU Marine Manager 





R. A. KREULEN 


As announced in these columns last 
week, Mr. Kreulen, who is vice presi- 
dent of American International Under- 
writers Corp., has succeeded Fred Mac- 
cabe as marine manager following the 
latter’s recent election as president of 
the American International Marine 
Agency. 





Posthumous Citation 
For Brave Bus Driver 


PAUL M. HILL SAVES PASSENGERS 


Markel Service Acclaims Chauffeur’s 
Heroism in Flood Disaster 
Before He Succumbs 

Richmond, Va., July 18—A bus driver 
who helped three passengers to safety 
during a flash flood in Nebraska last 
May and swam off to his own death is 
the recipient of a posthumous award for 
bravery made by Markel Service, nation- 
wide motor transportation insurance 
company. 

Three survivors of a flood disaster 
which occurred between Unadilla and 
Syracuse, Neb., May 8 and 9, relate how 
Paul N. Hill, a bus driver for Burlington 
Transportation Co., Chicago, kept his 
eight passengers in reasonable calmness 
as water swept the bus off the highway 
and floated it in the flood-swollen waters 
of the Little Nemaha River. 





“Casey Jones” Act 


Now termed the “Casey Jones” of 
the bus transportation industry, Hill's 
act of heroism has been acclaimed by a 
Loard of review appointed by S. A. Mar- 
kel, president of Markel Service, and 
the driver’s wife will receive the firm's 
distinguisiied merit gold medal and a 
certificate attesting to his bravery at a 
public dinner in Lincoln, Neb., this 
month. The award, the eighth such made 
bv the company in the last 10 years, will 
be presented to Mrs. Hill by T. L. 
James, president of Burlington. 

Lucille M. Tonsing, nurse at Lincoln 
General Hospital, one of the surviv- 
ors, has said that Hill broke out the 
windshield of the bus and assisted her 
through it and onto a passing log 
which ultimately saved her life. She 
could not swim. 

He went back into the sinking bus 
to search for others who might have 
survived but gave up when he could 
not find anyone. He later wanted to 
return to the bus a second time, but 
another of the survivors told him that 
it would be useless. The last Miss 
Tonsing said she saw of Hill was when 
he swam off in search of assistance 
at Syracuse, about “three blocks dis- 
tant.” His body was discovered sev- 
eral days after the mishap 14 miles 
from the spot where the bus had left 
the road. 


GAB California Managers 


Confer on Pacific Coast 
Branch managers of the southern Cali- 
fornia territory of the General Adjust- 
ment Bureau recently concluded a full- 
day meeting with Harry J. Boyle, gen- 
eral manager of the Facific Coast de- 
partment and other executives at the 
Hotel Biltmore in Los Angeles. 

Individual problems of the various 
branch offices, regional problems and a 
general over-all analysis of operations 
were the topics on the agenda. “This is 
the first in a series of meetings planned 
by the bureau to be held this year in 
the various segments of the Pacific Coast 
department territory. 

Attending the meeting were the fol- 
lowing branch managers: J. Ben- 
brook, San Diego; P. A. Sentell, Glen- 
dale; B. V. Riley, Long Beach; R. L. 
Barnard, branch manager and A. C. 
Larsen, branch superintendent, Los An- 
geles; W. J. Peschke, Palm Springs; W. 








S. Watts, Pasadena; W. R. Kinney, 
San Bernardino; J. A. Ritsema, Santa 
Barbara, and R. E. Wunderlich, Santa 
Monica. 

Expands in Nashville 
Expansion of the Nashville, Tenn., 


field office of the North America Com- 
panies to the capacity of a service office 
is announced by C. S. Roberts, vice 
president. The office is in charge of W. 
E. Bethshares, manager, and the staff 
now includes three special agents and a 
technical representative as well as com- 
plete loss and service facilities for fire, 
automobile and marine departments. 
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Paul G. Garey Succumbs 
After Months’ Illness 


WAS SPECIALIST IN A. & H. 





Second Vice President, Loyalty Group 
Casualty Cos., Highly Regarded in 
Field; Leader in Organizations 
Paul G. Garey, 58, second vice presi- 
dent in charge of the accident and 
health department of the Commercial 
Casualty and the Metropolitan Casualty 
Insurance Cos. members of Loyalty 








PAUL G. GAREY 


Group, Newark, died July 17, at his 
home at South Orange, N. J., after an 
illness of some months. 

Mr. Garey was born in Indianapolis, 
in 1892, and received his education in the 
schools there and at Indiana University. 

He started his business career in the 
accident and health branch of the insur- 
ance industry, to which he devoted his 
entire business life. His first position 
was with the Prudential Casualty Co. of 
Indianapolis, whose employ he entered 
in 1910. When that company was merged 
with the Chicago Bonding & Insurance 
Co. in 1917, he was appointed superin- 
tendent of its entire accident and health 
department. 

Joins Commercial Casualty 

After serving in the Army during 
World War I, he established his own 
accident and health agency in Indianapo- 
lis, disposing of it in 1920 when he 
joined the accident and health division 
of the Commercial Casualty. When that 
company became affiliated with Loyalty 
Group, which had previously acquired 
the Metropolitan Casualty Insurance Co. 
of New York, he was appointed assistant 
secretary of both casualty companies, for 
their accident and health division. In 
1936 he was made secretary of the two 
companies, and in 1941 was appointed 
second vice president. At the time of 
his death he had for some years been in 
complete charge of the group’s accident 
and health business. 

Mr. Garey was a member of the New 
Jersey Accident & Health Association, 
International Association of Accident & 
Health Underwriters, Bureau of Acci- 
dent & Health Underwriters in New 
York City, and the Insurance Economics 
Society of America. He was also a 
member of the Health & Accident Un- 
derwriters Conference of Chicago, which 
recently held its annual meeting in New 
York City, at which time Mr. Garey 


CHANGES AT SERVICE BUREAU 





Opens Pittsburgh Office and Transfers 
Hoffman to Manage It;’ Grantham 
Succeeds Him at Newark 

Bernard Warshower, manager of the 
New York executive offices of the Re- 
liance Service Bureau, insurance claim 
investigation and adjustment service, an- 
nounces the opening of a branch office in 
Pittsburgh, and transfer of John A. 
Hoffman from Newark to become man- 
ager of the office. M. Grantham, for- 
merly superintendent of investigation in 
the New York office, has been promoted 
to succeed him as manager at Newark. 

Mr. Hoffman has had over 35 years 
of claims experience and formerly was 
connected with the Royal Insurance Co., 
Indemnity Insurance Co. of North 
America and National Union Insurance 
Co. He is a member of the Automobile 
Claims Association of New York. 

Mr. Grantham, barrister-of-law, for- 
merly of London, England, is well- 
known as lecturer and writer. He has 
contributed articles on insurance to a 
number of magazines. 


Home Gets Casualty-Surety 
Underwriting Authority 


An amended license has been issued 
to the Home Insurance Company by the 
Insurance Department of New York 
granting casualty and surety underwrit- 
ing powers in addition to the fire, mar- 
ine and other writing authority already 
held. A spokesman for the Home stated 
similar licensing will be sought in other 
states where multiple line operations are 
permitted. 


The Home announced also that appli- 
cation has been made for membership 
in the National Bureau of Casualty Un- 
derwriters and that similar applications 
for membership have been directed to 
the Association of Casualty & Surety 
Companies, the Surety Association of 
America and to the National Council on 
Compensation Insurance. 





FIRE LEGAL LIABILITY POLICY 
Arthur F. Seelig, vice president, Amer- 
ican Casualty Co., published in the cur- 
rent issue of the company’s house or- 
gan, “American Arrow,” a detailed de- 


scription of the company’s extension of 
coverage, by endorsement, under the 
comprehensive personal liability policy 
and the farmers comprehensive liability 
policy, for fire legal liability coverage. 





acted as chairman of the convention 
committee and made all arrangements 
for the meeting. He was also a member 
of the Twenty-five Year Club of Loyalty 
Group, having been in the group’s em- 
ploy for more than thirty years. 
Was Highly Regarded 

Because of his long association with 
this branch of the insurance business, 
he was highly regarded by accident and 


health men throughout the country, who 
considered him a leader in the field, and 
many of whom were his close and de- 
voted personal friends. 

He is survived by his wife, Mrs. Len- 
ore B. Garey, a sister, Mrs. Robert 
Goodale of Indianapolis, and a brother, 
Raymond E. Garey, of Clio, Mich. 

Services for Mr. Garey were held on 
July 19, at Colonial Home in East 
Orange, N. J. Interment was in Indiana. 
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Kaufman Promoted by 
General Accident Group 


WITH COMPANIES’ SINCE 1930 





Appointed Assistant U. S. Manager of 
General Accident and Vice President 
of Potomac; Was Agcy. Manager 





John H. Grady, United States attorney 
and chief officer of the General Accident 
Group in the United States, announces 
the appointment of John S. Kaufman 
as assistant United States manager of 





JOHN S. KAUFMAN 


the General Accident Fire & Life Assur- 
ance Corp., and his election as vice 
president of the Potomac Insurance Co. 

Mr. Kaufman has spent his entire 
business career with the General Acci- 
dent Group. A graduate of the Univer- 
sity of Pennsylvania, he entered the em- 
ploy of the group in 1930 and after ex- 
tensive training in the accounting and 
underwriting departments he was ad- 
vanced in 1937 to the managership of 
the companies’ Springfield, Mass., branch. 


Served in Air Corps 


In 1939, Mr. Kaufman returned to 
Philadelphia as assistant agency super- 
intendent in-charge of production. He 
was called into active service with the 
Air Corps in April, 1942, and was dis- 
charged with the rank of lieutenant 
colonel in October, 1945. 

Mr. Kaufman immediately rejoined the 
General Accident Group and after a suc- 
cessful administration as agency super- 
intendent, during which time he made 
noteworthy contributions to the growth 
of the group’s countrywide business, he 
was advanced in 1949 to the post of 
agency manager in charge of agencies 
and branch offices. In addition he su- 
pervised publicity and public relations. 

The General Accident Group, quick to 
take advantage of the provisions of the 
multiple line laws in the states where 
permitted, is now actively carrying out a 
program of writing fire and casualty 
lines in both the General Accident and 
Potomac. 





American Surety Appoints 
Laws in Los Angeles Field 


Chester G. Laws has been appointed a 
special agent at the Los Angeles branch 
office, American Surety Group. . Edu- 
cated at Montana State University, Mr. 
Laws joined the Los Angeles staff as a 
casualty underwriter in November, 1949. 
He served as a flight officer in the 
United States Air Corps during the war. 


COVERS BUSINESS RECORDS 

The Hartford Accident & Indemnity 
Co. has announced to its agents a busi- 
ness records destruction policy, covering 
accounts receivable, valuable papers and 
other business records, available under 
one contract. 
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Wayne Merrick Dies 
At Long Island Home 


FORMERLY AN AGENT FOR FBI 





Claims Bureau Manager of Association 
of Casualty & Surety Companies, Was 
Dewey’s Chief Investigator 





Wayne Merrick, manager of the claims 
bureau of the Association of Casualty & 
Surety Companies and chief investigator 
for Governor Thomas E. Dewey, when 
the latter was special prosecutor of 
rackets in New York, died July 15, at 
his home, at Manhasset, Long Island, 
N. Y. He was 50 years old. 

3orn on an Iowa farm in 1900, Mr. 
Merrick was preparing for a medical 
career at the University of lowa when 
World War I interrupted his plans. 
Alter serving in the Army during the 
war, he went to Washington and studied 
law at National University, receiving 
his LL.B. in 1927, 

Immediately after graduation, Mr. 
Merrick entered the service of the Fed- 
eral Bureau of Investigation as a special 
agent. He remained with the FBI for 
nine years and during that time estab- 
lished a distinguished record in a num- 
ber of field offices. Perhaps his best 
known work was in connection with the 
famous O’Connell kidnapping case in 
Albany, N. Y. 


Resigns From FBI 


When the National Recovery Admin- 
istration was established in an effort to 
stem the growing economic depression, 
Mr. Merrick resigned, from the FBI to 
accept a position with the Men’s Cloth- 
ing Code Authority. His record there 
as an investigator was so outstanding 
that upon the expiration of the Blue 
Eagle he was immediately sought by 
Mr. Dewey, who at the time was in the 
midst of his famous crime-busting cru- 
sade. 

As Mr. Dewey’s chief investigator for 
three years, Mr. Merrick had an impor- 
tant role in the brilliantly executed war 
upon organized crime in the nation’s 
largest city, which put many big-time 
public enemies behind prison bars and 
won country-wide acclaim for the ag- 
gressive special prosecutor and_ his 
aides. 


In 1938 Mr. Merrick resigned to ac- 
cept an appointment as director of the 
claims bureau of the Association of 
Casualty & Surety Companies. At that 
time the insurance companies were be- 
ing victimized by criminal elements 
throughout the country, whose faked ac- 
cidents and fraudulent claims were cost- 
ine the insured public millions of dollars 
annually. Mr. Merrick’s ability as an in- 
vestigator quickly brought many leaders 
of the faked claim rackets to justice. 

Made Claims Bureau Manager 
On July 1, 1942, he was made mana- 





Hoyt Represents Companies 


On New Joint Committee 


Vice President Sidney M. Hoyt of the 
Massachusetts Bonding & Insurance Co. 
has been made co-chairman, represent- 
ing the surety companies, of a joint co- 
operative committee of the Surety Asso- 
ciation of America and the Associated 
General Contractors of America. Other 
surety companies represented on the 
committee are the United States Fidelity 
& Guaranty Co., American Surety Co., 
Standard Accident Insurance Co. and 
Aetna Casualty & Surety Co. 

G. W. Maxon, Maxson Construction 
Co., Ine., Dayton, Ohio, has been named 
co-chairman for the contractors. 





NEBRASKA COMP. RATES CUT 


Bernard R. Stone, Nebraska Director 
of Insurance, has approved an average 
decrease of 12.7% in workmen’s compen- 
Sation rates in that state, effective Sep- 
tember 1. The effect of the decrease will 
save Nebraska employers an estimated 
$700,000 annually. 








Blackstone Studio 
WAYNE MERRICK 


ger of the claims bureau and in that 
capacity not only intensified his cam- 
paign against the underworld but also 
contributed substantially to the improve- 
ment of claim practices of the insurance 
companies. He was on a visit to a num- 
ber of the bureau’s field offices when he 
was stricken by the illness that caused 
his death. 

Mr. Merrick was a past president of 
the Society of Former Special Agents 
of the Federal Bureau of Investigation, 
a Royal Arch Mason, a member of the 
Lawyers Club of New York and a mem- 
ber of numerous insurance societies. He 
is survived by his wife, Mrs. Madge 
Luce Merrick and a son, James Merrick. 

Funeral services were held July 17. 
Interment was in Corydon, Iowa. 
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E. ASBURY DAVIS HONORED 





Honorary: Degree Conferred by Goucher 
College One of Many Distinctions in 
in U.S.F.&G. President’s Career 

E. Asbury Davis, president of the 
United States F. & G., has been awarded 
an honorary degree of Doctor of Laws 
by Goucher College of Baltimore. This 
is only one of many honors which Mr. 
Davis has received during his long ca- 
reer in the insurance and business world 
of Maryland. He is now serving as one 
of the Commissioners of Finance of 
Baltimore and is a member of the citv’s 
Tax Commission. He was chairman of 
the commission which set up the present 
retirement fund for city employes, and 
recently he was named by Governor 
Lane as a member of the State Commis- 
sion of Negro Higher Education. 

On the personal side, Mr. Davis and 
his family, which includes three sons and 
two daughters, were cited by Radio Sta- 
tion WBAL last year for “outstanding 
achievement in social welfare.” Elected 
president of the United States F. & G. 
in 1932, Mr. Davis has been given a 
large share of the credit for the com- 
pany’s outstanding progress since that 
time. 





ASSISTANT VICE PRESIDENT 

Donald H. Wilson has been elected 
assistant vice president of the Monu- 
mental Life of Baltimore. 
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Wolverton Explains 
Reinsurance Proposal 


WOULD CORRECT WEAKNESSES 


Congressman’s Bill Calls for Federal 
Agency to Reinsure Existing Non- 
profit Health Insurance Plans 





Explaining his new proposal for Fed- 
eral reinsurance of non-profit voluntary 
health prepayment plans (H. R. 8746), 
Representative Charles A. Wolverton 
(R., N. J.), last week told the House it 
would be a “sound base on which to de- 
velop a comprehensive, effective health 
service,” but at the same time would 
“keep bureaucracy where it belongs— 
out of the accident wards, out of the 
dectors’ offices and out of our private 
business of choosing whom we want to 
treat our families when they are sick.” 

Mr. Wolverton’s measure, which is 
modeled after the operation of the Fed- 
eral Deposit Insurance Corp., would set 
up a $50,000,000 Federal Health Insur- 
ance Corp. to “guarantee and backstop 
the individual’s investment in medical 
and hospital insurance programs. De- 
signed especially to correct the admitted 
weakness in most non-profit voluntary 
health insurance plans of not being able 
to insure against long and particularly 
expensive “catastrophic” illnesses, the 
bill provides a broad extension of medi- 
cal and hospital services by prescribing 
that benefits offered by approved asso- 
ciations shall run for periods of at least 
six months in any year. 


In addition, health service associations 
participating in the program would agree 
to pay 95% of hospitalization costs, and 
75% of the cost of all home calls by 
doctors—except for the first call and up 
to a maximum of 12 a year. The associa- 
tions would develop contracts with doc- 
tors and hospitals guaranteeing that ex- 
tra charges, beyond those prescribed in 
the contracts, would not exceed 25% 
of the cost. 


Would Prevent Abuses 


To prevent abuses or malingering, a 
patient would pay an additional fee of 
one dollar a day or 5% of the cost of 
his medical care over and above his 
premium charges at the time he receives 
treatment. 

Voluntary plans joining the program 
would pay to the corporation 2% of total 
gross contract payments as premium for 
the reinsurance benefits. The corpora- 
tion would be liable for two-thirds of 
each individual claim in excess of $1,000. 
The Government, in addition to supply- 
ing an insurance reserve of $25,000,000 
for hospital service and $25,000,000 for 
medical care, would be authorized to lend 
the corporation up to a maximum of 
$25,000,000, and would be required to 
match the reinsurance premiums paid 
by the voluntary plans. 

Congressman Wolverton said that es- 
timated costs of the program would 
average five dollars a month to the in- 
dividual worker, with benefits covering 
his entire family. “Because of the wide 
coverage envisioned; because of the Gov- 
ernment guaranty and support; because 
of the many supplemental plans possible 
such as employer participation or com- 
munity participation in needy cases; the 
cost of this reinsurance plan will be 
such that any American can participate,” 
Mr. Wolverton declared. 
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Casualty-Surety Writings Slow up in 
First 6 Months; Concern Over Korea 


The trends in the major casualty and 
surety lines for the first six months of 
1950 have lived up to expectations in that 
the rate of production has slackened 
considerably as compared with the same 
period of 1949, competition for desirable 
lines is much keener and the trend to- 
ward a buyer’s market is more notice- 
able than during last year. 

Based on estimates received from com- 
panies, both large and small, the gain 
in premium volume up to June 30 is not 
expected to be any greater than 5% 
as compared with production gains of 
from 10 to 15% for the 1949 period. One 
of the largest multiple line carriers, 
whose writings are “very slightly” in 
excess of those for the similar period 
a year ago, reports that this gain has 
taken place almost entirely in the auto- 
mobile line. Credit is given by this com- 
pany to more intensive efforts in stimu- 
lating the agency field forces. While 
there has been only a little increase in 
agency man power, “there has been an 
appreciable strengthening in the quality 
of our field forces and an increased 
tempo on the part of all involved,” says 
the company’s agency vice president. 

The general feeling prevails among 
preduction officers that good, quality 
business is available but it is only being 
obtained by dint of much hard work and 
a high quality of know-how and service. 
The present outlook is for continued 
good production, particularly in automo- 
bile casualty, accident and health, gen- 
eral liability, burglary, glass, fidelity and 
surety. However, in the New York City 
area some brokers have been up against 
buyer resistance to the recently in- 
creased automobile B.I. and P.D. rates. 


Nervous Over Korean War 

In the past few weeks William Street 
and other large centers of insurance have 
noted an atmosphere of nervousness over 
the Korean war situation. The headlines 
in the daily newspapers have been any- 
thing but encouraging as to an early 
settlement of the conflict. And the fact 
that 20,000 young men have been called 
up for the first draft since the end of 
World War II has been a matter of con- 
siderable concern. 

Some casualty and surety men believe 
that the business may feel the impact of 
war preparation in the near future. They 
are talking about the possibility, for 
example, of a restoration of the war 
projects insurance rating plan, “if the 
government should get back into the 
swing of large scale construction.” No 
one would be surprised if some measure 
of governmental curbs on automobile 
manufacturing—or even in industrial ac- 
tivity for peacetime pursuits—were put 
into effect by the powers-that-be in 
Washington. Both moves would have a 
decided effect on automobile casualty 
and workmen’s compensation, the two 
largest casualty lines. 

Workmen’s Compensation Trends 

At the mid-year mark the workmen’s 
compensation volume, which reached a 
1949 peak of $336,221,839 in earned pre- 
miums for 76 stock casualty companies 
licensed in New York and doing a coun- 
trywide business, was reportedly off in 
volume this year compared with the first 
six months of 1949. This drop is attrib- 
uted to a falling-off in payrolls and to 
the rate reductions which have become 
effective during the past year or so in 
various states. The loss experience for 
the most part is running on au even keel, 
although some companies report a slight 
upward trend in losses. 

The automobile liability line, showing 
the reflection of the increased rates in 
New York and elsewhere, is slightly 
ahead in premium volume for the first 
six months. It remains to be seen 
whether 1950 year-end production can 
equal the earned premium volume of 
$467,031,497 which was the 1949 record 
breaking total of the stock casualty 


*& Surety Co., 


companies. One comment heard along 
William Street is that there is no great 
increase in new business being written 
this year. 

As to loss experience, there was evi- 
dence of an upward trénd for the first 
six months in some companies while 
others reported as favorable experience 
as a year ago. The fact that the past 
winter was comparatively mild and 
“open” resulted in more car driving and 
inevitably this produced more accidents. 
National Safety Council figures show in- 
creases in auto fatalities, and particu- 
larly over long holiday week-ends. Pres- 
sure is being brought on the car driving 


public from all sides, including messages 
from insurance companies, to increase 
their vigilance on the streets and high- 
ways, to slow up on fast driving and 
avoid driving while drinking. It is hoped 
that these appeals will produce some re- 
sults. 
Fidelity-Surety Business Off 

For the first six months the fidelity 
bond production is below that of the 
same period of 1949 which is attributable 
to (1) reduction of rates applied to 
bankers blanket bond business and (2) 
the fact that this is an “off” year as far 
as renewal of three-year business is 
concerned. Another contributing cause, 
in the opinion of one executive, is that 
the falling off in foreign trade has re- 
sulted in export and import concerns 
cutting down on the personnel and thus, 
not having the same need for fidelity 
bond protection as in previous years. 

Continuing its upward trend, the fi- 
delity bond loss experience is a matter 








Aetna Driverometer Tours California 





























Film star Virginia Mayo listens to Robert W. Jackson, director of public rela- 
tions for the National Automobile Club, explain the score card she received after 
taking a test on the Aetna Driverometer, while Robert E. Battles, secretary-treas- 
urer of the California Association of Insurance Agents, watches. 


The Aetna Driverometer is on a six- 
month road trip to show Californians 
that it pays to stay alert at the wheel of 
a. Car. 

The West Coast tour, which is being 
sponsored by the National Automobile 
Club and the California Association of 
Insurance Agents, has covered more than 
a score of communities since the state- 
wide campaign got underway May 1 


One of a number of driver-testing 
devices developed by the Aetna Casualty 
the Driverometer meas- 
ures a motorist’s reaction time during a 
series of simulated highway emergen- 
cies. 

The feature attraction of this traveling 
highway safety show, the Driverometer 
is being hauled from town to town in 
a specially-equipped trailer. Thousands 
have already tested their driving skill 
on the Driverometer, which is being op- 
erated on the tour under the supervision 
of Robert W. Jackson, director of public 


relations for the National Automobile 
Club. 

In each community, local insurance 
agents’ associations and police depart- 
ments are backing the Driverometer’s 
appearance, which includes the meetings 
of the Lions, Kiwanis and Rotary Clubs 
and driver-education programs in the 
high schools. 

During July and August, the Driver- 
ometer will also be used in conjunction 
with a series of driver-education insti- 
tutes to be conducted at seven univer- 
sities and colleges in California for 
teachers who are being trained in driver- 
training techniques. 

Conducted by the Association of Cas- 
ualty & Surety Companies, the institutes 
provide instruction for teachers of high 
school driver training courses, which are 
made compulsory by California law. 

The wind-up of the state-wide tour will 
come in September and October when 
the Driverometer will appear at a num- 
ber of local community fairs. 





of some concern to underwriters, and 
they are watching their underwriting 
with an eagle eye. 

Surety bond production is as good, if 
not better, than in the same period of 
1949. If construction work keeps up to 
its present pitch for the balance of thie 
year there will be some heart-warming 
black figures in the annual reports. 

Accident & Health Writings Up 

The accident and health writing com- 
panies are generally pleased over the 
half year’s results. Production is ahead 
but the percentage of increase is not as 
great as that of a year ago. Loss ex- 
perience is as favorable on the accident 
line as last year and no epidemics of 
“flu” or polio have as yet upset the 
health insurance ratios. 

The production flurry over DBL in 
New York State produced some _in- 
creases in volume but they did not come 
up to expectations. A few casualty com- 
panies wrote a satisfactory volume of 
this business—one carrier, in fact, rolled 
up a premium score of over $3,500,000 ac- 
cording to reports along William Street 
—but for the most part the results were 
disappointing. 

Over-All View of Trends 

Generally speaking, company execu- 
tives anticipate as favorable results for 
1950 as in 1949, if present business and 
economic conditions continue on a nor- 
mal basis. But the Korean war situation, 
and the possibility of an extension of 
the war to other countries, will un- 
doubtedly be contributing factors in the 
over-all picture. 

As to competitive conditions, here is 
the size-up of a New York president: 
“Current competitive conditions are such 
that increased stimulation of production 
is necessary. One way in which this 
stimulation can be achieved is through 
the development of improvements in 
coverages, rate-making procedures and 
rating plans. Numerous studies along 
these lines are currently in progress in 
the industry. Such studies, and also re- 
search in the classification of risks and 
exposures, are essential to progress. In 
this latter respect, the effect of the 
introduction of the classification plan by 
age of drivers to the automobile physical 
damage field will be followed with much 
interest.” 


CARSON DISTRIBUTES AWARDS 








Three National Surety Employes Receive 
Suggestion Prizes; 183 Meritorius 
Service Pins Presented 

At a meeting of all National Surety 
Corp. home office employes held recently, 
Ellis H. Carson, president, presented 
awards to the three grand prize winners 
for the best suggestions made during 
the past year. He also distributed meri- 
torious service pins to 183 employes whio 
have completed years of service. 

The suggestion award winners were 
chosen from among hundreds of sug- 
gestions made by employes during the 
past year. First prize, $150 was awarded 
to Fred De Rosa of law department; 
Henriette Bourdonnet, contract depart- 
ment, won $100 second prize; third prize, 
$50 went to William Faust, marine un- 
derwriting department. 

Mr. Carson awarded gold pins in- 
scribed for number of years of service, 
to 183 employes who completed 10, 15 
and 20 years with the corporation. These 
awards were in addition to the dia- 
mond pins given earlier in the year 
to 104 employes with 25 years or more 
to their credit. 





Conference Is Held on 
Hotel Liability Rates 


Owners and representatives of resort 
hotels in Delaware and Greene, Sullivan 
and Ulster Counties, New York, con- 
ferred with officials of the State Insur- 
ance Department in Albany, July 11, to 
discuss public liability rates for resort 
hotels. 

The meeting was arranged by Senate 
Majority Leader Arthur H. Wicks of 
Kingston and was held in his office in 
the Capitol. Representing the Insurance 
Department were Deputy Superintend- 
ent Roy C. McCullough and Harry Kahn, 
associate examiner. 
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HARRY WESTBY-GIBSON DIES 





Was Vice President, Michigan Mutual 
Liability, in Charge of Its Eastern 
Department in New York 
Harry Westby-Gibson, 61, vice presi- 
dent of the Michigan Mutual Liability 
Co. in charge of its eastern department 
in New York, died June 14 of a heart 
attack while a guest in the officers’ din- 
ing room of the Guaranty Trust Co. His 

home was in East Orange, N. J. 

Mr. Westby-Gibson was born in Jersey 
City, N. J. He had been an engineer 
for the Compensation Insurance Rating 
Board of New York, and chief engineer 
of the Compensation Rating & Inspec- 
tion Bureau of New Jersey prior to 
World War I, in which he served in the 
Army in France. He then became chief 
underwriter for the Interboro Mutual 
Indemnity Insurance Co., New York. He 
joined Michigan Mutual as vice presi- 
dent in 1948. 

Mr. Westby-Gibson was a member of 
the Lawyers Club of New York and of 
the American Legion. 

Surviving are his wife, Mrs. Frieda 
Westby-Gibson; two sons, Jack and 
Harry Westby-Gibson; a daughter, Mrs. 
Jacqueline Towns, and five grand- 
children. 





ZIMMERMANN SPEAKS IN L. I. 
Addresses Queens Village Rotary Club 


on Dishonesty Insurance; Outlines 

Forms of Commercial Fidelity Bonds 

Peter A. Zimmermann, assistant sec- 
retary of the Surety Association of 
America, addressed the Queens Village, 
Long Island, Rotary Club recently on 
dishonesty insurance, as a member of 
the speakers bureau of the Surety Man- 
agers’ Association of the City of New 
York. 

Mr. Zimmermann outlined the forms 
of commercial fidelity bonds available to 
protect against financial loss caused by 
employe dishonesty, discussed the rea- 
sons impelling the embezzler to steal 
from his firm, and set forth precaution- 
ary measures the average business man 
should adopt as safeguards against em- 
plove defalcations. 

There was an international flavor to 
the luncheon audience of over 50 Rota- 
rians. Among the guests was a Rotarian 
from Manila who had previously attend- 
ed the Detroit meeting of Rotary Inter- 
national, as well as a Calcutta, India, 
executive who is presently on a world 
tour survey of business methods. 








Maryland Appoints Webster 


Vice President at Boston 


Henry W. Webster, manager of the 
bonding department of the Boston office 
of Maryland Casualty Co., has been ap- 
pointed resident vice president of the 
Boston office, effective September 1. He 
succeeds Duke C. Dorney, Jr., who will 
be transferred to the Maryland’s home 
office as vice president in charge of 
casualty operations. 

Mr. Webster started with the com- 
pany in 1918 as a junior underwriter in 
the fidelity and surety department at 
the home office. Six years later he was 
made a_ special agent, traveling in a 
southern territory, and in 1926 was trans- 
ferred to Boston as assistant to the 
manager of the bonding department. 
Since 1934 he has been manager of the 
bonding department of the Boston office. 





Association Publishes New 


Compensation Law Pamphlets 

Amendments to the workmen’s com- 
pensation laws of Alabama and Utah, 
as well as changes in Utah’s occupational 
disease law, have prompted the publica- 
tion of new workmen’s compensation 
law pamphlets for these states, which 
are now ready for distribution, the As- 
sociation of Casualty & Surety Compa- 
nies announces. 

The association also has prepared a 
supplement to the present pamphlet for 
South Dakota, which reflects new 


amendments to its workmen’s compen- 
Sation and occupational disease laws. 


U. S. F. & G. Appoints 
Jeffery Chicago Manager 


President E. Asbury Davis, of United 
States Fidelity & Guaranty Co. an- 
nounces the appointment of Walter J. 
Jeffery as manager of its Chicago branch 
office. Mr. Jeffery has been in the serv- 
ice of the U. S. F. & G. at Chicago for 21 
years, and prior to becoming assistant 
manager in October, 1949, was superin- 
tendent of the casualty department and 
resident secretary. 

William O. Schilling will continue as 
vice president, but has been given an 
indefinite leave of absence on account 
of ill health. 


HALSTED FILES IN MINNESOTA 

Charles L. Halsted, Brainerd, Minn., 
insurance man, has filed as a candidate 
for Governor in the Democratic - Farm- 
Labor primaries September 12. He re- 
fused to accept the party endorsement 
for State Treasurer which was offered 
him. Two years ago he ran for Gov- 
ernor and made a strong race. 


CURRIER JOINS AMERICAN CAS. 

The American Casualty Co. of Read- 
ing, Pa. announces the appointment of 
Nelson C. Currier as manager of the 
home office accident and health claim 
division. Mr. Currier’s experience in 
claims work extends over a 20-year pe- 
riod. 








Behind the Scenes With YOUR INSURANCE COMPANY 


In every insurance company there is a vital activity called 
Claim Service. When accidents happen, it is Claim Service that 
takes over for the insureds and protects their interests. 


Beyond 
the demand 


of service... 








It was five below . . . the road was 
icy . . . the truck couldn’t pull the 


trailer off the railroad tracks. 
Until the last second the driver 
fought desperately for traction 
under his spinning wheels as a 
heavy freight bore down! 


The crash demolished the trailer 
... derailed the Diesel locomotive 


and thirty freight cars. ... 
Within an hour our claim 


representative with a photographer 


was at the scene. He spent the 
next five days interviewing 
witnesses, getting statements and 
checking details. All this was 
primarily in the interest of the 


trucker—the total damage he had 
caused far exceeded his insurance. 


This case is typical of our 
specialized services that go far 


beyond the usual conception of the 
activities of an insurance company 


—-services that are offered you 
through our agents and 
insurance brokers. 











One of an educational series appearing in general and business magazines. 
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ROBSON RETIRES AT NEWARK 





Had 57 Years of Service; Livingston and 
Smith Join American Surety Office 
as Junior Casualty Underwriters 
The following changes in the Newark 
branch office of the American Surety 

Group are announced: 

Robert E. Robson has retired after an 
association of 57 years, the longest rec- 
ord of continuous service in the organi- 
zation, and Walter P. Livingston and 
Robert K. Smith have joined the staff 
of the office as junior casualty under- 
writers. 

Mr. Robson was first employed by the 
New York Plate Glass Insurance Co., 
predecessor of the New York Casualty 
Co. After serving in the home office 
for many years, he became manager of 
the company’s Newark office, the posi- 
tion he held when the organization was 
taken over by the American Surety Co. 
in 1929. He remained at the Newark 
branch office filling a number of assign- 
ments and at the time of his retirement 
was a supervisor in charge of rating 
casualty renewals and underwriting plate 
glass insurance. 

Mr. Livingston, graduated from Seton 
Hall in June of this year, had been em- 
ployed by the Newark office for several 
months in 1946 but resigned to com- 
plete his college course. Mr. Smith, a 
native of Nantucket, Mass., is a recent 
graduate of Rhode Island State College. 


NAMES FIVE SPECIAL AGENTS 


American Surety Appoints Williams, 
Sheard, Fleshman, Rolfsmeyer and 
Holmes to Positions in Field 
Five new special agents at branch of- 
fices have been appointed by the Ameri- 
can Surety Group—Benjamin C. Wil- 
liams at St. Louis, Burcher V. L. Sheard 
at Syracuse, James W. Fleshman at 
Washington, Frederick Rolfsmeyer at 
Milwaukee and John F. Holmes at Buf- 

falo. 

Mr. Williams attended North Dakota 
University and served with the Army. 
Mr. Sheard, a graduate of Clarkson Col- 
lege of Technology, served for 37 months 
with the U. S. Marines as a fighter 
pilot and is a first lieutenant in the 
Organized Reserve Marine Squadron. 

A graduate of Roanoke Colllege and 
the National Business College of 
Roanoke, Mr. Fleshman was in the 
armed services from 1941 to 1945. Mr. 
Rolfsmeyer is a graduate of the College 
of the City of New York. Mr. Holmes 
was graduated from the University of 
Buffalo and served in the Army for five 
years as a first lieutenant. 











HOLD JOINT DALLAS MEETING 





Texas Employers Association and Em- 
ployers Casualty Meet in New Build- 
ing; Mitchell Reports Business Good 
Twenty-two directors of the Texas 

Employers Insurance Association and the 

Employers Casualty Co. held their first 

joint meeting in their new building at 

Dallas this month. 

Homer Mitchell, chairman of thé board 
of both organizations, told the boards 
that business was good and earnings 
were abut the same as last year. He 
pointed out that the $3,750,000 invested 
in the new 13-story building would yield 
stockholders a larger return than if in- 
vested in the regular portfolio. 

Twenty-nine persons make up the 21- 
member board of the association and the 
13-member board of the company. 


OPEN NEW PA. SERVICE OFFICE 

The American Casualty Cos. of Read- 
ing, Pa, announce the opening of a 
new service office in Williamsport, Pa. 
on July 17. Richard W. Burian has been 
transferred from the companies’ Allen- 
town office to take charge of all pro- 
duction and underwriting matters. I. 
Ober Nissley has been appointed claims 
manager. 


NEW RATING PLAN APPROVED 

Insurance Commissioner Waldo C. 
Cheek of North Carolina has approved 
the new composite rating plan for au- 
tomobile liability, burglary, general lia- 
bility and glass insurance. 
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Horn Sees Court Trend 
In Favor of Assureds 


REPORTS ON TEN-YEAR SURVEY 





Gives Results of Research on Decisions 
Relating to Disclaimer, Reservation 
and Non-waiver Agreements 





A 10-year survey (1940-1950) of court 
decisions with respect to disclaimer, 
reservation and non-waiver agreements 
was described by Clinton M. Horn, 
Cleveland, before the recent annual 
meeting of the International Association 
of Insurance Counsel at White Sulphur 
Springs, W. Va. 

Mr. Horn had delivered a paper on 
this subject before the counsel ten years 
ago, and upon request of the chairman 
of the association, at this recent meet- 
ing he reported on developments of the 
past ten years. Mr. Horn quoted the 
pertinent parts of no less than 11 de- 
cisions on the subject matter of his 
paper, from which he drew the following 
conclusion as to the developments of the 
past ten years: 

“(1) Notwithstanding the liberalization 
of policy provisions in favor of the in- 
sured and the coming into general use 
of the comprehensive form of policy, 
questions of coverage do still arise and 
call for action on the part of the in- 
surer. 

Must Act Promptly 

“(2) Such action, as in the earlier pe- 
riod, must be taken promptly, in fairness 
and in good faith, toward the insured 
and recognition given to the fact that in 
cases of disputed coverage a conflict of 
interest arises, and a situation may de- 
velop requiring the insurance company 
to surrender and give up its complete, 
exclusive control over the litigation and 
share that control with the insured. 

“(3) Here, as elsewhere in the field of 
insurance law, the trend of the courts 
seems to be definitely in favor of the 
insured, sometimes even to the point of 
injustice to the company which issued 
the policy. 

“Thus, I have again tracked through 
this part of the legal forest, which, I 
find, is ofttimes difficult to see and com- 
prehend because of the trees. In this 10- 
year survey I have blazed as landmarks 
only a few out of the many. Even these 
do not always seem to mark out a 
straight, direct course toward the ulti- 





DONATO BEFORE AETNA CLASS 





Tells How He Led Nation in Accident 
Insurance Campaign; Gray Leader 
in 116th Session of Sales Course 
A 29-year-old MHartford insurance 
agent, speaking to graduates of the 
Aetna Casualty & Surety Co.’s sales 
course last week, told how he led the 
nation in policies sold during the com- 
pany’s recent mid-century accident in- 

surance campaign. 

He was Gino L. Donato, a representa- 
tive of the Aetna Casualty & Surety 
Co., who was the guest speaker at the 
banquet at the Hartford Canoe Club 
concluding the 116th session of the 
Aetna’s sales course. 

Mr. Donato, who has been with the 
company’s Hartford branch office since 
leaving the Army four years ago, urged 
the graduates to enlist the assistance of 
the Aetna’s field representatives. Then, 
he said, “keep making contacts by see- 
ing the people.” 

Once a policyholder has bought the 
protection, Mr. Donato continued, “be 
prepared to serve him when he needs 
your help most—when he has a claim.” 

The class was led by Robert K. Gray 
of Pittsburgh, Pa. Other blue ribbon 
award winners for high scholastic stand- 
ing were John L. Faherty, Jr, Wee- 
hawken, N. J.; Jack M. Lallier, Dallas, 
Tex., and Scott W. Weatherly, Gulfport, 
Miss. Gold ribbon awards, given to stu- 
dents demonstrating outstanding skill in 
soliciting techniques, went to Mr. Lallier, 
T. Raymond Stapleton, Syracuse, N. Y., 
and Charles B. Spurgin, Santa Monica, 
Cal. 


ILLINOIS BANKERS CHANGES 





Engelcke Made Intermediate Division 
Superintendent; Clark Succeeds Him 
as Chicago District Manager 


Edward W. Engelcke has been named 
superintendent of the intermediate divi- 
sion of the Illinois Bankers Life Assur- 
ance Co., Vice President O. F. Davis 
announces, 

Mr. Engelcke has been manager of the 
Chicago district office since January 1, 
1939. He became asso¢iated with the 
company April 1, 1937, as assistant man- 
ager of the Chicago office and was ap- 
nointed acting manager August 16, 1938. 
Under his management, the net annual 
premium collections increased from $50,- 
000 to $300,000. 

Frank H. Clark succeeds Mr. Engelcke 
as manager of the Chicago district office. 
A veteran of 26 years in the insurance 
business, Mr. Clark has been manager of 
a district which developd more than a 
million dollars of new industrial pre- 
miums in the past seven years. 





mate goal of our quest. This—in those 
words inscribed in stone above the col- 
umns of the Supreme Court Building at 
Washington—we conceive to be ‘Equal 
Justice Under Law’ both to the insurer 
and its insured.” 


PUBLISHES BOOK FOR FARMERS 





Department of Agriculture’s “Insurance 
for Farmers” Describes All Types 
of Essential Coverages 


A newly published handbook by the 
Department of Agriculture describes all 
types of insurance protection for the 
farmer against various accidents for 
which he may be held liable. 

Entitled “Insurance for Farmers,” it 
explains the principles and uses of all 
kinds of insurance in which farmers 
might be interested—fire, windstorm, 
crop and hail, liability and life. 

“The possibility that a farmer might 
lose his farm or his life’s savings to 
satisfy a judgment, is a risk which 
should be insured against,” the book 
points out. 

The section on liability insurance in- 
cludes such items as automobile and 
truck insurance, farmer’s comprehensive 
personal liability, and employer’s liability 
policies. 

The bulletin leads off with a list of 
questions which enable the farmer to 
check up on his insurance to be sure he 
is safely covered. 

“Insurance for Farmers” may be ob- 
tained from the Department’s Office of 
Information, Washington 25, D. C. 


Mitchell Rochester Manager 
Of American Surety Group 


Richard T. Mitchell has been ap- 
pointed manager of: the Rochester 
branch office of the American Surety 
Group to succeed J. W. Wood, who has 
been transferred to Jacksonville, Fia,, 
in charge of sales promotion in that 
area. 

Mr. Mitchell joined the company in 
1942 as special agent at the Newark 
branch office and was transferred to 
Rochester as assistant manager in 1948, 
He is a graduate of Phillips Academy, 
New York University, School of Com- 
merce, and also studied engineering for 
two years at Yale. During the war lie 
served with the Navy Air Corps. 





RESERVE LIFE IS AT TOP 

Reserve Life Insurance Co. of Dallas 
topped all Texas companies in volume 
of accident, health and hospitalization 
premium income for the past year. The 
Dallas company ranked 15th in premium 
volume among the 424 companies in the 
United States writing accident and 
health insurance. Reserve Life now has 
a premium income of nearly $2,000,000 
monthly and currently is issuing about 
30,000 new policies a month. 
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Heads A. & H. Leading 
Producers Round Table 


J. KEITH PARDEE, SR. 


Keith Pardee, Sr., elected chairman of 
the Leading Producers Round Table at 
the recent annual convention of the In- 
ternational Association of Accident & 
Health Underwriters aboard the SS 
Greater Detroit, is associated with the 
Mutual Benefit Health & Accident As- 
sociation and United Benefit Life Insur- 
ance Co. of Omaha at Lansing, Mich. 
He is now president of the Central 
Michigan Association of Accident & 
Health Underwriters. 

Mr. Pardee has been in life, and acci- 
dent and health underwriting for 34 
years and was a charter member of the 
local life underwriters’ association which 
was organized in 1916 or 1917. He was 
a member of the second accident and 
health class at Purdue University. He is 
a member of the local Masonic Lodge, 
Exchange Club and American Legion, 
ee engages in Community Chest and 
Boy Scout work. 

Mr. Pardee’s son conducts the Jack 
Pardee Agency for the two Omaha com- 
panies at Portland, Ore. 





TO BE RUN IN SAME MANNER 





No Change in Personnel Follows Pur- 
chase of Commonwealth, St. Louis, 
by American National 
The American National Insurance Co. 
of Galveston, president of which is 
W. L. Moody, Jr., has bought consider- 
able stock in the Commonwealth Life 
& Accident Insurance Co. of St. Louis. 
W. L. Vogler, executive vice president 
of American National, said to The East- 
ern Underwriter: “The Commonwealth 
will remain as it is and will be run in 
the same manner as it has in the past. 
No change of personnel is anticipated.” 





Dalrymple Collects $400 on 
His Hole-in-One Policy 


Clyde E. Dalrymple, who heads his 
own general agency in Milwaukee writ- 
ing fire, casualty and life insurance, made 
. hole in one while playing golf July 4 
at the Lake Lawn Golf Club, Lake 
Delevan, Wis. 

As a believer in insurance, Mr. 
Dalrymple had taken the foresight to 
buy a “100 to 1 hole in one” golf policy 
at the $4 premium chargge. He has 
now collected $400 under this policy 
which, he says, is the first payment of 
its kind to a Milwaukeean playing at a 
Wisconsin golf course. 








UNDERWRITING FORMS READY 





H. & A. Conference Announces Com- 
pletetion of Special Portfolios; Mc- 
Cuistion Is Head of Subcommittee 


The completion of the preparation of 
specimen underwriting forms portfolios 
of member companies by the Health & 
Accident Conference is announced by 
C. O. Pauley, managing director. 

Asa special project of a subcommittee 
of the underwriting committee headed by 
J. J. McCuistion, Woodmen Accident, 
two complete sets of specimen under- 
writing forms have been compiled. These 
include: (1) a complete set of each con- 
tributing company’s forms; and (2) 
folios of approximately 38 different types 
of forms, such as individual applications, 
family group applications, medical ex- 
aminer reports, various types of ques- 
tionnaires, different types of form let- 
ters, authorizations for release of medi- 
cal information and other forms used in 
accident and health underwriting. 

While practically all of these forms 
are filed in the offices of the various 
State Insurance Departments in states 
in which the individual companies are 
licensed, each of the portfolios merely 
groups forms together for convenience. 
A check-out system has been developed 
which will enable a member company 
to borrow the portfolios for a 14-day 
period. The time limit was considered 
necessary to enable the forms to be 
made available to a maximum number 
of companies. 

It is expected that the forms will be 
kept up to date, with company revisions 
filed in the respective portfolios to in- 
sure the material being current at all 
times. 

This program was one of the special 
projects of the underwriting committee 
of the conference, and other projects will 
be announced as soon as they are com- 
pleted. 





REPORT ON A. & H. MEETING 

The San Antonio, Tex., Association of 
Accident & Health Underwriters, July 
10, heard reports on the recent conven- 
tion of the International Association of 
Accident & Health Underwriters from 
Herman Andrew, Business Men’s Assur- 
ance, and O. D. Harlan, National Trav- 
elers Casualty. 





SAFETY CONGRESS DATES SET 

The 38th National Safety Congress and 
Exposition will be held October 16-20 
at Chicago. Sessions on industrial safe- 
ty are scheduled for Stevens, Congress 
and Morrison Hotels; traffic safety ses- 
sions at Congress Hotel; commercial 
vehicle, farm and home safety sessions 
at La Salle Hotel, and school sessions 
at Morrison Hotel. 
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Good salary to start. 
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American Mutual Liability 
Names Arthur M. McCarthy 


Backrach 
ARTHUR M. McCARTHY 


The American Mutual Liability Insur- 
ance Co. announces the appointment of 
Arthur M. McCarthy, CLU, as manager 
of its accident and health insurance sales 
division. 

Former group insurance manager for 
John Hancock Mutual Life Insurance 
Co., Mr. McCarthy began his insurance 
career with the Travelers Insurance Cos. 
Three years later he became affiliated 
with the John Hancock. His 24 years’ 
experience with that company has been 

varied. For several years he managed 
a large field office, then transferred to 





years in National’s 


organization. 


T. W. MOCK, President 





1950 
e ese 
Accident and Health Opportunities 
The year 1950 promises to be one of the biggest and best production 
history. We're keeping step with the greatly in- 
creased interest in disability insurance by improving our present policies, 
offering new contracts and taking a receptive interest in making general 


agency appointments in open territory. 
life insurance field will give added facilities to both old and new agents. 


If interested in a growing organization with a bright outlook for 
expansion, get in touch with us. You'll like the friendly service of our 


NATIONAL ACCIDENT & HEALTH 
INSURANCE COMPANY 


OF PHILADELPHIA 
242-244 S. 8th St., Philadelphia 7, Pa. 


Our entry into the industrial 








HOME OFFICE CLAIM MANAGER 
WANTED BY A. & H. COMPANY 


Seasoned claim man needed at once by New York A. & H. 
company to take charge of its home office claim department. 
Accident and health experience desirable but not essential. 


This is an opportunity that comes but once in a lifetime. 
For a man between 30 and 50 years old who is anxious to 
carve a real career for himself in the claims field, a good 
salary and comfortable future awaits you in our organization. 
Address Box 1955, The Eastern Under- 
writer, 41 Maiden Lane, New York 7, N. Y. 

























































administrative and executive positions in 
the home office. He was in charge of 
the company’s entire Group insurance 
department for six years. 





SEATTLE COS. CONSOLIDATE 





Northwestern Life Reinsures Teachers; 
Combined A. & H. Premium Income 
Among Largest in Washington 


Climaxing negotiations started last 
March, the reinsurance of the Teachers 
Insurance Co. (Mutual) by Northwestern 
Life Insurance Co. of Seattle was ap- 
proved July 11 at a special meeting of 
Teachers’ policyholders and trustees and 
a public hearing held by Washington 
State Insurance Commissioner William 


A. Sullivan. 


Effective date of the reinsurance was 
June 30, 1950, at which time Northwest- 
ern Life assumed all the policies, assets, 
liabilities and services of Teachers. 

Teachers Insurance Co. had been of- 
fering the teaching profession of 
Washington State specialized accident 
and health coverage since 1936. R. F. 
Bown was president; R. E. Cook, vice 
president; J. N. Macdonald, secretary- 
treasurer; and J. F. Fortnum, general 
manager. Effective with the reinsurance 
Mr. Bown joined Northwestern Life as 
a vice president; Mr. Macdonald as un- 
derwriting officer; and Mr. Fortnum as 
assistant vice president. 

Northwestern Life is a Washington 
corporation founded in 1916 as_ the 
Northwestern Mutual Accident Associa- 
tion. In 1927 the company merged with 
the Northwestern Life & Accident Co. 
and in 1940 the name was changed to 
Northwestern Life Insurance Co. Austin 
F. Case is president, John J. Caplice, 
executive vice president and O. B. Jo- 
seph chairman of the board. 

The Teachers Insurance Agency, Inc., 
formerly sales and operational organiza- 
tion for Teachers Insurance Co., was 
purchased by Northwestern Life in 
June. The agency will retain its corpo- 
rate identity and will act as a general 
agent of Northwestern Life. The Teach- 
ers Insurance Agency will immediately 
expand its services to Idaho, Oregon, 
Utah, Colorado, Nevada, New Mexico, 
Arizona, California, and Alaska, where 
Northwestern Life operates. 


Teachers Insurance Co. had an annual 
premium income of nearly one-half mil- 
lion dollars. The combined premium rev- 
enues of the two companies will make 
Northwestern Life one of the three 
largest accident and health underwriters 
in the state of Washington. 





SALES DRIVE HONORS SKOGLUND 

In a special sales drive in honor of 
President H. P. Skoglund’s 47th birth- 
day anniversary, agents of the North 
American Life & Casualty Co., Minne- 
apolis, turned in $1,100,000 of new busi- 
ness as a birthday gift and $6,000,000 
of new business for the month set aside 
in his honor. 
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N.Y.Court Rules Compensation Board 
Erred in Overlooking New Limitations 


The New York State Court of Appeals 
in the matter of the claim of Max Kap- 
lan for compensation under the work- 
men’s compensation law, against Wirth 
& Birnbaum, employer, and in the mat- 
ter of the claim of John T. Houston, 
claimant for compensation against Wil- 
liam L. Martha Co., Inc., employer has 
unanimously held that the appeals should 
be dismissed. 

The cases involve the length of time 
after an accident, or payments made on 
account of an accident, in which a claim 
may be reopened and the special fund 
for reopened cases made liable therefor. 

The opinion was written by Associate 
Judge Froessel, with all of the other 
judges concurring. 

The opinion held: 

Present Question of Law 

“These companion appeals present a 
common question of law, certified to us 
by the Appellate Division in each case, 
as follows: ‘Under the facts in this 
case, does the board have the power and 
jurisdiction to reopen the claim against 
the special fund for reopened cases un- 
der the compensation law?’ 

“The facts in each case are not in con- 
troversy. The Kaplan claim, based on an 
injury (hernia), which allegedly occurred 
on October 22, 1934, as a result of claim- 
ant’s having picked up a 16-pound press- 
ing iron, was originally disallowed by 
the Workmen’s Compensation Board on 
June 8, 1935, after a contested hearing at 
which it was determined that no causal 
relationship existed. No appeal was 
taken from that determination. Over 13 
years after the alleged accident, on Jan- 
uary 27, 1948, claimant filed an applica- 
tion to reopen his claim. 


Claimant Failed to Appear 

“The Houston claim, based on an in- 
jury (rupture), which allegedly occurred 
on October 10, 1935, was closed on July 
30, 1936, after four hearings were sched- 
uled, of which claimant was given due 
notice, and he failed to appear or other- 
wise press his claim. Nearly 11 years 
later, on June 26, 1947, he filed applica- 
tion to reopen his claim. 

“In each case, respondent board deter- 
mined that it had jurisdiction to enter- 
tain the application and to reopen. the 
claim, discharged the employer and car- 
rier from liability, and held that the spe- 
cial fund would be solely liable for any 
award of compensation which might 
thereafter be made. 

“As is conceded by appellant, there 
is no question that, prior to 1940, the ac- 
tion of the board would have been en- 
tirely proper. In that year, however, 
sections 25-a and 123 of the workmen’s 
compensation law were amended (L. 
1940, Ch. 686), and it is upon the con- 
struction of these concurrent amend- 
ments that the determination of these 
appeals depends.” 

The court quoted the amendments 
concerned with the liability of the spe- 
cial fund and the power and jurisdiction 
of the board and continued: 

Imposes New Limitation 

“It will be observed from the forego- 
ing that the 1940 amendments made sec- 
tion 25-a, subdivision 1, empowering the 
board to make awards against the spe- 
cial fund ‘subject to the provisions of’ 
section 123, and that the first sentence 
of that section imposes a new limitation 
on the power of the board with respect 
to the two classes of exceptions set 
forth therein. Appellant contends that 
respondent board and the court below 
erred in failing to give effect to this 
new limitation, and with this view we 
are in accord. 

“The special fund was created in 1933 
(L. 1933, ch. 384), for the purpose of 
relieving the employer and carrier of 
liability for stale claims. The employer 
who complied with the law by securing 
compensation in accordance therewith 
was relieved from all liability, where no 


award had been made, after the lapse of 
seven years. 

“Since this was so until 1940, it is ob- 
vious that the amendment of that year 
was pointless if its only effect was again 
to relieve such employers from a burden 
which they then did not bear. In our 
opinion, its manifest purpose was to 
benefit the special fund in two classes of 
exceptions set forth in section 123: (1) 
where the claim ‘has been disallowed 
after a trial on the merits,’ e.g. as in the 
Kaplan case, where the issue of causal 
relationship was presented, contested and 
decided adversely to the claimant, and 
(2) where the claim ‘has been otherwise 
disposed of without an award after the 
parties in interest have been given due 
notice of hearing or hearings and op- 
portunity to be heard and for which no 
determination was made on the merits,’ 
as in the Houston case. 

Special Fund Remains Liable 

“It follows that, after the lapse of 
seven years, the special fund remains 
liable in all other cases where the claim 
‘has been disallowed * * * or otherwise 
disposed of without an award of com- 
pensation’ (Workmen’s Compensation 
Law, §25-a, subd. 1), and such liability 
continues until the ‘lapse of 18 years 
from the date of injury’ and also ‘eight 
years from the date of the last payment 
of compensation’ (Workmen’s Compen- 
sation Law, §25-a, subd. 6; last sen- 
tence of §123). By way of illustration, 
such cases might arise when a claim is 
closed out pending claimant’s request for 
an operation, or for some other reason 
a merely technical disposition is made. 

“We are led to the logical and ines- 
capable conclusion that the legislature 
intended to relieve the special fund of 
liability for, and to put at rest, stale 
claims attempted to be reasserted after 
seven years by claimants who had failed 
to make out a case in contested hearings 
or had failed even to attempt to assert 
their claims after due notice and an op- 
portunity to be heard. To construe the 
amending language otherwise would be 
tantamount to holding it meaningless. 

“The orders appealed from should be 
reversed without costs, the claims dis- 
missed, and the question certified in each 
case answered in the negative. The ap- 
peal taken as of right in each case 
should be dismissed.” 

, 





CANNOT EXCEED ACT’S LIMITS 





Saskatchewan Government Insurance Of- 
fice Reports on Maximum Amount of 
Supplementary Allowance 

No additional demands for medical or 
hospital expenses in cases of injury 
claims made under the Automobile Ac- 
cident Insurance Act can be entertained 
after a maximum settlement permitted 
under the act has been made. This is re- 
ported by the Saskatchewan Government 
Insurance Office. From time to time, the 
office reports, such extra claims have 
been made. 

Under the act, the maximum amount 
as supplementary allowance (a lump sum 
intended to cover medical, hospital and 
other specified incidental expenses) is 
$225. The maximum for dismemberment, 
in any one accident, is $2,000, depending 
on the part or parts lost. Dismember- 
ment benefits, along with the supple- 
mentary allowances, are intended to in- 
clude reimbursement for incidental ex- 
penses. The highest figure possible in 
weekly indemnity in the case of partial 
disability is $1,040 (52 weeks at $20); for 
total disability $2,400 (120 weeks at $20) ; 
in the case of housewives $75 (six 
weeks at $12.50). 

Below any one of these three top- 
most figures, a maximum amount is also 
one that is based on the actual length 
of disability. 

The office points out that it is beyond 
its powers, having the responsibility of 
administering the Automobile Accident 
Insurance Act, to exceed the act’s limits. 
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Outside of the Wrigley Building, the two points of greatest interest in Chicago, 


are the famous Meade gals. 


Both most unusual in many ways, Catherine (Loyalty 


Group, Chicago) Meade has a real sense of humor which she has been good enough to 
share on odd occasions with the readers of this nonsense. And to-day, she is our Guesi- 
Jest Conductor. In the letter she wrote us sending this material, she said, about New 
York: “Your fish tastes fishier, your taxis are riskier, the buildings grow taller, your 


traffic more killing, your styles more fascinating.” 


She then suggested that New York 


taxis in future supply customers with a safety belt similar to the one Airlines use to 


keep their passengers in place. 
the Won and Only. 


Jest in Our Meade-St. 


Angry father: What do you mean by 
bringing my daughter home at four in 
the morning? Suitor: Well, you see. sir, 
I have to be to work by seven. 

* * * 

Poetry in prose: The bride, white of 
hair, is stooped over her cane, her foot- 
steps uncertain, need guiding; while 
down the church aisle, with a wan tooth- 
less smile, the groom in a wheel chair 
comes riding. And who is this elderly 
couple, thus wed? You'll find when 
you've closely explored it—that here is 
that rare, most conservative pair—who 
waited till they could afford it. 

* * * 

Most of us know how to say nothing— 

few of us know when. 
* * * 

An American couple decided to send a 
play pen to a friend in northern Canada 
on the arrival of her fourth child. “Thank 
you so much for the pen,” she wrote to 
them, “It’s wonderful. I sit in it every 
afternoon and read, and the children 
can’t get near me.” 

x * x 

An attendent in a mental home was 
making his rounds when he came upon 
one of the patients industriously fishing 
in a wash basin with rod and line. Wish- 
ing to humor the man, the attendant 
asked him if he had caught anything. 
“What!” cried the patient, “In a wash 
basin? Are you crazy?” 

* * * 


A Virginia newspaper recently ran this 
advertisement: “Bachelor desires cook, 
just plain fool, nothing fancy.” 

* * x 

A sensible girl is more sensible than 
she looks because a sensible girl has 
more sense than to look sensible. 

x oe x 

A wolf is the sort of a man with whom 

girls should eat, drink and be wary. 
* * * 


A doctor’s son, a lawyer’s son, and 





TO HOLD SAFETY CONVENTION 


Greater New York Safety Council Names 
April 3-6, 1951 for Annual Event; 
Hotel Statler to Be Headquarters 

New York’s 21st annual safety conven- 
tion and exposition will be held April 
3-6, 1951. It will be sponsored by the 
Greater New York Safety Council, with 
65 national and local organizations, in- 
cluding Government agencies, as cooper- 
ating organizations. 

Announcement of the dates for the 
1951 convention is made by Harold K. 
Kramer, president of the Greater New 
York Safety Council. Mr. Kramer an- 
nounced also the appointment of John 
Cost as general chairman for the con- 
vention. Mr. Cost is division plant 
personnel supervisor of the New York 
Telephone Co. 

The convention will be held at the 
Statler Hotel in New York City. The 
1950 convention had an attendance at 
its sessions of 15,549 from 23 states and 
from the District of Columbia, Canada, 
Cuba and Puerto Rico. Its 49 sessions, 
covering all fields of accident preven- 
tion, were addressed by safety engi- 
neers, educators, traffic experts, mem- 
bers of the United States Atomic Energy 
Commission and other public officials 
from many parts of the nation. 


Well, why not let her speak for herself. Here she is: 


—MERVIN L. LANE. 


a preacher’s son were bragging about 
how much money their fathers made. 
The doctor’s son said: “My dad just talks 
to a person and charges him $15.” The 
lawyer’s son said: “My father just talks 
a little, writes a little and charges $100.” 
The preacher’s son said: “That’s nothing. 
My dad gets up, talks a few minutes, 
and then sends six men out to carry back 
the money.” 
ef a7 is 
If you want to hear the story of the 
Russian soldier who came home after be- 
ing away to the wars for four years, 
send a stamped and addressed envelope 
to my office at 120 South La Salle Street, 
in care of the Loyalty Group, Chicago 
3, Illinois. 
x * 
It’s tough to find, 
For love or money, 
Jokes that are clean 
And likewise funny. 
—CATHERINE MEADE. 


General Liability Rate 
Changes Made by Mutuals 


The Mutual Insurance Rating Bureau 
of New York announces revised general 
liability insurance rates and amendments 
of underwriting rules and classifications, 
effective June 26, in 34 states. Similar 
revisions were introduced in New York, 
Louisiana and Texas earlier this year. 
The mutual bureau explains that the re- 
vised rates are based not only upon the 
experience of members anid subscribers 
but also upon all other available ex- 
perience reported in accordance with the 
provisions of the state rate regulatory 
laws. Thus a broad statistical base was 
used in preparing this revision. 

Specifically this revision of rates by 
the mutual companies results in the fol- 
lowing rate level changes: 

For manufacturers’ and contractors’ 
bodily injury liability insurance, the re- 
vised rates produce an average reduction 
of 22.3%. With respect to property 
damage, the rates remain unchanged in 
all states except in three in which the 
rates are adjusted to the countrywide 
level. 

For O. L. & T. liability, bodily injury 
rates for miscellaneous classifications are 
reduced 19.4%, and property damage 
rates for area and frontage and miscel- 
laneous classifications are reduced 25% 
in the majority of the states. The rate 
level in the remaining states is reduced 
by approximately 5%. Bodily iniury 
rates for area and frontage classifica- 
tions are revised in Kansas, Kentucky, 
Vermont and Wisconsin where revisions 
were not filed in 1949. 

For owners’ or contractors’ protective 
bodily injury and property damage lia- 
bility insurance, the rates are reduced 
25%. 

With respect to contractual liability, 
bodily injury rates are reduced 25% and 
property damage rates 33 1/3%. 





JOINS OKLAHOMA CITY FIRM 

C. Fred Freel has purchased half 
interest in the M. R. Brackin General 
Agency at Oklahoma City, which is the 
intermediate division of Continental Cas- 
ualty Co. The firm name has_ been 
changed to Brackin & Freel General 
Agency. Mr. Freel had been formerly 
executive supervisor for all branch of- 
fices of Continental Casualty out of the 
home office, previous to coming to Okla- 
homa City. 
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An insurance agent’s nightmare 
was what one of Don Babb’s prospective accounts looked like when he 
first solicited it. The firm operated three different plants, making meat 
cutting supplies and machinery which were not sold, but distributed on 
a rental basis. The combination of multiple plants, hazardous products 
and nationwide rentals posed exceptionally complex insuring problems. 











The Etna Plan, however, offered a simple solution. 


This scientific method of risk and insurance analysis quickly disclosed 
the forms of protection needed. Also, several serious omissions and 
overlapping coverages in the client’s present program were uncovered. 
As a result of the Aitna Plan, Mr. Babb obtained $15,000 in new pre- 
miums and gained a thoroughly satisfied customer who still considers the 
Etna Plan the first really constructive insurance program he ever had. 





“The A‘tna Plan 


produces more business 





for the time spent” 


— says JOHN DonaLp Bass, Atna-izer 
Babb & Company, Pittsburgh, Pa. 


“On accounts of any size, the only correct approach 
is with a complete analysis system such as the A‘tna 
Plan. By rendering a service instead of peddling 
policies, the agent becomes a trusted insurance ad- 
viser, and often opens new fields to conquer. In 
addition, he gains the thorough understanding of his 
client’s affairs that is so necessary to the success of a 
sound insurance program. 

“But remember: Success with the A‘tna Plan is 
not automatic. Prospects must be selected carefully. 
The agent must do good pre-approach work and once 
on the job must obtain all the pertinent information. : 
Furthermore, when the Plan is delivered, the agent <*" — 
must be so familiar with these facts (and his recom- ~~ 
mended program) he can discuss them clearly and 
intelligently. The prospect must be convinced that 
he needs the agent’s continuous counsel and advice. 

“Properly handled, no other method of insurance 
selling will give an agent more satisfaction for a job 
well done or will produce as much new business in 
proportion to the time spent as will The Aitna Plan.” 


Mr. Babb and the five solicitors in his agency — 
Samuel McGinty, Robert McGough, James Mc- 
Grath, Jr., Robert Thomas, Jr., and Chandler 
Ketchum. — all are graduates of the Etna’s 
Home Office Casualty and Surety Sales Course. 


JEtnA Casualty AND Surety Company 


The tna Life Affiliated Companies write practically every form of insurance and bonding protection 


LIFE AND CASUALTY FIRE AND MARINE 
Emma Life Insurance Company Automobile Insurance Company 
Etna Casualty and Surety Company @ Standard Fire Insurance Company 
Hartford 15 Connecticut 
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_ When a boy goes fishing, he needs the right sort of pat 

__ with him. Today's sportsman and the modern vacationist 
need Comprehensive Personal Liability and a good Acci- © vey 

dent Policy. LOYALTY GROUP agents are equipped to 

| insure carefree vacations for their clients ee a 
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Harold. M. Lambert 





FIREMEN'S INSURANCE COMPANY OF NEWARK, NEW JERSEY | Nat 
The Girard Fire & Marine Insurance Company The Concordia Fire Insurance Co. of Milwaukee 
National-Ben Franklin Fire Insurance Company Royal General Ins. Co. of Canada 
Pittsburgh Underwriters © Keystone Underwriters The Metropolitan Casualty Ins. Co. of N. Y. 
Milwaukee Mechanics’ Insurance Company Commercial Casualty Insurance Company 











Wome Office: TEN PARK PLACE, NEWARK 1, NEW JERSEY 
Western Department: 120 South LaSalle Street, Chicago 3, Il. 


FIRE: MARINE: dle 
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Pacific Department: 220 Bush Street, San Francisco 6, Calif. 


Southwestern Department: 912 Commerce St., Dallas 2, Tex. 





Foreign Departments: 102 Maiden Lane, New York 5, New York 
206 Sansome St., San Francisco 4, Calif. 





Canadian Departments: 465 Bay Street, Toronto 2, Ontario 
535 Homer Street, Vancouver, B. C. 























